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Dear Fellow Shareholders, 

As we reflect on an exceptional year, we are proud to share the milestones that have defined Abacus 
Global Management’s continued growth and transformation throughout 2025. 

Record Financial Performance 
2025 was a defining year—the numbers reflect the strength of our model. Full-year revenues grew 
110% to $235.2 million, Adjusted Net Income increased 84% to $85.7 million, and Adjusted EBITDA 
grew 115% to $132.6 million with margins of 56%. We delivered an 11th consecutive quarter of 
beating earnings consensus, and return on equity and return on invested capital both reached 20% for 
the full year. 

The Abacus Flywheel 
Our four business divisions—Life Solutions, Asset Group, Intel, and Wealth Advisors—are now 
operating as a unified, self-reinforcing engine. Each division generates activity that feeds the others: 
policies originated by Life Solutions become assets managed by Asset Group, underwritten and 
valued by Intel, and distributed through Wealth Advisors. Assets under management grew to 
approximately $3.6 billion, and Abacus Intel now serves over 100 pension funds and institutional 
clients. The flywheel isn’t just turning—it’s accelerating. 

Record Origination and Trading Activity 
2025 produced robust activity across every measure of our origination and trading operations. We 
acquired 1,310 life insurance policies and deployed $580.8 million in origination capital, reflecting the 
depth of our sourcing infrastructure. On the trading side, we sold 1,059 life insurance policies from our 
portfolio representing nearly $1.8 billion in face value—cementing our position as a leading secondary 
life insurance market participant. These transactions generated $178.6 million in realized gains, 
compared to $49.3 million in unrealized gains, underscoring our ability to actively monetize our 
portfolio of life insurance policies rather than rely on mark-to-market appreciation. We ended the year 
with $468.9 million worth of life insurance policies on the balance sheet held at fair value. We believe 
these aren’t just incremental improvements—but that they are industry-defining achievements. 

Strategic Acquisition 
We completed the acquisition of AccuQuote, a digital life insurance origination platform, expanding our 
reach across the full lifecycle of a client’s financial needs—from protection and wealth accumulation to 
liquidity solutions. 

Inaugural Investment Grade Securitization 
We completed a $50 million investment-grade securitized note backed by life insurance assets, 
lowering our cost of capital and opening a scalable, repeatable funding channel that reduces our 
reliance on higher-cost alternatives. 
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New York Stock Exchange 
On December 30th, we debuted on the NYSE under the new ticker symbol ABX, reflecting our 
evolution into a diversified alternative asset manager operating across longevity assets, structured 
products, technology services, and private wealth. 

Shareholder Returns 
We introduced an inaugural annual cash dividend of $0.20 per share and authorized a cumulative $50 
million in share repurchase programs over the course of 2025 and into early 2026—tangible 
commitments to returning capital to shareholders as we continue to scale. 

Looking Forward 
Alongside our Q4 and full-year 2025 earnings release, we initiated 2026 Adjusted Net Income1 

guidance of $96 to $104 million, representing growth of up to approximately 22%. We also presented 
an illustrative framework showing the potential to reach approximately $450 million in Adjusted 
EBITDA at scale over the next five years. The foundation is set, the flywheel is turning, and the 
addressable market ahead of us has never been more favorable. 

These results reflect the dedication of our growing team across all four divisions. To our team and 
shareholders alike, thank you. We look forward to an even more prosperous 2026. 
 
All the best, 
Jay Jackson | Chairman and Chief Executive Officer 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
1 Adjusted Net Income guidance is presented before tax effects. This measure has not been adjusted for estimated tax impact. 
2 Adjusted net income, Adjusted EBITDA, and ROE are non-GAAP financial measures and should not be considered in isolation or as substitutes for 
information in the consol idated f inancial statements prepared in accordance with GAAP. For defini tions and reconciliations to the most closely 
comparable GAAP measures, refer to the Company's Annual Report on Form 10-K and Q4 2025 earnings release. 
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CAUTIONARY	NOTE	REGARDING	FORWARD-LOOKING	STATEMENTS

The	 statements	 contained	 in	 this	 Annual	 Report	 on	 Form	 10-K	 that	 are	 not	 purely	 historical	 are	 forward-
looking	statements	within	the	meaning	of	the	Private	Securities	Litigation	Reform	Act	of	1995,	Section27A	of	
the	Securities	Act	of	1933,	as	amended	(the	“Securities	Act”),	and	Section	21E	of	the	Securities	Exchange	Act	of	
1934,	 as	 amended	 (the	 “Exchange	 Act”),	 including	 statements	 regarding	 our	 beliefs,	 expectations,	 hopes,	
intentions	 or	 strategies	 regarding	 the	 future.	 In	 addition	 to	 historical	 financial	 analysis,	 this	 discussion	 and	
analysis	 contains	 forward-looking	 statements	 based	 upon	 current	 expectations	 that	 involve	 risks,	
uncertainties,	and	assumptions.	All	statements	other	than	statements	of	historical	fact	included	in	this	Annual	
Report	 on	 Form	10-K	 regarding	 the	 prospects	 of	 our	 industry	 or	 our	 prospects,	 plans,	 financial	 position,	 or	
business	 strategy	may	 constitute	 forward-looking	 statements.	 Forward-looking	 statements	 generally	 can	 be	
identified	 by	 the	 use	 of	 forward-looking	words	 such	 as	 “believe(s),”	 “estimate(s),”	 “expect(s),”	 “predict(s),”	
“project(s),”	 “forecast(s),”	 “may,”	 “might,”	 “will,”	 “could,”	 “should,”	 “would,”	 “seek(s),”	 “plan(s),”	
“scheduled,”	“possible,”	“continue,”	“potential,”	“anticipate(s)”	or	“intend(s)”	or	similar	expressions,	including	
the	negative	of	these	terms	or	variations	of	them	or	similar	terms;	provided	that	the	absence	of	these	does	
not	means	that	a	statement	is	not	forward-looking.	

All	forward-looking	statements	included	in	this	document	are	based	on	information	available	to	us	on	the	date	
hereof,	and	speak	only	as	of	the	date	they	are	made.	The	Company	assumes	no	obligation	to	update	any	
such	forward-looking	statements	except	as	required	by	law.	Actual	results	and	timing	of	selected	events	may	
differ	materially	 from	 those	 anticipated	 in	 these	 forward-looking	 statements	 as	 a	 result	 of	 various	 factors,	
many	 of	which	 are	 beyond	 our	 control,	 including,	 but	 not	 limited	 to:	 the	 potential	 impact	 of	 our	 business	
relationships,	 including	 with	 our	 employees,	 customers	 and	 competitors;	 changes	 in	 general	 economic,	
business	and	political	conditions,	including	changes	in	the	financial	markets;	weakness	or	adverse	changes	in	
the	level	of	activity	in	our	sector	or	the	sectors	of	our	affiliated	companies,	which	may	be	caused	by,	among	
other	 things,	 high	 or	 increasing	 interest	 rates,	 or	 a	 weak	 U.S.	 economy;	 significant	 competition	 that	 our	
operating	subsidiaries	face;	compliance	with	extensive	government	regulation;	and	other	risks	detailed	in	the	
those	 set	 forth	under	 “Risk	 Factors”	or	 elsewhere	 in	 this	document	 and	 in	our	other	public	 filings	with	 the	
United	States	Securities	and	Exchange	Commission	(the	“SEC”).

Although	 the	 Company	 believes	 that	 the	 expectations	 reflected	 in	 these	 forward-looking	 statements	 are	
reasonable,	 it	 cannot	 assure	 you	 that	 these	 expectations	 will	 prove	 to	 be	 correct.	 These	 forward-looking	
statements	 are	 subject	 to	 known	 and	 unknown	 risks	 and	 uncertainties,	 as	 well	 as	 assumptions	 that	 could	
cause	 actual	 results	 to	 differ	materially	 from	 those	 reflected	 in	 these	 forward-looking	 statements.	 Further,	
factors	identified	herein	are	not	necessarily	all	the	factors	that	could	cause	our	actual	results,	performance	or	
achievements	 to	 differ	 materially	 from	 those	 expressed	 in	 or	 implied	 by	 any	 of	 the	 forward-looking	
statements.	Other	factors,	 including	unknown	or	unpredictable	factors,	also	could	harm	us.	Accordingly,	you	
should	consider	all	these	risks,	uncertainties	and	other	factors	carefully	in	evaluating	all	such	forward-looking	
statements	made	by	us	and	not	place	undue	reliance	on	forward-looking	statements.

Part	I

Item	1.	Business

Business	Combination

Abacus	 Global	Management,	 Inc.	 (“we,”	 “us,”	 “our,”	 the	 “Company,”	 or	 “Abacus”)	 was	 formerly	 known	 as	
Abacus	 Life,	 Inc.	 and	East	Resources	Acquisition	Company	 (“ERES”).	 The	Company	was	 initially	organized	as	
ERES,	a	blank	check	company	incorporated	in	Delaware	on	May	22,	2020.		On	June	30,	2023,	we	completed	a	
business	 combination	 by	 and	 between	 Abacus	Merger	 Sub,	 LLC,	 a	 Delaware	 limited	 liability	 company	 and	
wholly	 owned	 subsidiary	 of	 ERES	 (“Abacus	 Merger	 Sub”),	 Longevity	 Market	 Assets,	 LLC,	 a	 Florida	 limited	
liability	 company	 (“LMA”),	 and	 Abacus	 Settlements,	 LLC,	 a	 Florida	 limited	 liability	 company	 (“Abacus	
Settlements”	and,	together	with	LMA,	the	“Companies”),	pursuant	to	which	(i)	LMA	Merger	Sub	merged	with	
and	 into	 LMA,	with	 LMA	 surviving	 and	 (ii)	 Abacus	Merger	 Sub	merged	with	 and	 into	 Abacus,	 with	 Abacus	
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surviving	(together	the	“Mergers”	and,	along	with	the	transactions	contemplated	 in	the	Merger	Agreement,	
the	 “Business	 Combination”)	 and	 the	 Companies	 became	 direct	 wholly	 owned	 subsidiaries	 of	 ERES.	 In	
connection	with	the	Business	Combination,	ERES	changed	its	name	to	Abacus	Life,	Inc.	On	February	27,	2025,	
we	changed	our	name	to	Abacus	Global	Management,	Inc.

Prior	 to	 December	 2,	 2024,	 the	 Company	 conducted	 its	 business	 through	 its	 wholly	 owned,	 consolidated	
subsidiaries,	primarily	the	Companies.

On	December	2,	2024,	we	completed	 the	acquisitions	of	Carlisle	Management	Company	S.C.A.,	a	 corporate	
partnership	limited	by	shares	established	under	the	laws	of	Luxembourg	(“CMC”),	Carlisle	Investment	Group	
S.A.R.L.,	a	private	limited	liability	company	incorporated	under	the	laws	of	Luxembourg	(“CIG,”	and	together	
with	 CMC,	 “Carlisle”),	 a	 Luxembourg-based	 investment	 manager	 in	 the	 life	 settlement	 space	 (such	
acquisitions,	 the	 “Carlisle	 Acquisition”).	 On	 December	 2,	 2024,	 we	 also	 completed	 the	 acquisition	 of	 FCF	
Advisors,	 LLC	 (“FCF	Advisors”	or	 “FCF”),	a	New	York	based	asset	manager	and	 index	provider	 specializing	 in	
free	cash	flow-focused	investment	strategies	(“FCF	Acquisition”).	Refer	to	Note	3	Business	Combinations	of	the	
consolidated	 financial	 statements	 in	 Part	 II,	 Item	 8	 Financial	 Statements	 and	 Supplementary	 Data	 for	
additional	information.

On	October	6,	2025,	we	completed	the	acquisition	of	AccuQuote,	an	online	life	insurance	brokerage	company	
that	offers	customers	quotes	from	multiple	insurance	providers	through	a	single	platform.	For	more	than	four	
decades,	AccuQuote	has	helped	nearly	350,000	families	discern	 insurance	options	and	secure	coverage.	The	
acquisition	 strengthens	 the	 Company’s	 financial	 services	 platform	 while	 removing	 barriers	 and	 expanding	
access	to	insurance	solutions	nationwide,	empowering	our	technology	stack	with	accretive	solutions.

We	operate	through	five	principal	subsidiaries:

• Abacus	 Settlements,	 LLC	 (“Abacus	 Settlements”),	 was	 organized	 as	 a	 New	 York	 limited	 liability	
company	in	2004.	In	2016,	Abacus	Settlements	was	licensed	in	Florida	as	a	life	settlement	provider	and	
became	a	Florida	limited	liability	company.	Abacus	Settlements	is	not	an	insurance	company,	are	not	
licensed	or	regulated	as	an	insurance	company,	and	therefore	does	not	underwrite	insurable	risks	for	
our	own	account.

• Longevity	 Market	 Assets,	 LLC	 (“LMA”),	 which	 was	 formed	 in	 2017	 as	 a	 Florida	 limited	 liability	
company

• Carlisle,	incorporated	in	2008	in	Luxembourg

• FCF	Advisors,	incorporated	in	2016	in	New	York

• AccuQuote,	an	online	life	insurance	brokerage	company	acquired	in	October	2025

Our	Mission

Our	mission	 is	 to	revolutionize	financial	services	through	expert	asset	management	and	data-driven	 lifespan	
insights,	 leveraging	advanced	 technology	 to	deliver	personalized	 solutions	 that	optimize	 financial	well-being	
across	every	stage	of	life.

Strategic	Vision

“Abacus	 envisions	 a	 future	 where	 financial	 decisions	 are	 transformed	 by	 the	 powerful	 intersection	 of	
technology,	 longevity	 data,	 and	 expert	 asset	 management.	 Through	 our	 four	 integrated	 verticals—Life	
Solutions,	Asset	Management,	Private	Wealth	Management,	and	Health	and	Longevity	Technology—we	strive	
to	 be	 the	 premier	 financial	 partner	 that	 helps	 institutional	 investors,	 financial	 advisors,	 and	 clients	 harness	
untapped	value	in	lifespan	metrics,	creating	investment	strategies	that	stand	the	test	of	time.”

-	Jay	Jackson,	Chairman	and	Chief	Executive	Officer	of	Abacus	Global	Management,	Inc.
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Abacus	Overview

Abacus	 Global	 Management	 (NYSE:	 ABX)	 is	 a	 leading	 financial	 services	 company	 specializing	 in	 alternative	
asset	management,	 data-driven	wealth	 solutions,	 technology	 innovations,	 and	 institutional	 services.	With	 a	
focus	 on	 longevity-based	 assets	 and	 personalized	 financial	 planning,	 Abacus	 leverages	 proprietary	 data	
analytics	and	decades	of	industry	expertise	to	deliver	innovative	solutions	that	optimize	financial	outcomes	for	
individuals	and	institutions	worldwide.	As	of	the	end	of	2025,	the	Company’s	assets	under	management	grew	
to	approximately	$3.33	billion.	On	December	30,	2025,	the	Company	transferred	 its	 listing	from	the	Nasdaq	
Stock	Market	 to	 the	New	York	 Stock	 Exchange	 (“NYSE”)	 and	began	 trading	 under	 the	 ticker	 symbol	 “ABX,”	
reflecting	its	evolution	as	a	scaled,	diversified	alternative	asset	manager.

The	company’s	expanded	business	model	now	operates	through	four	distinct	yet	complementary	divisions:

Abacus	Life	Solutions

Since	2004,	Abacus	has	purchased	over	$10	billion	in	face	value	of	life	insurance	policies,	helping	thousands	of	
clients	 maximize	 the	 value	 of	 their	 life	 insurance	 assets.	 The	 Life	 Solutions	 division	 specializes	 in	 helping	
consumers	 achieve	 financial	 security	 through	 retirement	 products	 while	 serving	 as	 a	 solutions	 provider	 to	
institutions.	The	 institutional	business	assists	 insurance	carriers	and	reinsurers	 in	optimizing	 legacy	 liabilities	
and	 creating	 innovative	 consumer-facing	 products	 through	 data-based	 solutions.	 With	 the	 acquisition	 of	
AccuQuote	in	October	2025,	the	Life	Solutions	division	now	includes	a	premier	digital	life	insurance	origination	
platform	 that	 allows	 customers	 to	 compare	 quotes	 from	 multiple	 carriers	 through	 a	 single,	 user-friendly	
interface,	further	expanding	the	Company’s	ability	to	serve	clients	across	the	entire	lifecycle	of	their	insurance	
needs.

Policy	Origination

As	one	of	the	leading	buyers	of	life	insurance	policies	in	the	United	States	for	over	20	years,	we	sit	at	the	heart	
of	the	life	settlements	industry.	We	leverage	our	strong	market	position,	highly	efficient	origination	platform	
and	proprietary	technology	to	drive	our	revenue	and	profitability.	The	Company	and	its	executive	team	have	
deep	experience	in	the	life	settlement	industry.	The	Company’s	guidelines	are	designed	to	allow	the	Company	
to	target	the	life	insurance	policies	that	it	believes	have	the	most	upside	potential	to	generate	attractive	risk-
adjusted	returns	to	the	Company	through	either	its	hold	or	trade	portfolio.	Currently,	the	Company	principally	
invests	 in	 non-variable	 universal	 life	 insurance	 policies	 and	 retains	 the	 discretion	 to	 invest	 in	whole	 life	 or	
convertible	term	life	insurance	policies.

Underwriting.	Abacus’	origination	guidelines	focus	on	the	age,	gender	and	health	of	the	insured,	the	duration,	
mortality	risk	and	face	value	of	the	underlying	life	insurance	policy,	the	projected	internal	rate	of	return	of	the	
investment	 in	 the	 underlying	 life	 insurance	 policy	 after	 taking	 into	 account	 the	 cost	 of	 making	 continued	
premium	payments,	and	the	ultimate	amount	and	timing	of	the	death	benefit.	These	guidelines	are	designed	
to	allow	the	Company	to	target	the	life	insurance	policies	that	it	believes	will	generate	attractive	risk-adjusted	
returns.	The	Company	invests	primarily	in	non-variable	universal	life	insurance	policies.

Origination.	Our	proven	policy	origination	process,	known	as	“origination	services”	 first	 locates	policies	and	
screens	 them	 for	 eligibility	 for	 a	 life	 settlement.	 This	 process	 includes	 verifying	 that	 the	 policy	 is	 in	 force,	
obtaining	consent	forms,	and	making	disclosures	to	policy	owners,	and	obtaining	or	generating	life	expectancy	
estimates.

We	 generate	 fees	 on	 the	 policies	 we	 originate,	 which	 are	 sourced	 from	 three	 channels:	 (i)	 a	 network	 of	
approximately	30,000	 financial	advisors	and	agents,	 (ii)	direct-to-consumer,	and	 (iii)	 a	number	of	 traditional	
life	settlements	intermediaries	that	submit	policies	to	us	on	behalf	of	a	financial	advisor,	agent	or	other	client.

Portfolio	 Management.	 Once	 identified,	 we	 utilize	 our	 proprietary	 “heat-map”	 technology	 platform	 to	
determine	 the	 initial	 risk	 and	 viability	 of	 policies.	 Thereafter,	 a	 purchased	 policy	 is	 “actively	 managed,”	
whereby	we	consistently	monitor	the	policy	risk	to	optimize	revenue	by	choosing	to	either	(x)	trade	the	policy	
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to	a	 third-party	 institutional	 investor	 (i.e.,	 receive	a	 trade	 spread)	or	 (y)	hold	 the	policy	over	 time	 (i.e.,	 pay	
premiums	and	receive	payout).	Additionally,	we	service	policies	on	behalf	of	third	parties	for	which	we	receive	
fee-based	revenue	based	on	a	percentage	of	policy	value.	Our	multi-faceted	and	dynamic	 revenue	model	 is	
made	possible	by	the	fact	that	we	sit	at	the	heart	of	the	entire	life	settlements	industry.

Our	revenue	generation	platform	and	economic	model	is	best	summarized	below:

1. Origination	(fees	based	on	a	percentage	of	the	face	value	or	net	death	benefit	of	the	acquired	policies)

2. Active	Management	(spreads	for	traded	policies	and	realized	returns	for	held	policies)

3. Third	Party	Portfolio	Servicing	(fees	based	on	a	percentage	of	the	total	asset	value	serviced)

Abacus	Asset	Group

The	 asset	 management	 division	 serves	 primarily	 institutional	 investors	 alongside	 select	 private	 clients,	
providing	excess	returns	across	the	risk-reward	spectrum.	Abacus	Asset	Group	specializes	in	uncorrelated	and	
longevity-based	assets,	 fixed-income	replacement	strategies,	 free-cash	flow	based	 investment	solutions,	and	
asset-based	 finance.	 This	 division	 leverages	 proprietary	 analytics	 and	 market	 insights	 to	 identify	 unique	
opportunities	 through	 distinct	 investment	 strategies	 that	 deliver	 consistent	 performance	 through	 various	
market	cycles	while	maintaining	a	disciplined	approach	to	risk	management.

During	 December	 2024,	 we	 added	 two	 asset	 management	 companies	 in	 connection	 with	 two	 business	
acquisitions	 described	 above.	 Starting	 in	 December	 2024,	 we	 manage	 alternative	 investment	 funds	 and	
exchange-traded	 funds	 (“ETFs”).	 The	 alternative	 investment	 funds	 primarily	 invest	 in	 insurance	 policy	
settlement	contracts	that	cater	to	investors	seeking	risk-adjusted	returns	with	low	correlation	to	other	asset	
classes.	The	ETFs	primarily	invest	in	equity	securities	using	a	suite	of	core	and	thematic	free	cash	flow	equity	
strategies	 and	 offer	 over	 50	 customizable	 free	 cash	 flow	 index	 strategies	 covering	 eight	 global	 equities	
allocation	 categories	 available	 in	 separately	 managed	 accounts.	 Asset	 Management	 fees	 are	 based	 on	 a	
percentage	of	total	asset	value	under	management.	We	also	realize	performance	fees	based	on	a	percentage	
of	returns	over	certain	hurdle	rates	for	the	managed	alternative	investment	funds.

In	January	2026,	the	Company	launched	an	asset-based	finance	(“ABF”)	strategy	within	Abacus	Asset	Group,	
targeting	the	$20	trillion-plus	asset-based	finance	market.	The	ABF	strategy	deploys	capital	into	asset-backed	
investments,	 combining	 institutional-quality	 origination	 and	 structuring	 expertise	 with	 the	 Company’s	
proprietary	 insurance	 analytics	 and	 deep	 sector	 relationships.	 The	 strategy	 targets	 a	 broad	 range	 of	 asset	
classes,	including	consumer	credit,	equipment	finance,	receivables,	small	business	loans,	intellectual	property	
rights,	 and	 contractual	 cash	 flows,	 with	 approximately	 65%	 of	 investments	 targeted	 in	 holdings	 with	
investment	 grade-like	 characteristics.	 The	 strategy	 seeks	 to	 generate	 returns	 comprised	 of	 both	 current	
income	and	capital	appreciation,	with	an	emphasis	on	stable	cash	flows,	low	volatility,	and	low	correlation	to	
broader	markets.

Abacus	Intel

Building	 on	 decades	 of	 experience	 and	 proprietary	 health	 and	 longevity	 data	 sets,	 Abacus	 Intel	 creates	
technology	products	that	are	revolutionizing	the	life	planning	industry.	These	innovations	deliver	tremendous	
benefits	 for	 pension	 funds,	 government	 agencies,	 and	 insurance-related	 businesses.	 The	 division	 has	
developed	platforms	that	conduct	real-time	mortality	verification,	locate	missing	participants,	and	service	the	
secondary	life	insurance	market	with	unprecedented	speed	and	accuracy.	Starting	in	February	2024,	we	utilize	
proprietary	 technology	 based	 on	 health	 and	 longevity	 data	 sets	 to	 provide	 solutions	 to	 pension	 funds,	
government	 agencies,	 insurance-related	 businesses,	 as	 well	 as	 other	 entities	 that	 benefit	 from	 real-time	
mortality	verification,	missing	participant	verification,	and	other	services	specific	to	the	life	insurance	market.	
Technology	Services	 fees	are	based	on	 fixed	annual	 contracts.	During	 the	 fourth	quarter	of	2024	we	began	
recognizing	Technology	Service	revenue	generated	by	ABL	Tech	(now	operating	as	Abacus	Intel).

Abacus	Wealth	Advisors
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Leveraging	more	than	two	decades	of	proprietary	data	and	algorithms,	Abacus	Wealth	Advisors	is	redefining	
wealth	management	 through	a	 transparent,	 cutting	edge,	data-driven	approach.	The	division	helps	 financial	
advisors	create	customized	plans	based	on	clients’	health,	 longevity,	and	overall	 financial	wellbeing,	moving	
beyond	one-size-fits-all	planning	to	develop	financial	strategies	tailored	to	each	individual.

The	Life	Settlement	Industry

Large	Addressable	Market	with	Meaningful	Growth	Potential

We	operate	within	a	large,	growing	and	currently	under-penetrated	market.	The	face	value	of	all	in	force	U.S.	
life	 insurance	 industry	 policies	 is	 approximately	 $14	 trillion.	 Historically,	 more	 than	 90%	 of	 life	 insurance	
policies	in	force	did	not	pay	a	claim.	Based	on	industry	forecasts,	approximately	75%	of	policyholders	over	the	
age	of	65	will	either	cancel	their	policies	or	allow	their	coverage	to	lapse,	forfeiting	the	right	to	ever	receive	a	
full	payout.	The	life	settlements	industry	helps	solve	this	problem	by	allowing	policyholders	the	opportunity	to	
monetize	their	policies.

We	 are	 currently	 a	 leader	 in	 the	 life	 settlements	 industry.	 The	 Company	 has	 approximately	 a	 26%	market	
share	based	on	our	2023	capital	invested/total	industry	capital	invested	and	data	compiled	in	a	2024	report	by	
The	Deal	and	Life	Settlements	Report,	a	U.S.	 life	settlements	 industry	news	source.	Data	 for	 the	report	was	
aggregated	from	each	state	based	on	2023	annual	 reporting.	We	have	a	proven	track	record	of	growth	and	
strong	asset	returns.	Furthermore,	we	are	currently	operational	in	49	states,	which	is	a	key	differentiator	in	an	
industry	with	high	barriers	to	entry	due	to	significant	regulatory	requirements.	Our	business	is	supported	by	
over	325	employees	and	an	innovative	leadership	team,	with	an	average	of	over	20	years	of	experience	in	the	
industry.

The	combination	of	the	large	U.S.	life	insurance	market	and	the	high	percentage	of	policies	that	never	pay	a	
claim	creates	a	considerable	opportunity	for	Abacus	and	the	broader	life	settlements	industry.	Specifically,	the	
scale	of	the	 life	settlements	market	opportunity	 is	$224	billion	each	year,	according	to	the	2025	“A	Conning	
Strategic	 Study.”	 However,	 in	 2024,	 the	 life	 settlements	 industry	 captured	 only	 approximately	 2%	 of	 the	
annual	market	of	 lapsed	life	 insurance	policies.	We	believe	there	 is	a	significant	opportunity	to	 increase	this	
market	 penetration,	 primarily	 by	 driving	 awareness	 and	 education	 regarding	 the	 ability	 to	 monetize	 life	
insurance	policies	by	utilizing	our	services.

Life	 insurance	 is	 often	 a	 senior	 citizen’s	 largest	 asset	 and	 one	 that	 can	 be	 used	 to	 alleviate	 retirement	
challenges,	but	it	is	rarely	treated	in	this	way.	This	can	be	partially	attributed	to	the	fact	that	almost	half	of	all	
financial	 advisors	 are	 not	 aware	 that	 selling	 a	 life	 insurance	 policy	 is	 an	 option	 for	 their	 clients.	 We	 help	
financial	advisors	and	their	clients	understand	that	a	life	insurance	policy	is	personal	property	and	selling	it	for	
a	fair	market	value	is	a	legitimate,	safe	and	viable	choice	that	creates	more	investment	options	for	the	client.	
While	less	than	1%	of	financial	advisors	and	agents	transact	in	the	life	settlements	market,	based	on	research	
conducted	by	the	Life	Insurance	Settlement	Association,	the	primary	industry	trade	association	for	the	U.S.	life	
settlements	 industry,	 we	 believe	 approximately	 90%	 of	 senior	 citizens	 who	 let	 their	 life	 insurance	 policies	
lapse	or	surrendered	their	policies,	would	have	considered	this	alternative	if	they	had	been	made	aware	of	it	
before	 lapsing	or	 surrendering	 their	policies.	The	 reference	 to	 this	 study	can	be	 found	at	 the	Life	 Insurance	
Settlement	 Association	 —	 https://www.lisa.org/life-settlements-industry-will-grow-as-more-seniors-are-
informed-of-their-options-say-experts-at-lisa-conference/.

Selling	a	life	insurance	policy	is	a	valuable	transaction	and	for	those	consumers	who	transact,	the	benefits	can	
be	substantial.	On	average,	 life	settlements	companies	pay	sellers	nearly	eight	 times	more	than	the	current	
cash	value	of	a	policy.	Selling	a	life	insurance	policy	not	only	alleviates	the	requirement	for	a	policyholder	to	
pay	premiums	but	creates	a	meaningful	and	 immediate	monetization	event.	Sellers	use	these	proceeds	 in	a	
variety	of	ways,	including	to	support	their	retirement,	transfer	wealth	and	pay	medical	bills.

Generally	Uncorrelated	Alternative	Asset	Class	with	Institutional	Investment	Grade	Counterparts
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While	selling	life	insurance	policies	at	a	fair	market	value	can	have	significantly	positive	impacts	on	a	person’s	
life,	it	is	a	mutually	beneficial	transaction.	The	underlying	life	insurance	policy	is	a	highly	attractive	asset	that	
has	 minimal	 payout	 risk	 and	 generally	 uncorrelated	 returns.	 The	 counterparties	 to	 these	 transactions	 are	
generally	high-quality	investment	grade	insurance	companies.	In	fact,	greater	than	90%	of	our	carriers	have	an	
“A	Rating”	or	better.	Additionally,	these	life	 insurance	policies	are	cash	backed	by	the	carriers,	which	means	
they	are	required	to	pay	policy	claims	ahead	of	any	other	contractual	obligation,	including	senior	debt.

In	addition	to	counterparty	quality,	this	is	a	largely	non-cyclical	asset	class.	A	life	insurance	policy	is	sometimes	
described	as	a	“mortality-driven	zero-coupon	bond”	because	its	underlying	value	will	appreciate	over	time	as	
it	 approaches	 maturity	 (i.e.,	 as	 the	 policyholder	 ages).	 This	 is	 best	 demonstrated	 when	 comparing	 our	
historical	risk-adjusted	returns	relative	to	other	benchmark	asset	classes.

We	are	at	the	Heart	of	the	Life	Settlements	Industry

Abacus’	Origination	Model

Our	“Origination	Process”	is	core	to	our	entire	business	and	drives	our	economics.	We’re	paid	a	percentage	of	
face	 value	 in	 origination	 fees	 on	 policies	 and	 have	 spent	 the	 last	 20	 years	 developing	 three	 high	 quality	
origination	channels	(financial	advisors	or	agents,	direct	to	consumer	and	life	settlements	brokers).

An	 example	 of	 our	 target	 market	 includes	 policyholders	 over	 75	 years	 old	 whose	 insurance	 need	 for	 life	
insurance	 is	outweighed	by	 the	benefit	of	 immediate	cash.	We	 then	 focus	our	origination	process	on	 these	
targeted	 individuals,	 developing	 processes	 and	 procedures	 for	 identifying	 and	 screening	 policies	 that	 have	
attractive	potential	returns.

We	have	three	distinct	origination	channels	to	reach	this	target	market.

• Financial	Advisor	or	Agent—Our	 largest	 origination	 channel	 involves	working	directly	with	 financial	
advisors	to	facilitate	the	sale	of	their	client’s	life	insurance	policies.	Since	our	founding,	we	have	been	
at	the	forefront	of	developing	this	market	and	are	now	ingrained	in	a	network	of	over	30,000	financial	
advisors.	 We	 are	 currently	 on	 multiple	 national	 financial	 advisory	 platforms,	 we	 present	 at	
conferences,	and	we	develop	marketing	tools	to	help	advisors	efficiently	present	the	benefits	of	 life	
insurance	settlements	 to	 their	clients.	As	we	highlighted	earlier,	 just	under	half	of	 financial	advisors	
are	unaware	this	financial	option	exists	and	less	than	1%	have	completed	a	life	settlement	transaction.	
This	origination	channel	has	driven	our	significant	growth	over	the	last	five	years,	and	we	believe	it	will	
continue	to	be	a	priority	for	our	future	growth.

• Direct	to	Consumer—We	have	been	building	this	channel	for	several	years	and	have	focused	heavily	
on	increasing	broad	consumer	awareness	and	education	regarding	life	insurance	settlements.	We	have	
been	active	 in	a	variety	of	common	direct-to-consumer	advertisement	channels,	 including	radio	and	
television	advertisements.	 In	addition,	we	have	created	a	unique	online	“Policy	Value	Calculator”	so	
that	individuals	can	receive	an	instant	valuation	on	their	life	insurance	policies.	With	the	acquisition	of	
AccuQuote,	the	Company	has	significantly	expanded	this	channel	by	adding	a	premier	digital	insurance	
marketplace	that	allows	customers	to	compare	quotes	from	multiple	carriers	through	a	single,	user-
friendly	interface,	offering	them	convenience,	optionality,	and	the	ability	to	enroll	in	a	plan	specific	to	
their	needs.	The	direct-to-consumer	channel	has	historically	driven	origination	of	 smaller	 face	value	
life	policies	than	through	our	financial	advisor	or	agent	channel,	thereby	expanding	the	scope	of	 life	
policies	we	are	able	to	value	and	acquire.

• Traditional	 Life	 Settlements	 Intermediaries—Within	 this	 channel,	 we	 engage	 with	 life	 settlements	
intermediaries	or	“brokers”	who	submit	policies	to	us	on	behalf	of	an	advisor	or	client,	for	which	the	
life	 settlement	 intermediary	earns	a	 commission.	We	 intend	 to	 slowly	 reduce	our	 reliance	on	 these	
intermediaries	over	time	and	focus	our	efforts	on	building	out	the	technology	required	to	educate	and	
gain	access	to	both	the	financial	advisor	and	direct-to-consumer	channels.
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We	 intend	 to	 continue	 to	 fuel	 origination	 growth	 by	 expanding	 our	 team	 and	 outreach.	 In	 order	 to	 drive	
awareness	across	all	origination	channels,	we	plan	to	expand	our	marketing	and	national	television	advertising	
campaigns.

Abacus’	Policy	Acquisition	Process

A	 life	 settlement	 transaction	 is	 the	 process	 by	 which	 a	 third-party	 intermediary	 acquires	 an	 existing	 life	
insurance	 policy	 for	 an	 amount	 greater	 than	 its	 current	 cash	 surrender	 value.	 Upon	 closing	 of	 the	 life	
settlement	 transaction,	 the	 policyholder	 receives	 an	 immediate	 cash	 payment,	 and	 the	 third-party	
intermediary	receives	ownership	of	the	policy.	Thus,	the	third-party	intermediary	becomes	the	beneficiary	of	
the	 insured’s	 claim	 payout	 but	 is	 now	 solely	 responsible	 for	 all	 future	 premium	 payments.	 Our	 company	
functions	as	this	third-party	intermediary.

The	process	of	acquiring	a	 life	 insurance	policy	 in	the	secondary	market	 is	highly	regulated	and	policyholder	
friendly.	 Unique	 licenses	 are	 mandatory	 to	 operate,	 and	 significant	 consumer	 protection	 disclosures	 are	
required	 to	be	made	available	 to	policyholders.	We	originate	 these	policies	 through	 three	distinct	 channels	
(i.e.,	 financial	advisors	/	agents,	direct-to-consumer	and	traditional	 life	settlements	 intermediaries).	We	first	
screen	 each	 policy	 to	 ensure	 it	 is	 eligible	 for	 a	 life	 settlement,	 including	 verifying	 the	 policy	 is	 in	 force,	
obtaining	appropriate	consents,	providing	disclosures,	and	submitting	cases	for	medical	underwriting	and	life	
expectancy	estimates.	In	connection	with	this	process,	we	use	our	proprietary	analytics	and	risk-rating	systems	
to	determine	an	estimated	market	value	for	each	individual	policy.

The	Company	has	established	policies	and	guidelines	with	respect	to	its	purchase	of	life	insurance	policies.	For	
the	 underlying	 life	 insurance	 policies,	 these	 guidelines	 focus	 on	 (i)	 the	 age	 of	 the	 insured,	 (ii)	 the	 sex	 and	
health	of	the	insured,	(iii)	the	duration	of	the	policy,	(iv)	mortality	risk	and	life	expectancy	of	the	insured,	(v)	
the	type	of	the	underlying	life	insurance	policy,	(vi)	the	projected	internal	rate	of	return	of	the	investment,	and	
(vii)	the	amount	of	the	death	benefit	after	accounting	for	the	cost	of	making	continued	premium	payments.	
We	exclude	considering	certain	types	of	primary	health	impairments	associated	with	the	underlying	insured	to	
ensure	 that	 all	 policies	 are	 purchased	 in	 accordance	 with	 established	 industry	 practice	 and	 state	 law	
requirements.	These	guidelines	are	designed	to	target	 life	 insurance	policies	 that	 the	Company	believes	will	
generate	attractive	risk	adjusted	returns.

Following	the	origination,	underwriting	and	valuation	processes,	we	formally	present	our	proposed	purchase	
price	to	the	policyholder	or	advisor.	If	agreed	upon,	the	settlement	closing	process	begins.	Appropriate	closing	
documents	 are	 reviewed	 by	 our	 in-house	 counsel,	 and	 we	 send	 funds	 to	 an	 independent	 escrow	 agent.	
Simultaneously,	 change	 of	 ownership	 and	 beneficiary	 documentation	 is	 sent	 to	 the	 underlying	 insurance	
carrier.	Once	 the	 carrier	 confirms	 the	 changes,	 the	escrow	agent	 sends	 the	 life	 settlement	proceeds	 to	 the	
appropriate	party,	and	we	become	responsible	for	the	underlying	insurance	policy	(i.e.,	paying	premiums	and	
receiving	 death	 benefit	 claim	 proceeds).	 The	 proceeds	 paid	 by	 the	 escrow	 agent	 will	 also	 include	 the	
commission(s)	we	owe	to	the	broker	and	/	or	agent	as	well	as	our	fee	for	completing	the	origination	services.

While	the	transaction	is	deemed	closed,	it	is	important	to	note	that	the	policy	owner	may	generally	rescind	the	
life	settlement	contract	within	30	days	from	execution	of	the	agreement	or	15	days	from	the	receipt	of	cash	
proceeds	by	the	owner.	As	such,	revenue	is	not	recorded	until	this	rescission	period	is	over.

Once	 the	 transaction	 is	 closed,	 the	 policy	 enters	 our	 active	 portfolio	 management	 process	 whereby	 we	
determine	whether	a	policy	should	be	sold	to	a	third-party	institutional	investor	or	held	on	our	balance	sheet.	
In	 certain	 cases,	 we	 identify	 a	 purchaser	 prior	 to	 the	 close	 of	 a	 transaction,	 in	 which	 case	 the	 policy	 is	
transferred	directly	to	the	purchaser	at	closing	using	our	life	settlement	closing	services.

Proprietary	Technology	Platforms	Support	Our	Business

We	have	and	continue	to	develop	a	comprehensive	suite	of	technology	products	that	helps	drive	origination,	
underwriting	and	trading.	Specifically,	we	have	created:
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• Risk	 Rating	 Heat	 Map—Using	 the	 large	 amount	 of	 data	 we	 have	 gathered	 over	 time,	 we	 have	
developed	 a	 proprietary	 risk-rating	 platform	 that	measures	 the	 risk	 of	 life	 insurance	 contracts	 on	 a	
range	from	1–5	(low–high	risk,	respectively).	This	risk	score	 is	calculated	on	a	wide	range	of	 factors,	
including	(i)	duration	and	extension	risk,	(ii)	policy	face	value	and	purchase	type,	(iii)	policy	type,	(iv)	
carrier	rating,	 (v)	 life	expectancy	(“LE”)	and	LE	extension	ratios,	 (vi)	age	and	age	on	LE	date	and	(vii)	
survival	probability.	We	believe	this	platform	is	a	key	differentiating	factor	relative	to	our	competitors	
as	it	gives	us	a	meaningful	advantage	when	valuing	and	purchasing	life	insurance	policies.

• Policy	Value	Calculator—Our	“Policy	Value	Calculator”	drives	origination	by	using	proprietary	data	to	
instantly	 value	 policies	 for	 both	 individuals	 and	 financial	 advisors.	 This	 easy-to-use	 online	 tool	 only	
requires	four	pieces	of	information:	(i)	gender,	(ii)	age,	(iii)	face	value	and	(iv)	policy	type.	These	data	
points	 then	 generate	 a	 valuation	 range	 that	 advisors	 and	 individuals	 can	 use	 to	 quickly	 assess	 the	
current	value	of	their	policy.

Active	Portfolio	Management	Strategy

With	 meaningful	 support	 from	 our	 proprietary	 risk	 rating	 heat	 map,	 we	 consistently	 evaluate	 policies	 (at	
origination	 and	 throughout	 the	 lifecycle)	 to	 generate	 essentially	 uncorrelated	 risk	 adjusted	 returns.	 Upon	
acquiring	a	policy,	we	have	the	option	to	either	(i)	trade	that	policy	to	a	third-party	institutional	investor	(i.e.,	
generating	a	spread	on	each	trade)	or	(ii)	hold	that	policy	on	our	balance	sheet	until	maturity	(i.e.,	paying	the	
premiums	 over	 time	 and	 receiving	 the	 final	 claim	 /	 payout).	 This	 process	 is	 predicated	 on	 driving	 the	 best	
economics	for	Abacus.

• Traded	 Portfolio—Our	 traded	 portfolio	 returns	 are	 driven	 by	 (i)	 the	 spread	we	 generate	 by	 selling	
policies	 to	 third-party	 institutional	 investors	 and	 (ii)	 our	 ability	 to	 quickly	 recycle	 capital.	 Our	 trade	
spreads	 average	 above	 cost	 basis	 depending	 on	 the	 contract	 and	 we	 recycle	 our	 capital	 annually.	
These	 two	 metrics	 are	 driven	 by	 our	 ability	 to	 effectively	 originate	 new	 policies	 (supply)	 and	 the	
underlying	market	interest	for	the	policies	(demand).

• Hold	Portfolio—Relative	 to	 our	 traded	portfolio,	 our	 hold	 portfolio	 has	 the	 potential	 to	 generate	 a	
higher	estimated	annual	 return	 than	our	 traded	portfolio	but	 requires	approximately	a	3	 to	4	 times	
greater	 capital	 investment,	 which	 is	 driven	 by	 the	 need	 to	 hold	 policies,	 rather	 than	 recycle	 the	
policies	in	trading,	and	to	fund	premium	payments	during	the	holding	period	for	a	policy.	To	the	extent	
that	 we	 are	 not	 able	 to	 commit	 the	 required	 capital,	 we	 then	 focus	 efforts	 more	 on	 our	 traded	
portfolio.	Our	origination	platform	and	proprietary	 risk	 rating	heat	map	has	allowed	us	 to	hold	only	
what	we	determine	to	be	the	highest	quality	policies	which	have	our	 lowest	risk	ratings.	 In	October	
2025,	 the	 Company	 completed	 a	 $50	 million	 investment-grade	 securitized	 note	 backed	 by	 life	
insurance	 assets,	 establishing	 a	 repeatable,	 lower-cost	 funding	mechanism	while	 retaining	 servicing	
rights	and	generating	ongoing	fee-based	revenue.

Policy	Servicing

In	 addition	 to	 generating	 economics	 on	 the	 policies	 we	 directly	 originate	 and	 actively	manage,	 we	 have	 a	
dynamic	platform	to	service	bundles	of	policies	 for	a	variety	of	 third-party	 institutions.	We	have	experience	
servicing	 a	 large	 number	 of	 policies	 for	 highly	 sophisticated	 institutions,	 including	 policies	 for	 large	 asset	
managers.	Beyond	our	fees,	servicing	policies	at	scale	supports	our	data	analytics	and	keeps	us	at	the	heart	of	
the	life	settlements	industry.	We	have	a	sophisticated	team	of	professionals	solely	focused	on	servicing	these	
policies.	As	 the	Company	expands	 its	securitization	activities,	 the	servicing	platform	 is	expected	to	generate	
additional	recurring	fee-based	revenue,	as	the	Company	retains	servicing	rights	on	securitized	assets	sold	to	
institutional	investors.

Prospects	for	Future	Growth

Continued	Maturation	of	the	Life	Settlements	Industry
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As	described	above,	there	is	approximately	$200	billion	in	life	insurance	policy	death	benefit	value	that	lapses	
on	an	annual	basis.	However,	 the	 life	settlements	 industry	captured	only	approximately	2%	of	 the	potential	
market	 in	 2024,	which	 leaves	 significant	 runway	 for	 future	 growth	 for	 industry	 participants.	 The	 total	 face	
value	of	life	insurance	policies	is	expected	to	grow	from	approximately	$6	billion	in	2022	to	approximately	$8	
billion	 in	 2028,	which	 is	 a	 5%	 compounded	 annual	 growth	 rate.	 Given	 our	 position	 at	 the	 heart	 of	 the	 life	
settlements	industry,	we	believe	that	we	are	well	positioned	to	capitalize	on	this	anticipated	market	growth.

Focus	on	Growing	the	Origination	Process

Our	ability	to	originate	policies	is	essential	to	scale	our	business	over	time.	In	order	to	support	this	expected	
growth,	 we	 continue	 to	 invest	 in	 our	 technology	 and	 marketing	 infrastructure.	 In	 general,	 we	 expect	 our	
efforts	will	 continue	 to	 focus	on	driving	education	and	awareness	of	 life	 settlements.	 In	order	 to	meet	 this	
growing	 demand,	 we	 have	 increased	 our	 total	 employee	 headcount.	 The	 acquisition	 of	 AccuQuote	 further	
expands	 our	 origination	 capabilities	 by	 adding	 a	 premier	 digital	 life	 insurance	 distribution	 platform	 that	
connects	 insurance	solutions	to	broader	wealth	strategies,	enabling	the	Company	to	serve	clients	across	the	
entire	lifecycle	of	their	financial	needs.

Continued	Innovation	in	Technology

Using	technology	to	improve	our	analytics,	market	liquidity	and	velocity	of	capital	use	is	a	key	priority.	Certain	
key	technology	elements	are:

• Analytics	 (Abacus	 Analytics)—the	 standard	 pricing	 and	 valuation	 platform	 for	 policy	 valuation	 and	
portfolio	 assessment	 that	 we	 believe	 will	 allow	 us	 to	 obtain	 visibility	 into	 every	 transaction	 in	 the	
industry.

• Liquidity	(Longevity	Market	Assets)—tertiary	trading,	servicing	and	valuation	platform	(added	direct	
purchase	 in	 2023).	 Abacusmarketplace.com	 is	 a	 proprietary	 technology	 platform	 that	 has	 been	
designed	in	order	to	facilitate	tertiary	trading,	servicing	and	valuation	for	the	life	settlement	industry.	
This	 platform	 is	 intended	 to	 increase	 the	 trading	 volume	 for	 the	 entire	 industry	 by	 removing	
intermediaries	and	improving	the	efficiency	and	security	of	the	transactions.

Access	to	Capital	Markets	Provides	More	Attractive	Financing

We	believe	that	as	a	publicly	traded	company	listed	on	the	NYSE,	we	have	access	to	a	 lower	cost	of	capital,	
which	will	 optimize	 our	 per	 policy	 revenue	 and	 allow	us	 to	 fund	 additional	 investment	 in	 infrastructure.	 In	
September	2025,	 the	Company	was	added	 to	 the	Russell	2000®	and	Russell	3000®	 Indexes,	broadening	our	
visibility	with	institutional	 investors.	Our	NYSE	listing	is	further	enhanced	by	Citadel	Securities	serving	as	our	
Designated	 Market	 Maker	 (“DMM”).	 Additionally,	 as	 discussed	 in	 more	 detail	 below,	 access	 to	 additional	
capital	will	enable	us	 to	 increase	our	balance	sheet	hold	portfolio,	which	we	believe	may	drive	higher	 long-
term	returns.

Transitioning	Our	Business	Model	as	Our	Capital	Base	Scales

As	 our	 capital	 base	 scales,	 we	 have	 the	 ability	 to	 increase	 the	 proportion	 of	 policies	 that	 we	 hold	 on	 our	
balance	 sheet.	 One	 of	 the	 most	 obvious	 benefits	 to	 a	 larger	 hold	 portfolio	 is	 that	 it	 may	 increase	 the	
predictability	of	returns	(i.e.,	held	policies	typically	increase	in	value	over	time,	largely	independent	of	trading	
market	 conditions).	 Additionally,	 with	 a	 larger	 hold	 portfolio,	 there	 is	 a	 unique	 opportunity	 to	 begin	
securitizing	policies.	 In	October	2025,	we	completed	our	 first	$50	million	 investment-grade	securitized	note	
backed	by	life	insurance	assets,	establishing	a	template	for	future	transactions.	We	expect	securitized	products	
to	become	a	consistent	component	of	our	long-term	funding	strategy,	alongside	sales	to	third-parties	and	in-
house	managed	 funds.	 In	 the	 long-term,	we	 believe	 securitized	 portfolios	 can	 drive	 an	 even	 lower	 cost	 of	
capital	and	can	be	sold	in	scale	to	third	parties	at	a	significant	multiple.

Scaling	Asset	Management	and	Fee-Related	Earnings
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The	Company	is	focused	on	transitioning	toward	a	more	durable,	recurring	revenue	model	through	the	growth	
of	its	asset	management	platform.	With	the	December	2024	acquisitions	of	Carlisle	and	FCF	Advisors	and	the	
January	2026	 launch	of	 the	ABF	 strategy,	 the	Company	has	meaningfully	expanded	 its	 investment	offerings	
and	 distribution	 capabilities.	 The	 ABF	 strategy	 represents	 a	 natural	 extension	 of	 the	 Company’s	 platform,	
deploying	third-party	capital	 into	asset-backed	 lending	and	structured	credit	opportunities	that	 leverage	the	
Company’s	actuarial	expertise	and	insurance	infrastructure	in	a	market	estimated	at	more	than	$20	trillion.	In	
November	2025,	the	Board	of	Directors	approved	an	annual	cash	dividend	of	$0.20	per	share	and	a	$10	million	
share	 repurchase	 program,	 reflecting	 confidence	 in	 the	 Company’s	 long-term	 business	 model,	 recurring	
earnings,	and	capital	strength.

Competition

We	compete	with	numerous	 life	 insurance	settlement	originators,	 servicers,	and	 investors,	alternative	asset	
managers,	 wealth	 advisors,	 and	 mortality	 verification	 companies.	 Our	 primary	 competitors	 in	 each	 of	 our	
business	 lines	 differ	 significantly	 from	 those	 in	 our	 other	 business	 lines	 principally	 because	 few	 companies	
compete	against	us	in	all	business	segments	in	which	we	operate.	Competition	is	high	in	all	our	business	lines,	
in	 particular	 life	 insurance	 settlement	 origination	 where	 our	 competitors	 have	 invested	 significantly	 in	
marketing	and	acquisitions.

The	risks	associated	with	our	competitors	are	further	discussed	in	Part	I,	Item	1A	Risk	Factors.

Our	Employees

As	 of	 December	 31,	 2025,	we	 had	 326	 employees,	 none	 of	whom	 are	 subject	 to	 any	 collective	 bargaining	
agreement	or	 represented	by	a	 labor	union.	We	have	25	employees	based	outside	of	 the	United	States.	To	
date,	we	have	not	experienced	any	work	stoppages	and	we	consider	our	employee	relations	to	be	good.	We	
believe	 that	 our	 employees	 are	 critical	 to	 our	 long-term	 success.	 Nearly	 80%	 of	 our	 employees	 are	
shareholders,	reflecting	an	ownership	mentality	that	drives	company	performance.

Intellectual	Property

Our	 business	 depends,	 in	 part,	 on	 our	 ability	 to	 develop	 and	maintain	 the	 proprietary	 aspects	 of	 its	 core	
technology.	We	rely	on	trademarks	to	protect	our	intellectual	property.

We	have	been	 issued	 federal	 registrations	 for	our	“Abacus	Settlements,”	“Abacus	Life,”	and	“Abacus	Global	
Management”	 trademarks.	We	 also	 hold	 various	 domain	 names	 for	 websites	 that	 we	 use	 in	 our	 business.	
Additionally,	 we	 have	 developed	 and	 maintain	 proprietary	 software	 for	 our	 internal	 use	 to	 aid	 in	 pricing,	
valuation	and	risk	analysis	of	life	settlement	policies.

Regulatory	Overview

We	are	subject	to	various	laws,	regulations	and	licensing	requirements	in	the	United	States	which	may	expose	
us	 to	 liability,	 increase	 costs	 or	 have	 other	 adverse	 effects	 that	 could	 harm	 our	 business.	 These	 laws	 and	
regulations	include,	but	are	not	limited	to,	data	privacy	and	data	localization,	healthcare,	insurance,	copyright	
or	 similar	 laws,	 anti-spam,	 consumer	protection,	 employment	 and	 taxation.	Compliance	with	 such	 laws	 can	
require	 changes	 to	 our	 business	 practices	 and	 significant	management	 time	 and	 effort.	 Additionally,	 as	we	
continue	 to	 develop	 and	 improve	 consumer-facing	 products	 and	 services,	 and	 as	 those	 offerings	 grow	 in	
popularity,	the	risk	that	additional	laws	and	regulations	will	impact	our	business	will	continue	to	increase.	We	
believe	that	we	are	in	material	compliance	with	all	such	laws,	regulations	and	licensing	requirements.	

Insurance	Laws	and	Regulations

We	operate	as	a	life	settlement	provider	in	49	states.	We	have	a	strong	track	record	with	each	state	in	which	
we	are	licensed	and	have	not	had	any	reportable	incidents.	Our	in-house	counsel	and	compliance	staff	reviews	
every	life	insurance	policy	we	consider	acquiring	for	compliance	with	applicable	state	regulations.	We	file	an	
annual	 report	with	each	state	 in	which	we	operate	and	each	state	has	 the	ability	 to	 request	an	audit	at	 its	
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discretion.	Currently,	46	states	have	regulations	that	support	the	sale	of	life	insurance	policies	to	a	third	party,	
like	 our	 Company.	 Each	 state	 also	 has	 its	 own	 policyholder-facing	 consumer	 protection	 disclosure	
requirements	that	we	comply	with	in	the	ordinary	course	of	our	business.

We	focus	on	acquiring	and	trading	non-variable,	non-fractionalized	life	insurance	policies.	These	life	insurance	
policies	are	deemed	to	be	personal	property	of	the	owner	based	upon	the	Supreme	Court	decision	Grigsby	v.	
Russell	 in	 1911.	 Furthermore,	 non-variable,	 non-fractionalized	 life	 insurance	policies	 are	not	deemed	 to	be	
securities	under	the	federal	securities	laws,	and	so	the	Company	is	not	required	to	register	as	an	investment	
adviser	or	an	investment	company	under	the	Investment	Advisers	Act	of	1940,	as	amended	or	the	Investment	
Company	Act	of	1940,	as	amended,	respectively.

We	operate	a	limited	purpose	broker	dealer,	which	we	intend	to	license	to	engage	in	transactions	for	variable	
and	 fractionalized	 life	 insurance	 policies.	We	 expect	 that	 any	 transactions	 in	 variable	 or	 fractionalized	 life	
insurance	 policies	 will	 represent	 less	 than	 20%	 of	 the	 total	 number	 of	 life	 insurance	 policies	 held	 by	 the	
Company	 at	 any	 time.	 The	 Company	 does	 not,	 and	 does	 not	 in	 the	 future	 intend	 to,	 engage	 in	 any	 life	
insurance	securitization.

Data	Privacy	Laws	and	Regulations

Because	we	 receive,	use,	 transmit,	disclose	and	 store	personal	data,	we	are	 subject	 to	numerous	 state	and	
federal	 laws	 and	 regulations	 that	 address	 privacy,	 data	 protection	 and	 the	 collection,	 storing,	 sharing,	 use,	
transfer,	 disclosure	 and	 protection	 of	 certain	 types	 of	 data.	 We	 are	 subject	 to	 the	 Telephone	 Consumer	
Protection	Act	(“TCPA”)	which	restricts	the	making	of	telemarketing	calls	and	the	use	of	automatic	telephone	
dialing	 systems.	 Violators	 of	 the	 TCPA	 face	 regulatory	 enforcement	 action,	 substantial	 civil	 penalties,	
injunctions,	and	in	some	states,	private	lawsuits	for	damages.

Privacy	 and	 data	 security	 regulation	 in	 the	 U.S.	 is	 rapidly	 evolving.	 For	 example,	 California	 enacted	 the	
California	Consumer	Privacy	Act	(“CCPA”),	which	came	into	force	in	2020	and	was	later	expanded	by	a	2023	
amendment	 and	 subsequent	 implementing	 regulations	 (including	 regulations	 effective	 January	 1,	 2026,		
related	to	security	risk	assessments,	privacy	risk	assessments,	and	automated	decision	making	technologies).		
As	of	January	1,	2026,	18	other	states	(Colorado,	Connecticut,	Delaware,	Indiana,	Iowa,	Kentucky,	Maryland,	
Minnesota,	 Nebraska,	 New	 Hampshire,	 New	 Jersey,	 Oregon,	 Rhode	 Island,	 Tennessee,	 Texas,	 Utah,	 and	
Virginia)	 have	 also	 passed	 substantially	 similar	 laws	 to	 the	 CCPA,	 hereafter	 referred	 to	 as	 comprehensive	
consumer	privacy	laws.	These	comprehensive	consumer	privacy	laws	provide	individuals	with	rights	to	request	
access,	correction	and	deletion	of	their	personal	information,	opt	out	of	certain	personal	information	sharing,	
processing	 activities,	 and	 receive	 detailed	 information	 about	 how	 their	 personal	 information	 is	 used	 and	
shared.	 Individuals	 also	may	 be	 required	 to	 consent	 to	 certain	 processing	 activities,	 such	 as	 activities	with	
sensitive	 categories	 of	 personal	 information	 in	 certain	 circumstances.	 They	 also	 include	 notice	 obligations	
when	using	personal	data	for	training	on	large	language	models,	and	additional	obligations	to	perform	various	
types	of	personal	information	processing	assessments,	both	related	to	general	privacy	risks	to	individuals,	but	
also	 security	 risks	and	 risks	unique	 to	artificial	 intelligence	or	automated	decision	making	 technologies.	The	
CCPA	creates	a	 specialist	enforcement	agency	known	as	 the	California	Privacy	Protection	Agency	or	 “CPPA”	
that	 has	 independent	 authority	 to	 enforce	 the	 requirements	 of	 the	 CCPA.	 The	 CCPA’s	 and	 other	
comprehensive	consumer	privacy	laws	provide	for	an	opt-out	right	with	respect	to	any	restrictions	on	“sales”	
of	personal	 information	may	restrict	our	use	of	cookies	and	similar	technologies	for	advertising	purposes,	to	
the	 extent	 that	 individuals	 exercise	 their	 opt-out	 rights,	 as	 well	 as	 increasing	 our	 compliance	 costs	 and	
potential	liability.	Notably,	private	litigation	associated	with	state	wiretapping	laws,	such	as	CIPA	(in	California)	
in	addition	to	substantially	similar	wiretapping	 laws	 in	other	states,	have	been	a	major	risk	factor	related	to	
the	use	of	website	tracking	technologies.	

The	CCPA	excludes	 information	covered	by	 the	Gramm-Leach-Bliley	Act,	 the	Driver’s	Privacy	Protection	Act,	
the	Fair	Credit	Reporting	Act	and	the	California	Financial	Information	Privacy	Act	from	the	CCPA’s	scope,	but	
the	 CCPA’s	 definition	 of	 “personal	 information”	 is	 broad	 and	 may	 encompass	 other	 information	 that	 we	
maintain,	such	as	personnel	information	and	business	to	business	(b2b)	data.	Notably,	other	consumer	privacy	
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laws	 generally	 exempt	 b2b	 data	 and	 personnel	 information.	While	 other	 comprehensive	 consumer	 privacy	
laws	 generally	maintained	 an	entity	 level	 exemption	 for	 entities	 that	 are	 a	 “financial	 institution”	under	 the	
GLBA,	more	states	are	amending	their	laws	to	narrow	this	exemption	to	just	the	information	covered	by	the	
GLBA	in	line	with	the	CCPA.	These	states	include	Connecticut,	Minnesota,	Oregon,	and	Montana,	with	others	
potentially	joining	that	list	in	the	coming	years.

In	 addition	 to	 the	 comprehensive	 consumer	privacy	 laws,	 some	 states	have	passed	 specialized	privacy	 laws	
that	focus	on	specific	elements	of	personal	information.	For	example,	Washington	has	passed	the	“My	Health	
My	 Data	 Act”	 that	 provides	 a	 similar	 set	 of	 consumer	 privacy	 protections	 to	 those	 in	 the	 comprehensive	
consumer	 privacy	 laws,	 but	 focused	 on	 sensitive	 categories	 of	 personal	 information	 such	 as	 health	
information.	 Other	 laws	 in	 this	 category	 include	 the	 Illinois	 Biometric	 Privacy	 Act	 and	 the	 analogous	 laws	
protecting	biometrics	 in	Texas	and	Washington.	 	To	the	extent	 that	we	process	biometrics,	health,	or	other	
sensitive	 categories	 of	 personal	 information,	 we	may	 be	 exposed	 to	 legal	 risk	 and	 additional	 consent	 and	
compliance	obligations.	

Various	regulators	are	interpreting	existing	state	consumer	protection	laws	to	impose	evolving	standards	for	
the	 online	 collection,	 use,	 dissemination	 and	 security	 of	 other	 personal	 data.	 Courts	 may	 also	 adopt	 the	
standards	 for	 fair	 information	 practices	 which	 concern	 consumer	 notice,	 choice,	 security	 and	 access.	
Consumer	protection	laws	require	us	to	publish	statements	that	describe	how	we	handle	personal	information	
and	choices	individuals	may	have	about	the	way	we	handle	their	personal	data.

Our	failure	to	comply	with	these	privacy	laws	or	regulations	could	expose	us	to	significant	fines	and	penalties	
imposed	by	regulators	and	has	in	the	past	and	could	in	the	future	expose	us	to	legal	claims	by	buyers	of	life	
insurance	 policies	 from	 us,	 or	 other	 relevant	 stakeholders.	 Some	 of	 these	 laws,	 such	 as	 the	 CCPA,	 permit	
individual	or	class	action	claims	for	certain	alleged	violations	related	to	data	breaches	and	reasonable	security	
obligations,	 increasing	 the	 likelihood	 of	 such	 legal	 claims.	 Additionally,	 the	 CPPA	 is	 directly	 funded	 in	 part	
through	 the	 penalties	 it	 assesses	 during	 enforcement	 actions,	 raising	 the	 incentive	 and	 potential	 for	
enforcement	activity	in	California.	Similarly,	many	of	these	laws	require	us	to	maintain	an	online	privacy	policy,	
terms	of	service	and	other	informational	pages	that	disclose	our	practices	regarding	the	collection,	processing	
and	disclosure	of	personal	information.	If	these	disclosures	contain	any	information	that	a	court	or	regulator	
finds	 to	 be	 inaccurate,	 we	 could	 also	 be	 exposed	 to	 legal	 or	 regulatory	 liability.	 Any	 such	 proceedings	 or	
violations	 could	 force	 us	 to	 spend	 money	 in	 defense	 or	 settlement	 of	 these	 proceedings,	 result	 in	 the	
imposition	 of	 monetary	 liability	 or	 demanding	 injunctive	 relief,	 divert	 management’s	 time	 and	 attention,	
increase	our	costs	of	doing	business	and	materially	adversely	affect	our	reputation.

Regulated	Entities	Outside	of	the	U.S.

Carlisle	 and	 the	 funds	 it	 manages	 are	 licensed	 and	 have	 authorizations	 to	 operate	 in	 Luxembourg.	 These	
licenses	and	authorizations	relate	to	providing	investment	management,	administration	of	funds,	marketing	of	
the	funds,	and	other	regulated	activities.	Failure	to	comply	with	the	laws	and	regulations	could	expose	us	to	
liability	and/or	damage	our	reputation.

The	risks	associated	with	our	regulated	entities	outside	of	the	U.S.	are	further	discussed	in	Part	I,	Item	1A	Risk	
Factors.

Securityholder	Reports

The	Company	is	subject	to	the	periodic	and	other	reporting	requirements	of	the	Exchange	Act,	including	the	
filing	of	annual,	quarterly,	and	other	reports,	and	amendments	to	those	reports,	with	the	SEC.	Our	Annual	
Reports	on	Form	10-K,	Quarterly	Reports	on	Form	10-Q,	Current	Reports	on	Form	8-K,	proxy	statements,	and	
any	and	all	amendments	thereto	are	available	free	of	charge	through	our	investor	relations	website	as	soon	as	
reasonably	practicable	after	they	are	filed	or	furnished	to	the	Securities	and	Exchange	Commission	(the	“SEC”).	
Our	investor	relations	website	address	is	https://ir.abacusgm.com.	The	information	on	the	Company’s	website	
is	not	incorporated	into	this	report	or	any	other	filing	the	Company	makes	with	the	SEC.	These	materials	are	
also	accessible	on	the	SEC’s	website	at	www.sec.gov.
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Item	1A.	Risk	Factors

The	following	discussion	of	“Risk	Factors”	identifies	factors	that	we	believe	could	adversely	affect	our	business,	
operations,	financial	condition	or	future	performance	and	trading	in	our	securities.	This	information	should	be	
read	 in	 conjunction	 with	 “Management’s	 Discussion	 and	 Analysis	 of	 Financial	 Condition	 and	 Result	 of	
Operations”	and	the	consolidated	financial	statements	and	related	notes.	The	following	discussion	of	risks	 is	
not	 all-inclusive	 but	 is	 designed	 to	 highlight	 what	 we	 believe	 are	 the	 material	 factors	 to	 consider	 when	
evaluating	our	business	and	expectations.	References	to	past	events	and	risks	are	provided	as	examples	only	
and	are	not	intended	to	be	a	complete	listing	or	representation	as	to	whether	any	such	risk	factor	presented	
has	occurred	 in	the	past	or	 the	 likelihood	of	 it	occurring	 in	the	future.	These	factors	could	cause	our	 future	
results	 to	 differ	 materially	 from	 our	 historical	 results	 and	 from	 expectations	 reflected	 in	 forward-looking	
statements.

Risk	Factors	Summary

Risks	Related	to	our	Business

• The	Company’s	valuation	of	life	insurance	policies	is	uncertain	as	many	life	insurance	policies’	values	
are	 tied	 to	 their	 actual	maturity	 date	 and	 any	 erroneous	 valuations	 could	 have	 a	material	 adverse	
impact	on	the	Company’s	business.

• The	 Company	 could	 fail	 to	 accurately	 forecast	 life	 expectancies.	 There	may	 also	 be	 changes	 to	 life	
expectancies	generally,	or	from	improvements	in	health	care	treatments,	resulting	from	people	living	
longer	in	the	future,	which	could	result	in	a	lower	return	on	the	Company’s	life	settlement	policies.

• The	Company’s	policy	acquisitions	are	limited	by	the	market	availability	of	life	insurance	policies	that	
meet	 the	 Company’s	 eligibility	 criteria	 and	 purchase	 parameters,	 and	 failure	 to	 secure	 a	 sufficient	
number	 of	 quality	 life	 insurance	 policies	 could	 have	 a	 material	 adverse	 effect	 on	 the	 Company’s	
business.

• The	Company	may	experience	 increased	 competition	 from	originating	 life	 insurance	 companies,	 life	
insurance	brokers,	and	investment	funds	which	could	have	a	material	adverse	effect	on	the	Company’s	
business.

• Historically,	 there	 has	 been	 a	 negative	 public	 perception	 of	 the	 life	 settlement	 industry	 that	 could	
affect	the	value	and/or	liquidity	of	the	Company’s	investments	and	the	life	settlement	industry	faces	
political	opposition	from	life	insurance	companies.

• The	Company,	or	third	parties	on	which	it	relies,	could	fail	to	accurately	evaluate,	acquire,	maintain,	
track,	 or	 collect	 on	 life	 settlement	 policies,	 which	 could	 have	 a	 material	 adverse	 impact	 on	 the	
Company’s	revenues.

• There	is	a	risk	of	fraud	in	the	origination	of	the	original	life	insurance	policy	or	in	subsequent	sales	of	
the	 life	 insurance	policy	 that	 could	 adversely	 affect	 the	Company’s	 investment	 returns	which	 could	
have	a	material	adverse	impact	on	the	Company’s	business.

• The	 Company	 may	 become	 subject	 to	 claims	 by	 life	 insurance	 companies,	 individuals	 and	 their	
families,	 or	 regulatory	 authorities	 which	 could	 have	 a	 material	 adverse	 impact	 on	 the	 Company’s	
business.

• The	 Company	 faces	 privacy	 and	 cyber	 security	 risks	 related	 to	 its	 maintenance	 of	 proprietary	
information,	including	information	regarding	life	settlement	policies	and	the	related	insureds,	and	any	
adverse	impact	related	to	such	risks	could	have	a	material	adverse	impact	on	the	Company’s	business.
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• The	 failure	 of	 the	 Company	 to	 accurately	 and	 timely	 track	 and	 pay	 premium	 payments	 on	 the	 life	
insurance	 policies	 it	 holds	 could	 result	 in	 the	 lapse	 of	 such	 policies	 which	 would	 have	 a	 material	
adverse	impact	on	the	Company’s	business.

• The	 life	 insurance	company	 that	has	 issued	a	 life	 insurance	policy	we	own	may	 increase	 the	cost	of	
insurance	premiums,	which	would	adversely	affect	the	Company’s	investment	returns.

• The	 Company	may	 not	 be	 able	 to	 liquidate	 its	 life	 insurance	 policies,	 which	 could	 have	 a	material	
adverse	effect	on	the	Company’s	business.

• The	Company	bears	the	credit	risk	associated	with	 life	 insurance	companies	and	may	not	be	able	to	
realize	 the	 full	 value	 of	 insurance	 company	 payouts	 on	 life	 insurance	 policies	 we	 own	 when	 they	
mature,	which	could	have	a	material	adverse	effect	on	the	Company’s	profits.

• The	 Company’s	 success	 depends	 on	 the	 services	 of	 its	 experienced	 management	 and	 talented	
employees.	 If	 the	 Company	 is	 unable	 to	 retain	 management	 and/or	 key	 employees,	 its	 ability	 to	
compete	could	be	harmed.

• The	Company’s	intellectual	property	rights	may	not	adequately	protect	the	Company’s	business.

• Outstanding	and	future	indebtedness	could	adversely	affect	the	Company’s	financial	and	operational	
flexibility.

• Failure	 to	 maintain	 adequate	 financial,	 information	 technology	 and	 management	 processes	 and	
controls	could	result	in	material	weaknesses	and	lead	to	errors	in	our	financial	reporting,	which	could	
adversely	affect	our	business	as	a	public	company.

• The	Company’s	ability	to	timely	raise	capital	 in	the	future	may	be	 limited,	or	may	be	unavailable	on	
acceptable	terms,	if	at	all.	A	failure	to	raise	capital	when	needed	could	harm	the	Company’s	business,	
operating	results	and	financial	condition.	Debt	issued	to	raise	additional	capital	may	reduce	the	cash	
flow	available	to	make	required	payments	with	respect	to	the	notes	and	affect	our	ability	to	execute	
our	investment	strategy	or	impact	the	value	of	the	Company’s	investments.

• The	Company’s	use	of	different	estimates	and	assumptions	in	the	application	of	its	accounting	policies	
could	 result	 in	 material	 changes	 to	 its	 reported	 financial	 condition	 and	 results	 of	 operations,	 and	
changes	in	accounting	standards	or	their	interpretation	could	significantly	impact	its	reported	results	
of	operations.

• The	Company’s	international	operations	pose	additional	risks	that	may	adversely	impact	our	financial	
results	and	operations.

• Because	 a	 portion	 of	 the	 Company’s	 business	 is	 conducted	 in	 currency	 other	 than	 U.S.	 dollar,	 the	
Company	has	foreign	currency	risk.

• Litigation	and	other	claims	and	 liabilities	have	arisen	and	may	arise	with	 respect	 to	 the	acquisitions	
that	we	consummate	or	the	businesses	acquired,	 including	our	recently	completed	acquisitions,	and	
could	have	a	material	adverse	effect	on	our	business	and	financial	results.

• Events	and	circumstances	outside	of	 the	Company’s	control	may	disrupt	 the	ability	of	 the	Company	
and	its	providers	to	originate	life	settlement	policies,	or	to	generate	such	policies	on	acceptable	terms,	
which	could	have	a	material	adverse	impact	on	the	Company’s	financial	position.

Risks	Related	to	the	Regulatory	and	Legal	Environment

• Life	settlements	in	which	we	invest	are	not	currently	regulated	under	the	federal	securities	laws,	but	if	
deemed	 to	 be	 securities	 would	 require	 further	 compliance	 with	 federal	 and	 state	 securities	 laws,	
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which	 could	 result	 in	 significant	 additional	 regulatory	 burdens	 on	 the	 Company,	 and	 limit	 the	
Company’s	investments,	which	would	materially	impact	the	Company’s	ability	to	conduct	its	business.

• The	 Company	 may	 be	 subject	 to	 certain	 U.S.	 state	 securities	 laws,	 and	 failure	 to	 comply	 with	
applicable	requirements	may	result	in	fines,	sanctions	and	rescission	of	purchase	or	sale	transactions.

• The	 Company	 could	 in	 the	 future	 be	 required	 to	 register	 as	 an	 investment	 company	 under	 the	
Investment	 Company	Act	 or	 could	 have	 to	 substantively	 change	 its	 business	model	 to	 fit	within	 an	
applicable	exemption	from	such	registration	requirement.

• The	Company	is	subject	to	U.S.	privacy	laws	and	regulations.	Failure	to	comply	with	such	obligations	
could	 lead	 to	 regulatory	 investigations	 or	 actions;	 litigation;	 fines	 and	 penalties;	 disruptions	 of	
operations;	reputational	harm;	loss	of	revenue	or	profits;	and	other	adverse	business	consequences.

• There	have	been	lawsuits	in	various	states	questioning	whether	a	purchaser	of	a	life	insurance	policy	
has	 the	 requisite	 “insurable	 interest”	 in	 the	policy	which	would	permit	 the	purchaser	 to	 collect	 the	
insurance	benefits	and	an	adverse	finding	in	any	of	these	lawsuits	could	have	a	material	adverse	effect	
on	the	Company’s	business.

• Changes	in	tax	laws	or	regulations	or	their	interpretation	could	negatively	impact	our	cash	flows	and	
results	of	operations.

• The	Company’s	business	may	be	subject	to	additional	or	different	government	regulation	in	the	future,	
which	could	have	a	material	adverse	impact	on	the	Company’s	business.

Risks	Related	to	Our	Common	Stock

• Our	stock	repurchase	program	may	not	enhance	long-term	stockholder	value	and	could	increase	the	
volatility	of	the	market	price	of	our	common	stock	and	diminish	our	cash.

• Our	Board	has	broad	discretion	to	issue	additional	securities,	and	to	raise	sufficient	funds	to	expand	
our	operations,	we	may	have	to	 issue	securities	at	prices	which	may	result	 in	substantial	dilution	to	
our	stockholders.

• If	 we	 issue	 additional	 debt	 securities,	 our	 operations	 may	 be	 restricted,	 we	 will	 be	 exposed	 to	
additional	risk	and	the	market	price	of	our	Common	Stock	could	be	adversely	affected.

• If	 securities	 or	 industry	 analysts	 do	 not	 publish	 research	 or	 reports	 about	 our	 business,	 if	 they	
adversely	change	their	recommendations	regarding	our	Common	Stock	or	if	our	operating	results	do	
not	meet	their	expectations,	our	stock	price	could	decline.

• The	trading	price	of	our	Common	Stock	has	been,	and	is	likely	to	continue	to	be,	volatile	and	could	be	
subject	to	wide	fluctuations	in	response	to	various	factors,	some	of	which	are	beyond	our	control.

• Investing	in	our	Common	Stock	may	involve	a	significant	degree	of	risk.

Risks	Related	to	our	Business

The	Company’s	valuation	of	life	insurance	policies	is	uncertain	as	many	life	insurance	policies’	values	are	tied	
to	 their	 actual	maturity	date	and	any	erroneous	 valuations	 could	have	a	material	 adverse	 impact	on	 the	
Company’s	business.

The	 valuation	 of	 life	 insurance	 policies	 involves	 inherent	 uncertainty	 (including,	 without	 limitation,	 the	 life	
expectancies	of	 insureds	and	future	 increases	 in	premium	costs	to	keep	the	policies	 in	 force).	The	Company	
utilizes	a	multitude	of	 inputs	 to	determine	the	 fair	value	of	 the	policies	 it	holds.	The	Company	uses	 its	own	
underwriting	practices,	origination	protocols,	and	proprietary	technology.	There	is	no	guarantee	that	the	value	
determined	with	respect	to	a	particular	life	settlement	policy	by	the	Company	will	represent	the	value	that	will	
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be	realized	by	the	Company	on	the	eventual	disposition	of	the	related	 investment	or	that	would,	 in	fact,	be	
realized	upon	an	 immediate	disposition	of	the	 investment.	 In	addition,	there	can	be	no	guarantee	that	such	
valuation	 accurately	 reflects	 the	 current	 present	 value	 of	 such	 life	 insurance	 policy	 at	 its	 actual	 maturity.	
Uncertainties	as	to	the	valuation	of	life	insurance	policies	held	by	the	Company	could	require	adjustments	to	
reported	net	asset	values	and	could	have	a	material	adverse	impact	on	the	Company’s	business.	Uncertainties	
as	to	the	valuation	may	also	result	in	the	Company	being	less	competitive	in	the	market	for	originating	new	life	
settlement	policies	and	could	adversely	affect	the	profits	the	Company	realizes	on	life	settlements	purchased	
and	sold.

The	 Company	 could	 fail	 to	 accurately	 forecast	 life	 expectancies.	 There	 may	 also	 be	 changes	 to	 life	
expectancies	generally,	or	from	improvements	in	health	care	treatments,	resulting	from	people	living	longer	
in	the	future,	which	could	result	in	a	lower	return	on	the	Company’s	life	settlement	policies.

Prices	 for	 life	 insurance	 policies	 and	 annuities	 that	 may	 be	 obtained	 by	 the	 Company	 depend,	 in	 large	
measure,	 upon	 the	 life	 expectancy	 of	 the	 underlying	 insureds.	 To	 date	 the	 Company	 has	 not	 acquired	
annuities.	 The	 Company	 will	 disclose	 material	 annuity	 balances	 and	 activities	 in	 the	 consolidated	 financial	
statements.	The	investment	returns	on	the	policies	held	by	the	Company’s	portfolio	depends	almost	entirely	
on	the	accuracy	of	the	Company’s	expectation	for	that	insured’s	mortality	when	the	Company	purchases	a	life	
insurance	policy,	as	well	as	during	the	period	that	the	Company	owns	a	life	insurance	policy.	Life	expectancies	
are	estimates	of	 the	expected	 longevity	or	mortality	of	an	 insured.	 In	determining	the	 life	expectancy	of	an	
insured,	 the	Company	relies	on	medical	underwriting	conducted	by	various	medical	underwriting	 firms.	The	
medical	 underwriting	 process	 underlying	 life	 expectancy	 estimates	 is	 highly	 subjective,	 and	 mortality	 and	
longevity	 estimates	 are	 inherently	 uncertain.	 In	 addition,	 there	 can	 be	 no	 assurance	 that	 the	 applicable	
medical	underwriting	firm	received	accurate	or	complete	information	regarding	the	health	of	an	insured	under	
a	 life	 insurance	 policy,	 or	 that	 such	 insured’s	 health	 has	 not	 changed	 since	 the	 information	 was	 received.	
Different	medical	underwriting	 firms	use	different	methods	and	may	arrive	at	materially	different	mortality	
estimates	for	the	same	individual	based	on	the	same	information,	thus	causing	a	life	insurance	policy’s	value	
to	 vary.	 Moreover,	 as	 methods	 of	 calculating	 mortality	 estimates	 change	 over	 time,	 a	 mortality	 estimate	
prepared	by	any	medical	underwriting	firm	in	connection	with	the	acquisition	of	a	life	insurance	policy	may	be	
different	 from	 a	mortality	 estimate	 prepared	 by	 the	 same	 person	 at	 a	 later	 time.	 The	 valuation	 of	 the	 life	
insurance	 policies	 will	 vary	 depending	 on	 the	 dates	 of	 the	 related	 mortality	 estimates	 and	 the	 medical	
underwriting	firms	that	provide	the	supporting	information.

Other	 factors,	 including,	 but	 not	 limited	 to,	 better	 access	 to	 health	 care,	 better	 adherence	 to	 medical	
treatment	 plans,	 improved	 health	 care	 treatments	 and	 access	 to	 health	 care,	 improved	 nutritional	 habits,	
improved	 lifestyle,	 an	 improved	 economic	 environment	 and	 a	 higher	 standard	 of	 living	 could	 also	 lead	 to	
increases	in	the	longevity	of	the	insureds	under	the	life	insurance	policies.	In	addition	to	other	factors	affecting	
the	accuracy	of	life	expectancy	estimates,	improvements	in	medicine,	disease	treatment,	pharmaceuticals	and	
other	medical	and	health	services	may	enable	insureds	to	live	longer.

The	actual	 longevity	of	an	 insured	may	be	materially	different	 than	 the	predicted	mortality	estimate.	 If	 the	
actual	maturity	date	of	 life	 insurance	policies	are	 longer	 than	projected,	 it	would	delay	when	 the	Company	
could	expect	 to	receive	a	return	on	 its	 investment	and	the	Company	may	be	unable	to	meet	 its	 investment	
objectives	and	goals.	

The	 medical	 underwriting	 and	 other	 firms	 that	 provide	 information	 for	 the	 Company’s	 forecasts	 of	 life	
expectancies	are	generally	not	regulated	by	the	U.S.	federal	or	state	governments,	with	the	exception	of	the	
states	of	Florida	and	Texas,	which	require	life	expectancy	providers	to	register	with	their	respective	insurance	
regulatory	authority.	There	can	be	no	assurance	 that	 this	business	will	not	become	more	broadly	 regulated	
and,	if	so,	that	any	such	regulation	would	not	have	a	material	adverse	effect	on	the	ability	of	the	Company	to	
establish	appropriate	life	expectancies	in	connection	with	the	purchase	or	sale	of	policies.
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The	Company’s	policy	acquisitions	are	limited	by	the	market	availability	of	life	insurance	policies	that	meet	
the	 Company’s	 eligibility	 criteria	 and	 purchase	 parameters,	 and	 failure	 to	 secure	 a	 sufficient	 number	 of	
quality	life	insurance	policies	could	have	a	material	adverse	effect	on	the	Company’s	business.

The	 life	 insurance	 policy	 secondary	market	 has	 grown	 substantially	 in	 the	 past	 several	 years;	 however,	 its	
future	development	is	uncertain.	There	are	a	limited	number	of	life	insurance	policies	available	in	the	market	
from	time	to	time.	As	more	investment	funds	flow	into	the	life	settlement	market	for	acquiring	life	insurance	
policies,	margins	may	 be	 squeezed	 and	 the	 value	 of	 the	 life	 settlement	 assets	may	 become	 comparatively	
more	 expensive	 to	 purchase	 or	 subject	 to	 greater	 competition	 on	 the	 purchase	 side.	 There	 can	 be	 no	
assurance	 that	 the	 Company	 will	 be	 able	 to	 source	 life	 insurance	 policies	 directly	 from	 insureds	 in	 the	
secondary	 market	 or	 that	 tertiary	 market	 life	 insurance	 policies	 will	 be	 available	 to	 the	 Company	 on	
satisfactory	or	competitive	terms	that	would	be	acceptable	to	it.

The	supply	of	life	insurance	policies	available	in	the	life	settlement	market	may	be	reduced	by,	among	other	
things:	(i)	improvement	in	the	economy,	resulting	in	higher	investment	returns	to	insureds	and	other	owners	
of	 life	 insurance	 policies	 from	 their	 investment	 portfolios;	 (ii)	 improvements	 in	 health	 insurance	 coverage,	
limiting	 the	need	of	 insureds	 to	obtain	 funds	 to	pay	 the	cost	of	 their	medical	 treatment	by	selling	 their	 life	
insurance	policies;	(iii)	the	entry	into	the	market	of	less	reputable	third-party	brokers	who	submit	inaccurate	
or	false	life	insurance	policy	information	to	the	Company;	(iv)	the	establishment	of	new	licensing	requirements	
for	market	participants	and	a	delay	in	complying	or	an	inability	to	comply	with	such	new	requirements;	or	(v)	
refusal	of	the	carrier	that	issued	a	life	insurance	policy	to	consent	to	its	transfer.	A	change	in	the	availability	of	
life	insurance	policies	in	the	life	settlement	market	could	adversely	affect	the	Company’s	ability	to	execute	its	
strategy	and	meet	its	objectives.

The	 Company	 may	 experience	 increased	 competition	 from	 originating	 life	 insurance	 companies,	 life	
insurance	 brokers,	 and	 investment	 funds	 which	 could	 have	 a	 material	 adverse	 effect	 on	 the	 Company’s	
business.

Some	 life	 insurance	 companies	have	begun	offering	 to	 repurchase	 their	 own	 in-force	 life	 insurance	policies	
from	their	policyholders	by	offering	“enhanced	cash	surrender	value	payments”	above	the	amount	of	the	net	
cash	surrender	value	provided	under	 the	 life	 insurance	contracts’	 terms	and	thus	compete	directly	with	the	
Company	and	other	life	settlement	providers.	The	life	settlements	industry	has	challenged	the	legal	validity	of	
the	 life	 insurance	 companies’	 actions,	 and	 some	 state	 insurance	 regulators	 have	 declared	 that	 these	
repurchase	offers	are	unlawful	while	other	state	insurance	regulators	have	approved	them.	To	the	extent	that	
life	 insurance	 companies	 can	 seek	 to	 repurchase	 their	 own	 in-force	 life	 insurance	 policies,	 they	 present	
competition	to	the	Company	in	acquiring	policies.

In	 addition,	 the	 Company	 is	 subject	 to	 significant	 competition	 from	 other	 life	 settlement	 providers	 and	
investment	funds	for	the	purchase	of	life	settlement	policies.	Increased	competition	for	life	settlement	policies	
may	result	 in	the	Company	being	unable	to	access	the	number	and	quality	of	 life	settlement	policies	that	 it	
desires	for	its	business	at	prices	that	it	deems	acceptable.

Historically,	there	has	been	a	negative	public	perception	of	the	life	settlement	industry	that	could	affect	the	
value	 and/or	 liquidity	 of	 the	 Company’s	 investments	 and	 the	 life	 settlement	 industry	 faces	 political	
opposition	from	life	insurance	companies.

Many	 regulators,	 lawmakers	 and	other	 governmental	 authorities,	 as	well	 as	many	 life	 insurance	 companies	
and	life	insurance	industry	organizations,	are	hostile	to,	or	otherwise	concerned	about,	certain	aspects	of	the	
longevity-contingent	asset	markets	that	underlie	the	life	settlement	industry.	The	life	settlement	industry	and	
some	of	its	participants	have	been,	and	may	continue	to	be,	portrayed	negatively	in	a	number	of	widely	read	
publications	and	other	 forms	of	media.	These	opponents	 regularly	contend	that	 life	settlement	 transactions	
are	contrary	to	public	policy	by	promoting	financial	speculation	on	human	life	and	often	involve	elements	of	
fraud	and	other	wrongdoing.	Past	efforts,	including	activities	of	life	insurance	carrier	trade	associations,	have	
sought	to	ban	life	settlement	securitization.	While	such	efforts	have	historically	been	unsuccessful,	any	such	
future	efforts	could	have	the	effect	of	severely	 limiting	or	potentially	prohibiting	the	continued	operation	of	
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the	 Company’s	 life	 settlement	 purchasing	 operations.	 Continued	 public	 opposition	 to	 the	 life	 settlement	
industry,	as	well	as	actual	or	alleged	wrongdoing	by	participants	in	the	industry,	could	have	a	material	adverse	
effect	on	the	Company	and	its	investors,	including	on	the	value	and/or	liquidity	of	the	Company’s	investments,	
or	in	shaping	public	opinion	about	the	life	settlement	industry.

The	Company,	or	third	parties	on	which	it	relies,	could	fail	to	accurately	evaluate,	acquire,	maintain,	track,	
or	 collect	 on	 life	 settlement	 policies,	 which	 could	 have	 a	 material	 adverse	 impact	 on	 the	 Company’s	
revenues.

The	Company	utilizes	certain	third	party	data	for	tracking	and	servicing	its	life	settlement	policies.	This	includes	
the	 origination	 and	 servicing	 of	 life	 settlement	 policies	 by	 the	 servicing	 and	 tracking	 agent,	 market	
counterparties	and	other	service	providers,	and	the	Company	may	not	be	 in	a	position	to	verify	the	risks	or	
reliability	of	such	third-party	data	and	systems.	Failures	in	the	systems	employed	by	the	Company	and	other	
service	 providers,	 counterparties,	 and	 other	 parties	 could	 result	 in	 mistakes	 made	 in	 the	 evaluation,	
acquisition,	 maintenance,	 tracking	 and	 collection	 of	 life	 settlement	 policies	 and	 other	 longevity-linked	
investments.	 This	 could	 result	 in	 the	 Company	 overpaying	 for	 life	 settlement	 policies	 it	 acquires	 or	
underpricing	life	settlement	policies	it	sells.	In	addition,	disruptions	in	the	Company’s	operations	as	a	result	of	
a	 failure	 in	 a	 third	 party	 system	may	 cause	 the	 Company	 to	 suffer,	 among	 other	 things,	 financial	 loss,	 the	
disruption	of	its	business,	liability	to	third-parties,	regulatory	intervention	or	reputational	damage.	Any	of	the	
foregoing	failures	or	disruptions	could	have	a	material	adverse	effect	on	the	Company.

There	is	a	risk	of	fraud	in	the	origination	of	the	original	life	insurance	policy	or	in	subsequent	sales	of	the	life	
insurance	policy	that	could	adversely	affect	the	Company’s	investment	returns	which	could	have	a	material	
adverse	impact	on	the	Company’s	business.

The	Company	faces	the	risk	that	an	original	owner	of	a	life	insurance	policy,	the	related	insured,	the	insurance	
agent	 involved	 in	 the	 issuance	 of	 such	 life	 insurance	 policy,	 or	 other	 party	may	 have	 committed	 fraud,	 or	
misstated	or	 failed	to	provide	material	 information	 in	connection	with	the	origination	or	subsequent	sale	of	
that	life	insurance	policy.	While	present	law	provides	that	most	life	insurance	policies	may	not	be	challenged	
for	 fraud	 after	 the	 end	 of	 the	 two-year	 contestability	 period,	 there	may	 be	 situations	where	 such	 fraud	 in	
connection	 with	 the	 issuance	 of	 a	 life	 insurance	 policy	 may	 survive	 its	 contestability	 period.	 If	 an	 issuing	
insurance	company	successfully	challenges	a	life	insurance	policy	acquired	by	the	Company	on	the	grounds	of	
fraud,	the	Company	may	lose	its	entire	investment	in	that	life	insurance	policy.	Furthermore,	if	the	age	of	an	
insured	was	misstated,	the	Company	may	receive	lower	death	benefits	than	expected.	In	addition,	there	may	
be	 information	 directly	 relevant	 to	 the	 value	 of	 a	 life	 insurance	 policy,	 including,	 but	 not	 limited	 to,	
information	relating	to	the	insured’s	medical	condition,	to	which	the	Company	will	not	have	access.	 It	 is	not	
possible	 to	 verify	 the	 accuracy	 or	 completeness	 of	 each	 piece	 of	 information	 or	 the	 completeness	 of	 the	
overall	 information	 supplied	 at	 the	 origination	 of	 an	 insurance	 policy.	 Any	 such	misstatement	 or	 omission	
could	cause	the	Company	to	rely	on	assumptions	which	turn	out	to	be	inaccurate.	Additionally,	there	can	be	
no	assurance	that	the	seller	of	a	life	insurance	policy	in	the	tertiary	market	properly	acquired	that	policy	from	
the	 former	owner,	 or	 that	 a	 former	beneficiary	or	 other	 interested	party	will	 not	 attempt	 to	 challenge	 the	
validity	 of	 the	 transfer.	 The	 occurrence	 of	 any	 one	 or	 more	 of	 these	 factors	 could	 adversely	 affect	 the	
Company’s	performance	and	investment	returns.

The	Company	may	become	subject	to	claims	by	life	insurance	companies,	 individuals	and	their	families,	or	
regulatory	authorities	which	could	have	a	material	adverse	impact	on	the	Company’s	business.

The	secondary	market	for	life	insurance	policies	has	been	subjected	to	allegations	of	fraud	and	misconduct	as	
reflected	 in	 certain	 litigated	 cases.	 Some	 of	 these	 cases,	 some	 of	 which	 have	 been	 brought	 by	 regulatory	
authorities,	involve	allegations	of	fraud,	breaches	of	fiduciary	duty,	bid	rigging,	non-disclosure	of	material	facts	
and	associated	misconduct	in	life	settlement	transactions.	Cases	have	also	been	brought	by	the	life	insurance	
companies	 that	 challenge	 the	 legality	of	 the	original	 issuance	of	 the	 life	 insurance	policies	based	on	 lack	of	
insurable	interest,	fraud	and	misrepresentation.
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Further,	both	U.S.	federal	and	state	statutes	safeguard	an	insured’s	personal	health	information.	In	addition,	
insureds	frequently	have	an	expectation	of	confidentiality	even	if	they	are	not	legally	entitled	to	it.	Even	if	the	
Company	 properly	 obtains	 and	 uses	 otherwise	 personal	 health	 information,	 but	 fails	 to	 maintain	 the	
confidentiality	 of	 such	 information,	 the	 Company	 may	 be	 the	 subject	 of	 complaints	 from	 the	 affected	
individuals,	 their	 families	 and	 relatives	 and,	 potentially,	 interested	 regulatory	 authorities.	 It	 is	 also	 possible	
that,	 due	 to	 a	 misunderstanding	 regarding	 the	 scope	 of	 consents	 that	 a	 transaction	 party	 possesses,	 the	
Company	may	request	and	receive	from	health	care	providers,	information	that	it	in	fact	did	not	have	a	right	
to	 request	 or	 receive.	 If	 the	 Company	 finds	 itself	 to	 be	 the	 recipient	 of	 complaints	 for	 these	 acts,	 it	 is	 not	
possible	 to	predict	what	 the	 results	will	be.	This	uncertainty	also	 increases	 the	 likelihood	 that	a	 transaction	
party	may	sell,	or	cause	to	be	sold,	life	insurance	policies	in	violation	of	applicable	law,	which	could	potentially	
result	 in	 additional	 costs	 related	 to	 defending	 claims	 or	 enduring	 regulatory	 inquiries,	 rescinding	 such	
transactions,	 possible	 legal	 damages	 and	 penalties	 and	 probable	 reduced	market	 value	 of	 the	 affected	 life	
insurance	policies.	Each	of	the	foregoing	factors	may	delay	or	reduce	the	return	on	the	policies	and	adversely	
affect	the	Company’s	business	and	results	of	operations.

The	Company	faces	privacy	and	cyber	security	risks	related	to	 its	maintenance	of	proprietary	 information,	
including	 information	 regarding	 life	 settlement	policies	and	 the	 related	 insureds,	and	any	adverse	 impact	
related	to	such	risks	could	have	a	material	adverse	impact	on	the	Company’s	business.

The	Company	relies	on	data	processing	systems,	 including	data	processing	systems	of	 third	parties,	 to	price	
and	 close	 transactions,	 to	 evaluate	 investments,	 to	 monitor	 its	 portfolio	 and	 capital,	 and	 to	 generate	 risk	
management	and	other	reports	that	are	critical	to	oversight	of	the	Company’s	activities.	Further,	the	Company	
relies	 on	 information	 systems	 to	 store	 sensitive	 information	 about	 the	 Company,	 its	 affiliates,	 and	 its	
investments,	 including	 life	 settlement	 policies	 and	 information	 about	 the	 related	 insured	 individuals	 and	
others.	 While	 the	 Company	 is	 not	 aware	 of	 any	 material	 security	 breaches	 or	 proceedings	 related	 to	 the	
processing	 of	 the	 Company’s	 information	 or	 those	 third-party	 systems	 utilized	 by	 it,	 the	 loss	 or	
misappropriation	of	information,	improper	access	or	an	ability	to	access	information	or	systems,	or	the	use	or	
disclosure	of	the	Company’s	proprietary	 information	could	adversely	 impact	the	Company.	For	example,	the	
Company	 could	 suffer,	 among	 other	 things,	 financial	 loss,	 the	 disruption	 of	 its	 business,	 liability	 to	 third	
parties,	 regulatory	 intervention	or	 reputational	 damage.	Any	of	 the	 foregoing	events	 could	have	 a	material	
adverse	effect	on	the	Company.

Additionally,	 the	 Company	 collects	 information	 related	 to	 life	 insurance,	 including	 nonpublic	 personal	
information	 (“NPI”)	 and	 protected	 health	 information	 (“PHI”),	 and	 information	 from	 its	 website,	 such	 as	
contact	 information	 and	 high-level	 policy	 information.	 The	 Company	 also	 collects	 information	 from	 its	
employees,	such	as	standard	HR	 information,	and	business	contact	 information	from	third	party	employees.	
The	Company	shares	information	with	its	service	providers	and	has	entered	into	non-disclosure	and	business	
association	 agreements,	 where	 appropriate.	 Although	 the	 Company	 has,	 and	 believes	 that	 each	 service	
provider	 has,	 procedures	 and	 systems	 in	 place	 that	 it	 believes	 are	 reasonably	 designed	 to	 protect	 such	
information	and	prevent	data	loss	and	security	breaches,	such	measures	cannot	guarantee	absolute	security.

Furthermore,	 the	 techniques	 used	 to	 obtain	 unauthorized	 access	 to	 data,	 disable	 or	 degrade	 service,	 or	
sabotage	systems	change	frequently,	demonstrate	increasing	sophistication	and	may	be	difficult	to	detect	for	
long	periods	of	time.	For	example,	hardware	or	software	acquired	from	third	parties	may	contain	defects	 in	
design	 or	 other	 problems	 that	 could	 unexpectedly	 compromise	 information	 security.	 Network	 connected	
services	provided	by	third	parties	to	the	Company	may	be	susceptible	to	compromise,	leading	to	a	breach	of	
the	Company’s	network	and/or	business	interruptions.	The	Company’s	systems	or	facilities	may	be	susceptible	
to	employee	error	or	malfeasance,	surveillance	by	hostile	threat	actors,	or	other	security	threats.

The	failure	of	the	Company	to	accurately	and	timely	track	and	pay	premium	payments	on	the	life	insurance	
policies	it	holds	could	result	in	the	lapse	of	such	policies	which	would	have	a	material	adverse	impact	on	the	
Company’s	business.
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To	realize	gains	on	its	investment	in	life	insurance	policies,	the	Company	must	ensure	that	the	life	insurance	
policies	it	acquires	remain	in	force	until	they	mature	or	are	sold	by	the	Company.	Failure	by	the	Company	to	
pay	premiums	on	the	life	insurance	policies	when	due	will	result	in	termination	or	“lapse”	of	the	life	insurance	
policies	and	will	result	in	the	loss	of	the	Company’s	investment	in	such	life	insurance	policies.

The	life	insurance	company	that	has	issued	a	life	insurance	policy	we	own	may	increase	the	cost	of	insurance	
premiums,	which	would	adversely	affect	the	Company’s	investment	returns.

If	a	life	insurance	company	increases	the	cost	of	insurance	charged	for	any	of	the	life	insurance	policies	held	by	
the	Company,	the	amounts	required	to	be	paid	for	 insurance	premiums	due	for	these	 life	 insurance	policies	
may	increase,	requiring	the	Company	to	incur	additional	costs	for	the	life	insurance	policies	which	may	reduce	
the	 value	 of	 such	 life	 insurance	 policies	 and	 consequently	 affect	 the	 investment	 returns	 available	 on	 such	
policies.

Some	life	insurance	companies	have	in	the	past	materially	increased	the	cost	of	insurance	charges.	There	can	
be	no	assurance	that	life	insurance	policies	acquired	by	the	Company	will	not	be	subject	to	cost	of	insurance	
increases.	If	any	such	life	insurance	policies	are	affected	by	a	cost	of	insurance	increase,	the	policy	value	may	
be	materially	reduced	and	the	Company	may	decide	or	may	be	forced	to	allow	such	 life	 insurance	policy	to	
lapse,	resulting	in	a	loss	to	the	Company.

In	 the	event	a	 life	 insurance	company	experiences	 significantly	higher	 than	anticipated	expenses	associated	
with	operation	and/or	policy	administration,	or,	 in	some	 instances,	 lower	 investment	 returns,	 the	 insurance	
company	may	have	the	right	to	increase	the	charges	to	each	of	its	policy	owners,	but	not	beyond	guaranteed	
maximums.	While	the	insurance	companies	historically	have	not	specified	the	reasons	for	premium	increases,	
it	 is	 generally	 believed	 that	 low	 interest	 rate	 environments	 were	 a	 significant	 contributing	 factor	 in	 the	
decision	to	increase	the	cost	of	insurance.

The	Company	may	not	be	able	to	 liquidate	 its	 life	 insurance	policies,	which	could	have	a	material	adverse	
effect	on	the	Company’s	business.

In	the	ordinary	course	of	its	business,	the	Company	engages	in	the	purchase	and	sale	of	life	insurance	policies.	
The	liquidation	value	of	these	life	insurance	policies	is	important	where,	for	example,	it	becomes	necessary	to	
sell	life	insurance	policies	from	the	Company’s	hold	portfolio	in	order	to	meet	the	Company’s	cash	flow	needs,	
including	the	payment	of	future	premiums.

In	 many	 cases	 liquidation	 may	 not	 be	 a	 viable	 option	 to	 meet	 the	 Company’s	 liquidity	 needs	 because	 of,	
among	 other	 things:	 (i)	 the	 lack	 of	 an	 available	market	 for	 such	 life	 insurance	 policies	 at	 the	 time;	 (ii)	 the	
uncertainties	surrounding	the	liquidation	value	of	an	individual	life	insurance	policy;	(iii)	the	extensive	amount	
of	time	and	effort	 it	might	take	to	sell	a	 life	 insurance	policy;	 (iv)	 the	effect	excessive	sales	of	 life	 insurance	
policies	may	have	on	transactions	and	future	cash	flows;	and	(v)	the	tax	consequences.

The	Company	bears	the	credit	risk	associated	with	life	insurance	companies	and	may	not	be	able	to	realize	
the	 full	 value	 of	 insurance	 company	payouts	 on	 life	 insurance	policies	we	own	when	 they	mature,	which	
could	have	a	material	adverse	effect	on	the	Company’s	profits.

The	Company	will	assume	the	credit	risk	associated	with	life	insurance	policies	issued	by	various	life	insurance	
companies.	The	failure	or	bankruptcy	of	any	such	life	insurance	company	could	have	a	material	adverse	impact	
on	 the	Company’s	ability	 to	achieve	 its	 investment	objectives.	A	 life	 insurance	company’s	business	 tends	 to	
track	 general	 economic	 and	market	 conditions	 that	 are	 beyond	 its	 control,	 including	 economic	 recessions,	
interest	 rate	 changes,	 inflation,	 pandemics	 or	 public	 health	 emergencies,	 political	 instability	 and	 hostility,	
macroeconomic	trends,	or	changes	in	investor	perceptions	regarding	the	strength	of	insurers	generally	and	the	
life	insurance	policies	or	annuities	they	offer.	Adverse	economic	factors	and	volatility	in	the	financial	markets	
may	have	a	material	adverse	effect	on	a	life	insurance	company’s	business	obligation	to	pay	the	face	value	of	
policies.

20



The	insolvency	of	any	insurance	company	or	a	downgrade	in	the	ratings	of	an	insurance	company	could	have	a	
material	adverse	impact	on	the	value	of	the	life	insurance	policies	issued	by	any	such	insurer,	the	collectability	
of	 the	 related	 face	 value,	 cash	 surrender	 value	 or	 other	 amounts	 agreed	 to	 be	 paid	 by	 such	 insurance	
company.	In	the	event	that	a	life	insurance	carrier	becomes	insolvent	or	is	placed	into	receivership,	most	state	
guaranty	associations	place	a	$300,000	or	lower	cap	on	face	value	for	policies	per	insured.	In	addition	to	the	
limitations	on	 the	amount	of	 coverage,	which	vary	by	 state,	 there	are	 limitations	on	who	may	make	claims	
under	such	coverage	and	the	Company	may	not	be	eligible	to	make	claims	under	U.S.	state	guarantee	funds	as	
most	U.S.	state	guarantee	fund	laws	were	enacted	with	the	stated	goal	of	assisting	policyholders	residing	 in	
such	states.	Even	 if	available	 to	 the	Company,	guarantee	 fund	coverage	 limits	are	 typically	smaller	 than	the	
face	values	of	some	of	the	 life	 insurance	policies	that	the	Company	will	acquire.	There	can	be	no	assurance	
that	as	more	life	settlement	transactions	are	undertaken,	 legislators	will	not	adopt	additional	restrictions	on	
the	availability	of	U.S.	state	guaranty	funds.

The	Company’s	success	depends	on	the	services	of	its	experienced	management	and	talented	employees.	If	
the	 Company	 is	 unable	 to	 retain	 management	 and/or	 key	 employees,	 its	 ability	 to	 compete	 could	 be	
harmed.

The	success	of	the	Company	depends	on	the	talents	and	efforts	of	the	highly	skilled	individuals	employed	by	
the	 Company	 and	 the	 Company’s	 ability	 to	 identify	 and	willingness	 to	 provide	 acceptable	 compensation	 to	
attract,	 retain	 and	 motivate	 experienced	 management,	 talented	 investment	 professionals	 and	 other	
employees.	

There	can	be	no	assurance	that	the	Company’s	management	and	professionals	will	continue	to	be	associated	
with	the	Company,	and	the	failure	to	attract	or	retain	such	professionals	could	have	a	material	adverse	effect	
on	 the	 Company’s	 ability	 to	 execute	 on	 its	 business	 plan.	 Competition	 in	 the	 financial	 services	 industry	 for	
qualified	management	 and	 employees	 is	 intense	 and	 there	 is	 no	 guarantee	 that,	 if	 lost,	 the	 talents	 of	 the	
Company’s	professionals	could	be	replaced.

The	Company’s	intellectual	property	rights	may	not	adequately	protect	the	Company’s	business.

To	 be	 successful,	 the	 Company	must	 protect	 its	 technology,	 know-how	 and	 brand	 through	means,	 such	 as	
trademarks,	 trade	secrets,	patents,	 copyrights,	 service	marks,	 contractual	 restrictions,	and	other	 intellectual	
property	 rights	 and	 confidentiality	 procedures	 in	 the	 U.S.	 and	 outside	 of	 the	 U.S.	 Despite	 the	 Company’s	
efforts	 to	 implement	 these	protections,	 it	may	be	unable	 to	adequately	protect	 its	business	 for	a	variety	of	
reasons,	including:

• an	 inability	 to	 successfully	 register	 or	 obtain	 patents	 and	 other	 intellectual	 property	 rights	 for	
important	innovations	that	sufficiently	protect	the	full	scope	of	such	innovations;

• an	 inability	 to	maintain	 appropriate	 confidentiality	 and	 other	 protective	measures	 to	 establish	 and	
maintain	the	Company’s	trade	secrets;

• uncertainty	 in,	 and	evolution	of,	 legal	 standards	 relating	 to	 the	 validity,	 enforceability	 and	 scope	of	
protection	of	intellectual	property	rights;

• potential	 invalidation	of	the	Company’s	 intellectual	property	rights	through	administrative	processes	
or	litigation;	and

• other	 practical,	 resource,	 or	 business	 limitations	 on	 the	 Company’s	 ability	 to	 detect	 and	 prevent	
infringement	or	misappropriation	of	our	rights	and	to	enforce	our	rights.

Litigation	may	be	necessary	to	enforce	the	Company’s	intellectual	property	or	proprietary	rights,	protect	the	
Company’s	 trade	 secrets,	 or	 determine	 the	 validity	 and	 scope	 of	 proprietary	 rights	 claimed	 by	 others.	 Any	
litigation,	whether	or	not	resolved	in	the	Company’s	favor,	could	result	in	significant	expense	to	the	Company,	
and	divert	 the	 time	 and	efforts	 of	 the	Company’s	 technical	 and	management	 personnel.	 If	 the	Company	 is	
unable	to	prevent	third	parties	from	infringing	upon,	violating	or	misappropriating	the	Company’s	intellectual	
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property	or	is	required	to	incur	substantial	expenses	defending	the	Company’s	intellectual	property	rights,	the	
Company’s	business,	financial	condition	and	results	of	operations	may	be	materially	adversely	affected.

Outstanding	 and	 future	 indebtedness	 could	 adversely	 affect	 the	 Company’s	 financial	 and	 operational	
flexibility.

As	 of	 December	 31,	 2025,	 the	 Company	 had	 indebtedness	 outstanding	 of	 approximately	 $406	 million,	
including	$149	million	of	borrowings	under	its	Senior	Secured	Credit	Facility,	and	including	approximately	$115	
million	 of	 indebtedness	 of	 consolidated	 variable	 interest	 entities.	 The	 Company	 expects	 to	 incur	 additional	
indebtedness	in	the	future.	The	terms	of	the	indenture	under	which	the	Notes	are	issued	do	not	prohibit	the	
Company	or	 its	 subsidiaries	 from	 incurring	additional	 indebtedness.	The	Company’s	debt	 service	obligations	
will	 require	 it	 to	 use	 a	 portion	 of	 its	 cash	 flow	 to	 pay	 interest	 and	 principal	 on	 debt	 instead	 of	 for	 other	
corporate	purposes,	including	funding	future	expansion.	If	the	Company’s	cash	flow	and	capital	resources	are	
insufficient	to	service	debt	obligations,	it	may	be	forced	to	seek	extraordinary	dividends	from	its	subsidiaries,	
sell	assets,	seek	additional	equity	or	debt	capital	or	restructure	its	debt.	However,	these	measures	might	be	
unsuccessful	or	inadequate	in	permitting	the	Company	to	meet	scheduled	debt	service	obligations.

The	 Credit	 Agreement	 subjects	 the	 Company	 to	 restrictive	 covenants	 that	 could	 affect	 its	 financial	 and	
operational	 flexibility.	Any	breach	or	 failure	to	comply	with	any	of	 these	covenants	could	result	 in	a	default	
under	the	credit	agreement.	In	addition,	the	Senior	Secured	Credit	Facility	matures	in	2030.	The	Company	may	
not	be	able	to	refinance	this	debt	on	favorable	terms	or	at	all	at	maturity.

Failure	 to	maintain	 adequate	 financial,	 information	 technology	 and	management	 processes	 and	 controls	
could	 result	 in	material	 weaknesses	 and	 lead	 to	 errors	 in	 our	 financial	 reporting,	 which	 could	 adversely	
affect	our	business	as	a	public	company.

As	a	public	company,	we	are	required	to	maintain	internal	control	over	financial	reporting	and	to	report	any	
material	 weaknesses	 in	 such	 internal	 controls.	 Section	 404	 of	 Sarbanes-Oxley	 requires	 that	 the	 Company	
evaluate	and	determine	the	effectiveness	of	its	internal	control	over	financial	reporting.	Maintaining	effective	
internal	control	over	financial	reporting	is	necessary	for	the	Company	to	produce	reliable	financial	reports	and	
is	important	in	helping	to	prevent	financial	fraud.	

The	Company’s	current	controls	and	any	new	controls	that	we	develop	may	become	inadequate	because	of	
poor	 design	 and	 changes	 in	 its	 business,	 including	 increased	 complexity	 resulting	 from	 any	 expansion.	 Any	
failure	to	implement	and	maintain	effective	internal	control	over	financial	reporting	could	adversely	affect	the	
results	of	assessments	by	the	Company’s	independent	registered	public	accounting	firm	and	their	attestation	
reports.

If	the	Company	is	unable	to	certify	the	effectiveness	of	 its	 internal	controls,	or	 if	 its	 internal	controls	have	a	
material	 weakness,	 the	 Company	 may	 not	 detect	 errors	 in	 a	 timely	 fashion,	 its	 consolidated	 financial	
statements	 could	 be	 misstated,	 it	 could	 be	 subject	 to	 regulatory	 scrutiny	 and	 a	 loss	 of	 confidence	 by	
stakeholders,	which	could	harm	its	business	and	adversely	affect	the	market	price	of	its	common	stock.	Failure	
to	 comply	 with	 Section	 404	 of	 Sarbanes-Oxley	 could	 potentially	 subject	 the	 Company	 to	 sanctions	 or	
investigations	by	the	SEC,	FINRA	or	other	regulatory	authorities,	as	well	as	increase	the	risk	of	liability	arising	
from	litigation	based	on	securities	law.

The	 Company’s	 ability	 to	 timely	 raise	 capital	 in	 the	 future	 may	 be	 limited,	 or	 may	 be	 unavailable	 on	
acceptable	 terms,	 if	 at	 all.	 A	 failure	 to	 raise	 capital	 when	 needed	 could	 harm	 the	 Company’s	 business,	
operating	results	and	financial	condition.	Debt	issued	to	raise	additional	capital	may	reduce	the	cash	flow	
available	 to	 make	 required	 payments	 with	 respect	 to	 the	 notes	 and	 affect	 our	 ability	 to	 execute	 our	
investment	strategy	or	impact	the	value	of	the	Company’s	investments.

The	Company	has	funded	its	operations	since	inception	primarily	through	its	origination,	active	management	
and	holding	of	life	settlement	policies.	The	Company	cannot	be	certain	when	or	if	its	operations	will	generate	
sufficient	cash	to	fund	our	ongoing	operations	or	the	growth	of	our	business.
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The	Company	 intends	 to	 continue	 to	make	 investments	 to	 support	 its	 business	 and	may	 require	 additional	
funds.	 Additional	 financing	 may	 not	 be	 available	 on	 favorable	 terms,	 if	 at	 all.	 If	 adequate	 funds	 are	 not	
available	on	acceptable	 terms,	 the	Company	may	be	unable	 to	 invest	 in	 future	growth	opportunities,	which	
could	harm	its	business,	operating	results	and	financial	condition.	If	the	Company	incurs	debt,	the	debt	holders	
could	have	rights	senior	to	holders	of	the	notes	to	make	claims	on	the	Company’s	assets.

The	Company’s	use	of	different	estimates	and	assumptions	in	the	application	of	its	accounting	policies	could	
result	 in	 material	 changes	 to	 its	 reported	 financial	 condition	 and	 results	 of	 operations,	 and	 changes	 in	
accounting	standards	or	their	interpretation	could	significantly	impact	its	reported	results	of	operations.

Accounting	 policies	 are	 critical	 to	 the	 way	 the	 Company	 presents	 its	 results	 of	 operations	 and	 financial	
condition.	Many	of	these	policies,	including	policies	relating	to	the	recognition	of	revenue,	are	highly	complex	
and	 involve	 many	 assumptions,	 estimates	 and	 judgments.	 The	 Company	 is	 required	 to	 review	 these	
assumptions,	 estimates	 and	 judgments	 regularly	 and	 revise	 them	 when	 necessary.	 The	 Company’s	 actual	
results	 of	 operations	 vary	 from	 period	 to	 period	 based	 on	 revisions	 to	 these	 estimates.	 See	 the	 “Critical	
Accounting	Estimates”	section	of	Part	II,	Item	7	Management’s	Discussion	and	Analysis	of	Financial	Condition	
and	Results	of	Operations	for	further	information.	In	addition,	the	regulatory	bodies	that	establish	accounting	
and	reporting	standards,	including	the	SEC	and	the	Financial	Accounting	Standards	Board,	periodically	revise	or	
issue	 new	 financial	 accounting	 and	 reporting	 standards	 that	 govern	 the	 preparation	 of	 our	 consolidated	
financial	 statements.	 Changes	 to	 these	 standards	 or	 their	 interpretation	 could	 significantly	 impact	 our	
reported	results	in	future	periods.

The	 Company’s	 international	 operations	 pose	 additional	 risks	 that	 may	 adversely	 impact	 our	 financial	
results	and	operations.

The	Company	derives	a	portion	of	 its	 revenues	 from	sources	 located	outside	of	 the	U.S.	and	 is	 subject	 to	a	
number	of	risks	due	to	our	international	operations,	including:

• difficulties	in	staffing	and	managing	foreign	operations;

• coordinating	 our	 information	 and	 data	 processing	 systems,	 communications,	 policies	 and	 logistics	
across	geographic	distances,	multiple	time	zones	and	in	different	languages;

• changes	in	tax	regulations	or	practice,	and	rates	in	both	U.S.	and	foreign	countries;	

• lost	business	or	financial	harm	due	to	protectionism	in	the	United	States	and	in	countries	around	the	
world,	including	adverse	trade	policies,	price	controls	or	economic	sanctions,	

• government	actions	affecting	the	flow	of	goods,	services	and	currency,	

• governmental	restrictions	on	the	transfer	of	funds	to	us	and	from	our	operations	outside	the	United	
States;	

• changes	in	the	geopolitical	environment,	wars,	conflicts,	or	trade	barriers	or	blockades	in	Luxembourg	
and/or	in	the	EU,	which	may	adversely	affect	business	activity	and	economic	conditions	globally	and	
could	contribute	to	instability	in	global	financial	and	foreign	exchange	markets,	as	well	as	disrupt	the	
free	movement	of	goods,	services,	and	people	between	countries;	

• cash	balances	held	in	foreign	banks	and	institutions	where	governments	have	not	specifically	enacted	
formal	guarantee	programs;

• differences	in	the	availability	and	terms	of	financing;	

• Luxembourg	 and	 EU	 regulatory	 reforms	 exposing	 the	 Company	 to	 increasing	 regulatory	 scrutiny	 as	
well	as	regulatory	uncertainty;	and
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• epidemics	or	pandemics	on	a	regional	or	global	level.

The	 Company	 must	 comply	 with	 differing	 labor	 practices	 and	 foreign	 laws,	 including	 data	 privacy	
requirements,	 licensing	 regulations,	 anti-money	 laundering,	 counter	 terrorist-financing,	 and	 anti-corruption	
rules	and	laws	and	regulations	applicable	to	U.S.	business	operations	abroad,	any	or	all	of	which	will	 impose	
administrative	 burdens	 on	 the	 Company.	 Violations	 of	 these	 laws	 and	 regulations	 could	 result	 in	 fines	 and	
penalties,	 criminal	 sanctions,	 tariffs	 or	 duties,	 restrictions	 on	 our	 business	 conduct	 and	 on	 the	 Company’s	
ability	to	offer	its	services	in	one	or	more	countries,	and	could	also	materially	adversely	affect	its	reputation,	
ability	to	attract	and	retain	employees,	international	operations,	and	its	business	and	operating	results.

The	EU	General	Data	Protection	Regulation	(the	“GDPR”)	is	a	comprehensive	regulation	applying	across	all	EU	
member	states.	All	the	Company’s	business	units	(regardless	of	whether	they	are	 located	in	the	EU)	may	be	
subject	 to	 the	 GDPR	 when	 personal	 data	 is	 processed	 in	 relation	 to	 the	 offer	 of	 goods	 and	 services	 to	
individuals	within	 the	 EU.	 The	GDPR	 is	 complex	 and	 compliance	may	 be	 costly.	 Any	 failure	 to	 comply	with	
GDPR	and	other	countries’	privacy	or	data	security-related	laws,	rules	or	regulations	could	result	in	significant	
penalties	 imposed	by	 regulators	which	 could	have	an	adverse	effect	on	 its	 business	 financial	 condition	and	
results	of	operations.

Carlisle	is	regulated	by	the	Luxembourg	supervisory	authority	(Commission	de	Surveillance	du	Secteur	Financier	
or	 “CSSF”)	 and	 is	 subject	 to	 the	 Luxembourg’s	 and	 the	 European	 Union’s	 Alternative	 Investment	 Fund	
Managers	 (“AIFM”)	 Directive	 which	 regulates	 investment	 advisors	 domiciled	 in	 Luxembourg	 and	 in	 the	
European	 Union	 and	 investment	 advisors	 that	 manage	 investment	 funds	 domiciled	 or	 marketed	 in	
Luxembourg	and	in	the	European	Union.	The	AIFM	Directive	imposes	certain	requirements	and	restrictions	on	
such	 investment	 advisors,	 which	 differ	 based	 on	 the	 domicile	 of	 the	 applicable	 investment	 advisor	 and	
investment	 fund	and	the	circumstances	under	which	an	 investment	 fund	 is	marketed	 in	Luxembourg	and	 in	
the	European	Union.	Such	requirements	and	restrictions	may	include	disclosure	and	transparency	obligations,	
capital	adequacy,	valuation	and	depositary	requirements,	leverage	and	investment	restrictions,	other	conduct	
of	business	requirements	and	tax	requirements.	As	a	result	of	the	AIFM	Directive,	an	investment	advisor	may	
be	 restricted	 from	 marketing	 investment	 funds	 in	 Luxembourg	 and	 in	 the	 European	 Union,	 may	 incur	
potentially	significant	increased	operating	costs,	may	be	unable	to	engage	in	certain	activities	that	it	otherwise	
would	have	and/or	may	be	subject	to	other	adverse	consequences.	Any	of	the	foregoing	could	adversely	affect	
the	performance	of	the	Company.

Because	a	portion	of	the	Company’s	business	is	conducted	in	currency	other	than	U.S.	dollar,	the	Company	
has	foreign	currency	risk.

Our	results	of	operations	and	financial	condition	are	affected	by	fluctuations	in	exchange	rates	between	the	
Euro,	the	functional	currency	of	our	Carlisle	subsidiary,	and	the	U.S.	dollar.	The	exchange	rates	between	the	
Euro	against	the	U.S.	dollar	have	fluctuated	significantly	in	recent	years	and	may	fluctuate	significantly	in	the	
future.	In	the	future	we	may	hedge	a	portion	of	our	foreign	currency	exposure	with	the	purchase	of	forward	
exchange	contracts	or	through	other	hedging	techniques.	Hedge	contracts	only	mitigate	the	impact	of	changes	
in	foreign	currency	exchange	rates	that	occur	during	the	term	of	the	related	contract	period	and	carry	risks	of	
counterparty	failure.	There	can	be	no	assurance	that	we	will	enter	such	hedges	or	that	our	hedges	will	have	
their	intended	effects.

Litigation	and	other	claims	and	liabilities	have	arisen	and	may	arise	with	respect	to	the	acquisitions	that	we	
consummate	 or	 the	 businesses	 acquired,	 including	 our	 recently	 completed	 acquisitions,	 and	 could	 have	 a	
material	adverse	effect	on	our	business	and	financial	results.

We	may	 face	 litigation	or	other	 claims	because	of	 the	 terms	and	 conditions	of	our	 acquisition	agreements,	
stock	 purchase	 agreements,	 tender	 offers	 and	 other	 agreements	 to	 purchase	 equity	 interests	 in	 target	
companies,	 such	 as	 earnout	 payments	 or	 closing	 net	 asset	 adjustments.	 Shareholder	 litigation	 may	 arise	
because	of	proposed	acquisitions.	Acquired	businesses	may	have	liabilities,	pre-existing	compliance	issues	or	
deficiencies,	or	be	subject	to	claims,	litigation,	or	investigations	that	we	did	not	anticipate	or	which	exceed	our	
estimates	at	the	time	of	the	acquisition.	These	liabilities	and	claims	will	increase	expenses,	may	cause	a	delay	
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in	completing	an	acquisition,	and	may	disrupt	our	operations,	which	could	have	a	material	adverse	effect	on	
our	business	and	financial	results.		

Businesses	we	have	recently	acquired,	including	Carlisle,	have	included	litigation	and	claims	by	investors	such	
as	those	relating	to	asset	valuations,	distributions	and	other	matters.	Such	litigation	and	claims	and	any	similar	
future	 claims	may	 result	 in	 a	 loss	 of	 investors,	 reduced	management	 fees,	 increased	 costs,	 damage	 to	 our	
reputation,	and	diversion	of	management’s	time,	and	could	have	a	material	adverse	effect	on	our	business	and	
financial	results.

Events	and	circumstances	outside	of	the	Company’s	control	may	disrupt	the	ability	of	the	Company	and	its	
providers	to	originate	life	settlement	policies,	or	to	generate	such	policies	on	acceptable	terms,	which	could	
have	a	material	adverse	impact	on	the	Company’s	financial	position.

Events	 outside	 the	 Company’s	 control,	 particular	 events	 of	 national	 or	 international	 concern	 that	 effect	
national	and	international	macroeconomic	trends	can	have,	and	in	the	past	have	had,	negative	impacts	on	our	
business	 and	 results	 of	 operations.	 Over	 the	 past	 few	 years,	 global	 markets	 have	 seen	 extensive	 volatility	
owing	to	a	variety	of	factors,	including	high	inflation,	trade	policies	and	tariffs,	volatility	in	the	capital	markets,	
the	 failure	 of	 financial	 institutions,	 volatility	 in	 the	 housing	market,	 interest	 and	 currency	 rate	 fluctuations,	
labor	 availability,	 supply	 chain	 disruptions,	 global	 pandemics	 and	 public	 health	 crises	 and	 the	 responses	
thereto,	weather	catastrophes	and	geopolitical	 instability,	 including	shutdowns	and	threats	of	shutdowns	of	
the	 U.S.	 federal	 government,	 growing	 geopolitical	 tensions	 and	 conflicts,	 including	 the	 Russian	 invasion	 of	
Ukraine,	the	recent	launch	of	the	U.S.	campaign	against	Iran,	and	acts	of	terrorism.	These	events	have	created,	
and	may	 continue	 to	 create,	 significant	 disruption	 of	 the	 global	 economy	 and	 financial	 and	 labor	markets.		
These	events	can	disrupt	or	restrict	the	Company’s	ability	to	source	life	settlement	policies,	or	to	source	such	
settlements	 on	 financial	 terms	 that	 are	 acceptable	 to	 the	 Company.	 Such	 events	 can	 also	 disrupt	 the	
operations	 or	 activities	 of	 our	 third-party	 service	 providers.	 Adverse	 changes	 in	 the	 perceived	 or	 actual	
economic	 climate	may	 shift	 the	 timing	 and	 volume	 of	 transactions,	 or	 the	 number	 of	 customers	 using	 our	
services.

Risks	related	to	the	Regulatory	and	Legal	Environment

Life	 settlements	 in	 which	 we	 invest	 are	 not	 currently	 regulated	 under	 the	 federal	 securities	 laws,	 but	 if	
deemed	to	be	securities	would	require	further	compliance	with	federal	and	state	securities	laws,	which	could	
result	 in	 significant	additional	 regulatory	burdens	on	 the	Company,	and	 limit	 the	Company’s	 investments,	
which	would	materially	impact	the	Company’s	ability	to	conduct	its	business.

The	origination	and	trading	in	whole,	non-variable	 life	 insurance	policies	has	historically	been	understood	to	
not	involve	transactions	in	securities.	However,	on	February	22,	2019,	the	United	States	Court	of	Appeals	for	
the	Fifth	Circuit	in	a	case	captioned	In	the	Matter	of	Living	Benefits	Asset	Management,	LLC,	vs.	Kestrel	Aircraft	
Company,	Incorporated,	concluded	that	whole,	non-variable	life	insurance	policies,	when	offered	for	sale	to	an	
investor,	were	 securities	 for	 purposes	 of	 the	 Investment	 Company	 Act.	 If	 this	 same	 conclusion	were	 to	 be	
reached	 in	 other	 circuits	 or	 at	 the	 Supreme	 Court	 and	 extended	 to	 the	 Securities	 Act,	 there	 would	 be	
significant	 changes	 to	 our	 industry	 and	 it	 would	 materially	 impact	 the	 Company’s	 ability	 to	 conduct	 its	
business.

In	2002,	the	Eleventh	Circuit	Court	of	Appeals	reached	a	similar	conclusion	with	respect	to	fractionalized	death	
benefits	 payable	 under	 non-variable	 policies	 in	 SEC	 v.	 Mutual	 Benefits	 Corp.,	 but	 the	 District	 of	 Columbia	
Circuit	Court	of	Appeals	reached	a	contrary	result	with	respect	to	fractionalized	death	benefits	 in	SEC	v.	Life	
Partners	 which	 was	 decided	 in	 1996.	 The	 Company	 does	 not	 presently	 transact	 in	 fractionalized	 death	
benefits,	 i.e.,	buying	or	selling	a	part	of,	but	not	all	of,	a	 life	settlement	policy,	nor	does	 it	currently	plan	to	
transact	in	fractionalized	death	benefits.

On	 July	 22,	 2010,	 the	 SEC	 released	 a	 staff	 report	 that	 recommended	 that	 Congress	 clearly	 define	 life	
settlements	to	be	securities,	so	that	the	 investors	 in	 life	settlements	transactions	would	be	protected	under	
the	U.S.	federal	securities	laws.	To	date,	the	SEC	has	not	made	another	such	recommendation	to	Congress	nor	
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has	Congress	acted	on	the	SEC	staff’s	report.	If	the	statutory	definitions	of	“security”	were	to	be	amended	to	
encompass	 life	 settlements	 involving	 non-variable	 life	 insurance	 policies,	 or	 if	 the	 Supreme	 Court	 or	 other	
Circuit	 Courts	 were	 to	 conclude	 that	 non-variable	 life	 insurance	 policies	 are	 securities	 for	 purposes	 of	 the	
Securities	Act,	the	Company	could	become	subject	to	additional	extensive	regulatory	requirements	under	the	
federal	securities	laws.	Those	regulatory	requirements	would	include	the	obligation	to	register	the	Company’s	
sales	 and	offerings	of	 life	 settlements	with	 the	SEC	as	public	offerings	under	 the	Securities	Act.	Also,	 if	 the	
resale	of	non-variable	 life	 insurance	policies	were	 to	be	 considered	 securities,	 the	Company’s	ownership	of	
those	policies	as	a	percentage	of	its	assets	or	source	of	income	could	be	limited	as	it	would	likely	manage	its	
business	to	avoid	being	required	to	register	as	an	“investment	company”	pursuant	to	the	Investment	Company	
Act.	Those	limitations	could	have	an	adverse	effect	on	the	Company’s	business	and	results	of	operations.	Any	
legislation	 or	 court	 or	 regulatory	 interpretations	 leading	 to	 that	 regulatory	 change	 or	 a	 change	 in	 the	
transactions	 that	 are	 characterized	 as	 life	 settlement	 transactions	 could	 lead	 to	 significantly	 increased	
compliance	costs	and	increased	liability	risk	to	the	Company	and	could	adversely	affect	the	Company’s	ability	
to	acquire	or	sell	life	insurance	policies	in	the	future.	This	could	materially	and	adversely	affect	the	Company’s	
business,	financial	condition	and	results	of	operations,	which	in	turn	could	materially	and	adversely	affect	the	
performance	of	the	Company.

The	Company	cannot	assure	you	as	to	the	ultimate	content,	timing,	or	effect	of	changes,	nor	is	it	possible	at	
this	 time	 to	 estimate	 the	 impact	 of	 any	 such	 potential	 change	 in	 administration	 or	 new	 legislation	 on	 the	
Company’s	business,	financial	condition,	or	results	of	operations	and	consequently,	any	potential	material	and	
adverse	effect	on	the	performance	of	the	Company.

The	 Company	may	 be	 subject	 to	 certain	U.S.	 state	 securities	 laws,	 and	 failure	 to	 comply	with	 applicable	
requirements	may	result	in	fines,	sanctions	and	rescission	of	purchase	or	sale	transactions.

Certain	U.S.	state	 laws	specifically	characterize	 life	settlements	as	securities	transactions.	Thus,	 in	some	U.S.	
states,	purchases	and	sales	of	life	insurance	policies	by	the	Company	may	be	subject	to	applicable	U.S.	state	
blue	sky	 laws	or	other	U.S.	state	securities	 laws.	The	Company	 intends	to	comply	with	all	applicable	 federal	
and	state	securities	laws.	However,	this	will	not	necessarily	exempt	the	Company	from	compliance	with	U.S.	
federal	or	state	broker-dealer	 laws.	The	 failure	 to	comply	with	applicable	securities	 laws	 in	connection	with	
the	 purchase	 or	 sale	 of	 life	 settlement	 policies	 could	 result	 in	 the	 Company	 being	 subject	 to	 fines,	
administrative	and	civil	sanctions	and	rescission	of	life	settlement	policy	purchase	or	sales	transactions.	Each	
of	the	foregoing	factors	could	materially	and	adversely	affect	the	performance	of	the	Company.

The	Company	could	 in	the	future	be	required	to	register	as	an	 investment	company	under	the	 Investment	
Company	Act	or	could	have	to	substantively	change	its	business	model	to	fit	within	an	applicable	exemption	
from	such	registration	requirement.

The	Company’s	sales	of	life	insurance	policies	and	investment	and	financing	programs	of	which	the	purchase	
or	sale	of	a	 life	 insurance	policy	 is	a	part	are	subject	to	an	evolving	regulatory	 landscape.	Depending	on	the	
facts	and	circumstances	attending	such	sales	or	programs,	U.S.	state	and	federal	securities	laws,	including	the	
Investment	 Company	 Act	 could	 be	 implicated,	 and	 it	 is	 possible	 that	 the	 Company	 could	 in	 the	 future	 be	
required	to	register	as	an	investment	company	under	the	Investment	Company	Act.	The	Company	would	not	
be	able	to	continue	to	operate	its	business	as	it	does	today	if	required	to	register	as	an	investment	company.	
In	such	event,	the	Company	would	have	to	substantively	change	its	business	model	to	avoid	registration	as	an	
investment	 company	 under	 the	 Investment	 Company	 Act.	 If	 the	 Company	 were	 required	 to	 change	 its	
business	model	 to	 fit	within	an	exemption	from	registration,	 it	would	have	a	material	adverse	effect	on	the	
performance	of	the	Company.

The	Company	is	subject	to	U.S.	privacy	laws	and	regulations.	Failure	to	comply	with	such	obligations	could	
lead	 to	 regulatory	 investigations	 or	 actions;	 litigation;	 fines	 and	 penalties;	 disruptions	 of	 operations;	
reputational	harm;	loss	of	revenue	or	profits;	and	other	adverse	business	consequences.

Due	to	the	type	of	information	the	Company	collects,	including	personal,	medical,	and	financial	information	on	
the	underlying	 insureds	and	policyholders,	and	 the	nature	of	 its	 services,	 the	Company	 is	 subject	 to	privacy	
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laws.	 In	 the	 United	 States,	 federal,	 state	 and	 local	 governments	 have	 enacted	 numerous	 data	 privacy	 and	
security	laws	to	address	privacy,	data	protection	and	collection,	and	the	processing	and	disclosure	of	certain	
types	of	information.	Obligations	related	to	these	laws	are	quickly	changing,	becoming	increasingly	stringent	
and	creating	regulatory	uncertainty.	In	addition,	these	obligations	may	be	subject	to	differing	applications	and	
interpretations,	 which	 can	 result	 in	 inconsistency	 or	 conflict	 among	 jurisdictions.	 Among	 these	 laws,	 the	
Company	 is	 likely	 subject	 to	 the	Telephone	Consumer	Protection	Act	 (“TCPA”),	 the	Gramm-Leach	Bliley	Act	
(“GLBA”),	and	the	Health	Insurance	Portability	and	Accountability	Act	of	1996	(“HIPAA”).

The	Company	may	be	considered	a	financial	institution	under	the	GLBA	and	is	subject	to	the	GLBA	through	the	
NPI	it	collects.	The	GLBA	regulates,	among	other	things,	the	use	of	certain	information	about	individuals	(NPI)	
in	the	context	of	the	provision	of	financial	services.	The	GLBA	includes	both	a	“Privacy	Rule,”	which	imposes	
obligations	on	 financial	 institutions	 relating	 to	 the	use	or	disclosure	of	NPI,	 and	a	 “Safeguards	Rule,”	which	
imposes	obligations	on	financial	institutions,	and	indirectly,	their	service	providers,	to	implement	and	maintain	
physical,	administrative	and	technological	measures	to	protect	the	security	of	NPI.

The	Company	has	certain	business	components	that	are	subject	to	HIPAA.	HIPAA	imposes	privacy,	security	and	
breach	notification	obligations	on	“covered	entities”	and	“business	associates.”	Furthermore,	HIPAA	requires	
“covered	entities”	and	“business	associates”	to	develop	and	maintain	policies	with	respect	to	the	protection	of	
PHI.	If	in	violation	of	HIPAA,	the	Company	may	be	subject	to	significant	civil,	criminal	and	administrative	fines	
and	 penalties	 and/or	 additional	 reporting	 and	 oversight	 obligations.	 HIPAA	 also	 authorizes	 state	 Attorneys	
General	to	file	suits	on	behalf	of	their	residents.	Courts	may	award	damages,	costs	and	attorneys’	fees	related	
to	violations	of	HIPAA	in	such	cases.	While	HIPAA	does	not	create	a	private	right	of	action	allowing	individuals	
to	sue	the	Company	in	civil	court	for	violations	of	HIPAA,	its	standards	have	been	used	as	the	basis	for	duty	of	
care	in	state	civil	suits	such	as	those	for	negligence	or	recklessness	in	the	misuse	or	breach	of	PHI.

Because	of	the	complexity	of	the	various	data	privacy	laws	the	Company	may	be	subject	to,	compliance	can	be	
costly.	The	Company	has	taken	general	steps	to	comply	with	data	privacy	and	security	laws.	For	example,	the	
Company	has	 implemented	a	number	of	policies,	 including	policies	regarding	access	controls,	customer	data	
privacy,	secure	data	disposal,	and	incident	response	and	risk	assessments.	Despite	these	efforts,	the	Company	
may	at	times	fail	in	its	efforts	due	to	the	complexity	and	evolving	nature	of	these	laws.	Failure	to	comply	with	
relevant	data	privacy	laws	could	negatively	impact	the	Company’s	operations,	including	subject	the	Company	
to	 possible	 government	 enforcement	 actions	 which	 could	 result	 in	 investigations,	 fines,	 penalties,	 audits,	
inspection,	litigation,	additional	reporting	requirements	and/or	oversight.

There	have	been	lawsuits	in	various	states	questioning	whether	a	purchaser	of	a	life	insurance	policy	has	the	
requisite	“insurable	interest”	in	the	policy	which	would	permit	the	purchaser	to	collect	the	insurance	benefits	
and	 an	 adverse	 finding	 in	 any	 of	 these	 lawsuits	 could	 have	 a	material	 adverse	 effect	 on	 the	 Company’s	
business.

All	states	require	that	the	initial	purchaser	of	a	new	life	insurance	policy	insuring	the	life	of	another	individual	
have	 an	 insurable	 interest	 in	 that	 individual’s	 life	 at	 the	 time	 of	 the	 original	 issuance	 of	 the	 policy.	 An	
“insurable	interest”	is	an	economic	stake	the	continued	life	of	an	insured.	A	life	insurance	policy	may	only	be	
initially	purchased	by	a	person	or	entity	who	has	an	insurable	interest	in	the	insured.	For	example,	if	a	spouse	
purchases	 an	 insurance	 policy	 on	 his	 or	 her	 spouse	 or	 a	 company	 purchases	 a	 life	 insurance	 policy	 on	 an	
employee.	In	addition,	some	states	may	require	that	the	Company	have	an	insurable	interest	in	the	insured.	
Whether	an	insurable	interest	exists	in	the	context	of	the	purchase	of	a	life	insurance	policy	is	critical	because	
in	the	absence	of	a	valid	insurable	interest,	 life	 insurance	policies	are	unenforceable	under	the	laws	of	most	
states.	Where	a	life	insurance	policy	has	been	issued	to	a	policy	holder	without	an	insurable	interest	in	the	life	
of	the	insured,	the	life	insurance	company	may	not	be	required	to	pay	the	face	value	under	the	policy	and	may	
also	be	entitled	to	retain	the	premiums	paid.	Generally,	there	are	two	forms	of	insurable	interest	in	the	life	of	
an	individual,	familial	and	financial.	Additionally,	an	individual	is	deemed	to	have	an	insurable	interest	in	his	or	
her	 own	 life.	 Insurable	 interest	 is	 determined	 at	 the	 inception	 of	 the	 policy.	 Some	 cases	 have	 also	 been	
initiated	by	life	insurance	companies,	challenging	the	legality	of	the	original	 issuance	of	policies	on	insurable	
interest	grounds	and	asserting	 that	 such	policies	 constitute	 “Stranger-Originated	Life	 Insurance”	or	 “STOLI,”	
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which	 is	defined	as	a	practice	or	plan	to	 initiate	a	 life	 insurance	policy	for	a	third-party	 investor	who,	at	the	
time	of	policy	origination,	has	no	insurable	interest	in	the	insured.	Some	states	(such	as	Utah	and	New	York)	
permit	the	heirs	and	beneficiaries	of	an	insured	to	recover	the	face	value	under	such	STOLI	policies	rather	than	
the	policy	owner	which	lacked	insurable	interest.

While	the	Company	does	not	believe	it	has	 invested	in	any	STOLI	polices	and	has	policies	and	procedures	 in	
place	designed	to	identify	potential	STOLI	policies,	there	can	be	no	guarantee	that	the	Company	will	identify	
all	STOLI	policies.	As	such,	the	Company	may	acquire	certain	life	insurance	policies	that	may	be	deemed	by	an	
issuing	 insurance	 company	 to	 be	 STOLI	 policies,	 if	 the	 Company	 deems	 such	 life	 insurance	 policy	 to	 be	 an	
attractive	 investment	even	after	 taking	 into	account	 the	 insurable	 interest	 risk,	or	 inadvertently,	where	 the	
true	nature	of	such	life	insurance	policy	is	not	discovered	prior	to	its	acquisition	by	the	Company.	Should	an	
issuing	 insurance	 company	 successfully	 challenge	 the	 validity	 of	 a	 life	 insurance	 policy	 acquired	 by	 the	
Company,	the	Company	will	 lose	its	 investment	in	such	life	 insurance	policy.	Furthermore,	the	Company	will	
also	suffer	losses	if	a	family	member	of	an	insured	is	successful	in	asserting	a	claim	that	he	or	she,	and	not	the	
Company,	is	entitled	to	the	face	value	payable	under	a	life	insurance	policy.

Changes	in	tax	laws	or	regulations	or	their	interpretation	could	negatively	impact	our	cash	flows	and	results	
of	operations.

Changes	 in	 tax	 and	 other	 revenue	 raising	 laws,	 regulations	 and	 policies	 in	 the	 jurisdictions	 where	 we	 do	
business	 could	 impose	 new	 restrictions,	 costs	 or	 prohibitions	 on	 our	 practices	 and	 negatively	 impact	 our	
results	of	operations.	 In	addition,	 interpretation	of	tax	regulations	requires	us	to	exercise	our	 judgment	and	
taxing	 authorities	 or	 our	 independent	 registered	 public	 accounting	 firm	 may	 reach	 conclusions	 about	 the	
application	 of	 such	 regulations	 that	 differ	 from	 our	 conclusions.	 Changes	 to	 US	 tax	 laws,	 regulations,	 or	
interpretations	 could	 impact	 the	 tax	 treatment	 of	 our	 earnings	 and	 adversely	 affect	 our	 cash	 flows	 and	
financial	results.

We	are	subject	to	audit	in	various	jurisdictions,	and	these	jurisdictions	may	assess	additional	taxes	against	us.	
Developments	 in	 an	 audit,	 litigation,	 or	 laws,	 regulations,	 administrative	 practices,	 principles,	 and	
interpretations	could	have	a	material	effect	on	our	operating	results	or	cash	flows.	The	outcome	of	tax	audits,	
investigations,	and	any	 related	 litigation	could	be	materially	different	 from	our	historical	 tax	provisions	and	
accruals.

The	 Company’s	 business	 may	 be	 subject	 to	 additional	 or	 different	 government	 regulation	 in	 the	 future,	
which	could	have	a	material	adverse	impact	on	the	Company’s	business.

The	 Company	 is	 currently	 licensed	 and	 operating	 in	 49	 states.	 Increased	 regulation	 (whether	 promulgated	
under	insurance	laws	or	any	other	applicable	law)	and	regulatory	oversight	of	and	changes	in	law	applicable	to	
life	settlements	may	restrict	the	ability	of	the	Company	to	carry	on	its	business	as	currently	conducted.	This	
could	also	 impose	additional	administrative	burdens	on	the	Company,	 including	responding	to	examinations	
and	 other	 regulatory	 inquiries	 and	 implementing	 policies	 and	 procedures.	 Regulatory	 inquiries	 are	 often	
confidential	in	nature,	may	involve	a	review	of	an	individual’s	or	a	firm’s	activities	or	may	involve	studies	of	the	
industry	or	industry	practices,	as	well	as	the	practices	of	a	particular	institution.

Risks	Related	to	our	Common	Stock

Our	 stock	 repurchase	 program	 may	 not	 enhance	 long-term	 stockholder	 value	 and	 could	 increase	 the	
volatility	of	the	market	price	of	our	common	stock	and	diminish	our	cash.

Our	 stock	 repurchase	 program	 does	 not	 obligate	 us	 to	 repurchase	 any	 shares	 of	 our	 Common	 Stock.	 The	
timing	 and	 amount	 of	 any	 repurchases	 depend	 upon	 several	 factors,	 including	market	 conditions,	 business	
conditions,	 statutory	and	contractual	 restrictions,	 the	 trading	price	of	our	Common	Stock	and	the	nature	of	
other	investment	opportunities	available	to	us.	In	addition,	repurchases	of	our	Common	Stock	could	affect	our	
stock	price	and	increase	its	volatility.	The	existence	of	a	stock	repurchase	program	could	cause	our	stock	price	
to	be	higher	than	it	would	be	absent	the	program	and	could	reduce	market	liquidity	for	our	stock.	Use	of	our	
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funds	to	repurchase	stock	could	diminish	our	cash	reserves,	which	may	impact	our	ability	to	finance	growth,	
pursue	strategic	opportunities,	and	discharge	liabilities.	Our	stock	repurchases	may	not	enhance	stockholder	
value	because	the	market	price	of	our	Common	Stock	may	decline	below	the	prices	at	which	we	repurchased	
stock	and	short-term	stock	price	fluctuations	could	reduce	the	program’s	effectiveness.

Our	Board	 has	 broad	discretion	 to	 issue	 additional	 securities,	 and	 to	 raise	 sufficient	 funds	 to	 expand	our	
operations,	 we	 may	 have	 to	 issue	 securities	 at	 prices	 which	 may	 result	 in	 substantial	 dilution	 to	 our	
stockholders.

We	are	entitled	under	 the	Second	Amended	and	Restated	Certificate	of	 Incorporation	of	 the	Company	 (the	
“Charter”)	to	issue	up	to	200,000,000	shares	of	Common	Stock	and	1,000,000	shares	of	preferred	stock,	par	
value	$0.0001	(“Preferred	Stock”),	although	these	amounts	may	change	 in	the	future	subject	to	stockholder	
approval.	Shares	of	our	Preferred	Stock	provide	our	board	of	directors	broad	authority	to	determine	voting,	
dividend,	conversion	and	other	rights.	Any	additional	stock	issuances	could	be	made	at	a	price	that	reflects	a	
discount	or	premium	to	the	then-current	market	price	of	our	Common	Stock.	In	addition,	to	raise	capital,	we	
may	need	to	issue	securities	that	are	convertible	into	or	exchangeable	for	a	significant	amount	of	our	Common	
Stock.	 Our	 board	 of	 directors	may	 generally	 issue	 those	 shares	 of	 Common	 Stock	 and	 Preferred	 Stock,	 or	
convertible	securities	to	purchase	those	shares,	without	further	approval	by	our	stockholders.	Any	Preferred	
Stock	we	may	issue	could	have	such	rights,	preferences,	privileges	and	restrictions	as	may	be	designated	from	
time	to	time	by	our	board	of	directors,	including	preferential	dividend	rights,	voting	rights,	conversion	rights,	
redemption	rights	and	liquidation	provisions.	We	may	also	issue	additional	securities	to	our	directors,	officers,	
employees	 and	 consultants	 as	 compensatory	 grants	 in	 connection	 with	 their	 services,	 both	 in	 the	 form	 of	
stand-alone	grants	or	under	our	stock	incentive	plans.

If	we	issue	additional	debt	securities,	our	operations	may	be	restricted,	we	will	be	exposed	to	additional	risk	
and	the	market	price	of	our	Common	Stock	could	be	adversely	affected.	

If	 we	 decide	 to	 issue	 debt	 securities	 in	 the	 future,	 it	 is	 likely	 that	 such	 securities	 will	 be	 governed	 by	 an	
indenture	or	 other	 instrument	 containing	 covenants	 that	may	 restrict	 our	 operating	 flexibility.	 Additionally,	
any	 convertible	 or	 exchangeable	 securities	 that	 we	 issue	 in	 the	 future	 may	 have	 rights,	 preferences	 and	
privileges	more	 favorable	 than	 those	of	our	Common	Stock.	Holders	of	debt	securities	may	also	be	granted	
specific	 rights,	 including,	but	not	 limited	 to,	 the	 right	 to	hold	a	perfected	 security	 interest	 in	 certain	of	our	
assets,	 the	 right	 to	 accelerate	payments	due	under	 the	 indenture,	 rights	 to	 restrict	 dividend	payments	 and	
rights	to	approve	the	sale	of	assets.	Upon	liquidation,	holders	of	our	debt	securities	and	shares	of	Preferred	
Stock	and	lenders	with	respect	to	other	borrowings	will	receive	a	distribution	of	our	available	assets	prior	to	
the	holders	of	our	Common	Stock.	

If	 securities	 or	 industry	 analysts	 do	 not	 publish	 research	 or	 reports	 about	 our	 business,	 if	 they	 adversely	
change	their	 recommendations	regarding	our	Common	Stock	or	 if	our	operating	results	do	not	meet	their	
expectations,	our	stock	price	could	decline.	

The	 trading	market	 for	 our	 Common	 Stock	will	 be	 influenced	 by	 the	 research	 and	 reports	 that	 industry	 or	
securities	analysts	publish	about	us	or	our	business.	 If	one	or	more	of	 these	analysts	cease	coverage	of	our	
company	or	 fail	 to	publish	 reports	on	us	 regularly,	we	could	 lose	visibility	 in	 the	 financial	markets,	which	 in	
turn	could	cause	our	stock	price	or	trading	volume	to	decline.	Moreover,	if	one	or	more	of	the	analysts	who	
cover	our	Company	downgrades	our	Common	Stock	or	if	our	operating	results	do	not	meet	their	expectations,	
our	stock	price	could	decline.	

The	trading	price	of	our	Common	Stock	has	been,	and	is	likely	to	continue	to	be,	volatile	and	could	be	subject	
to	wide	fluctuations	in	response	to	various	factors,	some	of	which	are	beyond	our	control.	

The	market	price	of	our	Common	Stock	may	be	volatile	because	of	numerous	factors,	including:

• our	operating	and	financial	performance	and	prospects;
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• quarterly	variations	in	operating	results;

• changes	in	financial	estimates	by	us	or	securities	analysts	who	may	cover	our	stock	or	by	our	failure	to	
meet	the	estimates	made	by	securities	analysts;

• conditions	that	impact	demand	for	products	and/or	services;

• future	announcements	concerning	our	business,	our	clients’	business	or	our	competitors’	businesses;	
market	and	industry	perception	of	our	success,	or	lack	thereof,	in	pursuing	our	growth	strategy;

• changes	in	market	valuations	of	other	similar	companies;

• changes	in	laws	or	regulations	applicable	to	our	business;

• additions	or	departures	of	key	personnel;

• changes	in	our	capital	structure,	such	as	future	issuances	of	debt,	equity	and	equity-linked	securities,	
including	secured	lending	arrangements	and	securitizations;

• short	sales,	hedging	and	other	derivative	transactions	involving	our	capital	stock;

• our	limited	public	float	and	the	relatively	thin	trading	market	for	our	Common	Stock;

• transactions	in	our	Common	Stock,	by	directors,	officers,	affiliates	and	other	major	investors;

• strategic	actions	by	us	or	our	competitors,	such	as	acquisitions	or	restructurings;

• changes	in	laws	or	regulations	which	adversely	affect	our	industry	or	us;

• adverse	resolution	of	new	or	pending	litigation	against	us;	and	

• changes	 in	 general	 market,	 economic	 and	 political	 conditions	 in	 the	 United	 States	 and	 global	
economies	 or	 financial	markets,	 including	 those	 resulting	 from	 inflation,	 natural	 disasters,	 terrorist	
attacks,	acts	of	war	and	responses	to	such	events.

Furthermore,	from	time	to	time,	the	stock	markets	have	experienced	extreme	price	and	volume	fluctuations	
that	have	 affected	 and	 continue	 to	 affect	 the	market	prices	of	 equity	 securities	of	many	 companies.	 These	
fluctuations	have	often	been	unrelated	or	disproportionate	to	the	operating	performance	of	those	companies.

These	broad	market	and	 industry	 fluctuations,	as	well	as	general	economic,	political	and	market	conditions,	
such	as	recessions	or	interest	rate	changes,	may	negatively	impact	the	market	price	of	our	Common	Stock.	In	
the	past,	companies	that	have	experienced	volatility	 in	the	market	price	of	their	stock	have	been	subject	to	
securities	class	action	litigation.	Any	future	securities	litigation	against	us	could	result	in	substantial	costs	and	
divert	our	management’s	attention	and	resources,	and	harm	our	business,	financial	condition,	and	results	of	
operations.

Investing	in	our	Common	Stock	may	involve	a	significant	degree	of	risk.

The	investments	we	make	in	accordance	with	our	investment	objectives,	which	focus	on	life	insurance	policies,	
may	result	in	a	higher	amount	of	risk	when	compared	to	alternative	investment	options	and	volatility	or	loss	of	
principal.	Our	investments	may	be	highly	speculative	and	aggressive,	and	therefore	an	investment	in	our	
Common	Stock	may	not	be	suitable	for	someone	with	lower	risk	tolerance	and	investors	in	our	Common	Stock	
may	experience	losses	and	volatility.

Item	1B.	Unresolved	Staff	Comments

None.
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Item	1C.	Cybersecurity

Management	is	responsible	for	mitigating	the	Company’s	risks,	including	cybersecurity.		The	Board	of	Directors	
has	the	oversight	responsibility	for	the	Company’s	risk	management	and	has	delegated	its	responsibility	over	
cybersecurity	to	the	Audit	Committee.

The	Audit	 Committee	periodically	 reviews	 the	Company’s	 cybersecurity	 policy	 and	programs	established	by	
management	to	mitigate	cybersecurity	and	data	risks.	The	periodic	reviews	take	place	on	a	quarterly	basis	and	
include	 reports	 from	 the	 Company’s	 cybersecurity	 team	 led	 by	 the	 Company’s	 Chief	 Information	 Security	
Officer	(“CISO”)	who	has	over	10	years	of	data	security	experience.	The	quarterly	report	provides	an	overview	
of	cybersecurity	threats,	key	measures	in	place	to	mitigate	cybersecurity	threats	and	vulnerabilities,	provides	a	
status	of	ongoing	security	projects	 to	strengthen	the	Company’s	cybersecurity	posture,	as	well	as	plans	and	
resource	 needs	 for	 addressing	 possible	 future	 cybersecurity	 threats	 and	 vulnerabilities.	 The	 Company’s	
cybersecurity	 policy	 is	 centered	 on	mitigating	 risks	 related	 to	 cybersecurity,	 privacy,	 physical	 security,	 and	
information	security	risk	management.

The	 Company’s	 cybersecurity	 risk	 management	 approach	 is	 reviewed	 for	 alignment	 with	 the	 Company’s	
overall	risk	tolerance.	The	Company	has	a	dedicated	cybersecurity	team	led	by	the	CISO	who	is	responsible	for	
executing	the	risk	strategy	and	policies	developed	in	coordination	with	the	Company’s	Chief	Executive	Officer,	
Chief	 Financial	 Officer,	 Presidents,	 and	 the	 Vice	 Presidents	 of	 Finance	 and	 Capital	 Markets.	 The	 CISO	
periodically	reports	to	the	Audit	Committee	concerning	its	cybersecurity	and	cybersecurity	risk	management	
strategies.

The	Company’s	cybersecurity	policy	outlines	every	level	of	protection	put	in	place	to	safeguard	sensitive	data	
as	well	as	company	technology	assets,	 including	threats	and	vulnerabilities	posed	from	our	interactions	with	
suppliers	 and	 third-party	 service	 providers.	 These	 layers	 of	 protection	 include	 physical,	 local,	 and	 network	
layers	 as	 prescribed	 by	 standard	 information	 technology	 guidelines.	 The	 cybersecurity	 policy	 also	 contains	
procedures	for	responding	to	incidents	that	may	threaten	the	security	of	Company	systems	and/or	network,	
which	 include	 multiple	 layers	 of	 protections	 using	 current	 security	 measures	 and	 applications.	 The	
effectiveness	of	our	security	policy	and	procedures	are	tested	frequently	with	periodic	effectiveness	reports	
shared	with	senior	management	and	the	Audit	Committee	to	facilitate	their	risk	oversight	responsibilities.

No	risks	from	cybersecurity	threats	or	previous	cybersecurity	incidents	have	materially	affected,	or	are	likely	to	
materially	affect	our	business	strategy,	results	of	operations,	or	financial	condition.	However,	there	can	be	no	
assurance	 that	 our	 controls	 and	 procedures	 in	 place	 to	 monitor	 and	 mitigate	 the	 risks	 of	 cyber	 threats,	
including	the	remediation	of	critical	information	security	and	software	vulnerabilities,	will	be	sufficient	and/or	
timely	and	that	we	will	not	suffer	material	losses	or	consequences	in	the	future.	Additionally,	while	we	have	in	
place	insurance	coverage	designed	to	address	certain	aspects	of	cyber	risks,	such	insurance	coverage	may	be	
insufficient	to	cover	all	insured	losses	or	all	types	of	claims	that	may	arise.

Item	2.	Properties

Our	 corporate	 headquarters	 is	 in	 Orlando,	 Florida.	 The	 office	 lease	 for	 our	 headquarters	 consists	 of	
approximately	19	thousand	square	feet	of	office	space	expiring	in	December	2029.		We	also	lease	office	space	
in	 Luxembourg	 for	 our	 Asset	 Management	 business	 consisting	 of	 approximately	 2	 thousand	 square	 feet	
pursuant	expiring	in	July	2033.	We	believe	our	facilities	are	adequate	and	suitable	for	our	current	needs	and	
that,	 should	 it	 be	 needed,	 suitable	 additional	 or	 alternative	 space	 will	 be	 available	 to	 accommodate	 our	
operations.

Item	3.	Legal	Proceedings

From	time	to	time,	the	Company	is	involved	in	various	civil	actions	as	part	of	its	normal	course	of	business.	In	
view	of	the	inherent	difficulty	of	predicting	the	outcome	of	such	matters,	the	Company	cannot	state	what	the	
eventual	outcome	of	these	matters	will	be.	However,	the	Company	believes,	based	on	current	knowledge	and	
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after	consultation	with	counsel,	that	the	Company	is	not	a	party	to	any	litigation	that	 is	material	to	ongoing	
operations	as	defined	in	Item	103	of	Regulation	S-K	as	of	the	end	of	the	period	to	which	this	Report	relates.

Item	4.	Mine	Safety	Disclosures

Not	applicable.

Part	II

Item	5.	Market	for	Registrant's	Common	Equity,	Related	Stockholder	Matters	and	Issuer	Purchases	of	Equity	
Securities

Market	Information

Our	common	stock	and	fixed	rate	senior	notes	are	currently	listed	on	the	New	York	Stock	Exchange	under	the	
ticker	symbol	“ABX”	and	“ABXL”,	respectively.

Holders

On	March	10,	2026,	there	were	46	holders	of	record	of	our	common	stock.	The	actual	number	of	holders	of	
common	stock	is	greater	than	these	numbers	of	record	holders	and	includes	stockholders	who	are	beneficial	
owners,	but	whose	shares	are	held	by	brokers	and	nominees.	The	number	of	holders	of	record	also	does	not	
include	stockholders	whose	shares	may	be	held	in	trust	by	other	entities.

Dividends

On	November	7,	2025,	the	Company	announced	an	annual	dividend	of	$0.20	that	was	paid	to	shareholders	on	
December	17,	2025.	The	Company	anticipates	paying	comparable	annual	dividends	in	the	future.	There	are	no	
restrictions	in	the	Company’s	charter	on	its	ability	to	pay	dividends.	Any	future	determination	to	declare	cash	
dividends	on	our	common	stock	will	be	made	at	the	discretion	of	our	board	of	directors	and	will	depend	on	
our	financial	condition,	results	of	operations,	capital	requirements,	general	business	conditions,	Delaware	law,	
and	other	factors	that	our	board	of	directors	may	deem	relevant.

Unregistered	Sales	of	Equity	Securities

None.

Purchases	of	equity	securities	by	the	issuer

Refer	to	Note	15,	Convertible	Preferred	Stock	and	Stockholders’	Equity	to	the	consolidated	financial	statements	
for	further	discussion	of	our	stock	repurchase	program.

Item	6.	[Reserved]

Item	7.	Management's	Discussion	and	Analysis	of	Financial	Condition	and	Results	of	Operations

The	following	discussion	provides	an	analysis	of	the	Company’s	financial	condition,	cash	flows	and	results	
of	operations	from	management’s	perspective	and	should	be	read	in	conjunction	with	the	consolidated	
financial	statements	and	notes	thereto	included	in	Part	II,	Item	8	of	this	Annual	Report	on	Form	10-K.	Our	
objective	is	to	provide	discussion	of	events	and	uncertainties	known	to	management	that	are	reasonably	
likely	 to	 cause	 the	 reported	 financial	 information	 not	 to	 be	 indicative	 of	 future	 operating	 results	 or	 of	
future	 financial	 condition	and	 to	also	offer	 information	 that	provides	an	understanding	of	our	 financial	
condition,	cash	 flows	and	results	of	operations.	This	 section	of	 this	Form	10-K	discusses	2025	and	2024	
items	and	year-to-year	comparisons	between	2025	and	2024.

The	statements	contained	in	this	Annual	Report	on	Form	10-K	that	are	not	purely	historical	are	forward-
looking	 statements	 within	 the	 meaning	 of	 Section27A	 of	 the	 Securities	 Act,	 and	 Section	 21E	 of	 the	
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Exchange	Act	including	statements	regarding	our	expectations,	hopes,	intentions	or	strategies	regarding	
the	future.	In	addition	to	historical	financial	analysis,	this	discussion	and	analysis	contains	forward-looking	
statements	 based	 upon	 current	 expectations	 that	 involve	 risks,	 uncertainties,	 and	 assumptions,	 as	
described	 under	 the	 heading	 “Cautionary	 Note	 Regarding	 Forward-Looking	 Statements.”	 All	 forward-
looking	statements	included	in	this	document	are	based	on	information	available	to	us	on	the	date	hereof,	
and	we	assume	no	obligation	to	update	any	such	forward-looking	statements.	Actual	results	and	timing	of	
selected	 events	may	 differ	materially	 from	 those	 anticipated	 in	 these	 forward-looking	 statements	 as	 a	
result	of	various	factors,	including,	but	not	limited	to:	the	potential	impact	of	our	business	relationships,	
including	with	 our	 employees,	 customers	 and	 competitors;	 changes	 in	 general	 economic,	 business	 and	
political	conditions,	including	changes	in	the	financial	markets;	weakness	or	adverse	changes	in	the	level	
of	activity	in	our	sector	or	the	sectors	of	our	affiliated	companies,	which	may	be	caused	by,	among	other	
things,	 high	 or	 increasing	 interest	 rates,	 or	 a	 weak	 U.S.	 economy;	 significant	 competition	 that	 our	
operating	subsidiaries	face;	compliance	with	extensive	government	regulation;	and	other	risks	detailed	in	
the	 those	 set	 forth	 under	 “Risk	 Factors”	 or	 elsewhere	 in	 this	 quarterly	 statement.	 Unless	 the	 context	
otherwise	 requires,	 references	 in	 this	 “Abacus	Global	Management,	 Inc.	Management’s	Discussion	 and	
Analysis	 of	 Financial	 Condition	 and	 Results	 of	 Operations”	 to	 “we,”	 “us,”	 “our,”	 and	 “Company”	 are	
intended	to	mean	the	business	and	operations	of	Abacus	Global	Management,	Inc.

Business	Overview

We	are	 a	 financial	 services	 company	 specializing	 in	 alternative	 asset	management,	 data-driven	wealth	
solutions,	technology	innovations,	and	institutional	services.	With	a	focus	on	longevity-based	assets	and	
personalized	financial	planning,	we	leverage	proprietary	data	analytics	and	decades	of	industry	expertise	
to	 deliver	 innovative	 solutions	 that	 optimize	 financial	 outcomes	 for	 individuals	 and	 institutions	
worldwide.	 We	 serve	 as	 the	 originator	 and	 market	 maker	 of	 the	 assets	 we	 purchase	 and	 manage,	
providing	 a	 distinct	 advantage	 for	 consumers	 seeking	 to	monetize	 insurance	 policies	 and	 for	 investors	
seeking	to	deploy	capital.	In	a	highly	regulated	and	difficult-to-access	insurance	marketplace,	we	provide	
consumers	with	the	maximum	opportunity	for	their	insurance	assets	and	we	also	provide	investors	with	a	
high-quality	class	of	assets.	For	a	further	overview	of	our	business,	please	see	the	discussion	under	the	
heading,	“Item	1.	Business,”	in	this	Annual	Report	on	Form	10-K.

The	 Company	 is	 a	 vertically	 integrated	 alternative	 asset	 manager	 and	 market	 maker,	 specializing	 in	
longevity	and	actuarial	technology.	The	Company	operates	in	three	reportable	segments:	Life	Solutions,	
Asset	Management	and	Technology	Services.	Refer	to	“Item	1.	Business”	in	this	Annual	Report	on	Form	
10-K	for	further	information	on	our	business	and	operations.

Life	Solutions

The	Company	is	a	leading	secondary-market	buyer	of	life	insurance	policies	in	the	United	States	and	we	
directly	acquire	 life	 insurance	policies	 in	 transactions	 that	mutually	benefit	both	us	and	 the	underlying	
policyholders.	We	refer	to	our	acquisition	of	 life	 insurance	policies,	as	our	origination	process,	which	 is	
carried	 out	 according	 to	 our	 internally	 developed	 policies	 and	 guidelines.	 Through	 this	 origination	
process,	 the	Company	originate	 life	 insurance	policy	 settlement	 contracts	 as	 a	 licensed	 life	 settlement	
provider	on	behalf	of	third-party	institutional	investors	and	directly	for	our	balance	sheet.	We	originate	
policies	through	three	primary	origination	channels,	(i)	agents	and	brokers	(ii)	directly	from	life	insurance	
policyholders,	and	(iii)	third-party	intermediaries.	We	generate	fees	on	the	policies	we	originate	based	on	
a	 percentage	 of	 the	 face	 value	 or	 death	 benefit	 of	 the	 acquired	 life	 insurance	 policies.	 Within	 this	
segment,	we	also	generate	revenues	from	portfolio	management	and	portfolio	servicing.	The	Company	
then	screens	 these	policies	 for	eligibility	by	verifying	 that	 the	policy	 is	 in	 force,	obtaining	consents	and	
disclosures,	 and	 submitting	 cases	 for	 life	 expectancy	 estimates.	 This	 process	 is	 characterized	 as	 our	
origination	services,	which	averages	a	fee	of	approximately	2%	of	the	 life	 insurance	policy’s	 face	value.	
With	meaningful	support	from	our	proprietary	risk	rating	heat	map,	we	also	continually	evaluate	policies	
to	generate	uncorrelated	risk	adjusted	returns.
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Upon	acquiring	a	policy,	we	have	 the	option	 to	either	 (i)	 trade	 that	policy	 to	a	 third-party	 institutional	
investor	or	(ii)	hold	that	policy	on	our	balance	sheet	until	maturity.	This	process	is	predicated	on	driving	
the	 best	 economics	 for	 the	 Company.	 For	 those	 policies	 that	 we	 trade,	 our	 portfolio	 management	
activities	 generate	 revenues	 based	 on	 spreads	 for	 traded	 life	 insurance	 policies,	 and	 for	 those	 life	
insurance	policies	held	to	maturity,	though	the	realized	returns	on	such	policies.	Such	activities	represent	
our	portfolio	management	process.	Additionally,	we	generate	revenues	based	on	a	range	of	third-party	
portfolio	 servicing	 activities	 for	 third-party	 owners	 of	 life	 settlement	 assets,	 which	 generates	 revenue	
based	on	a	percentage	of	the	total	asset	value	serviced.

Asset	Management

The	Company’s	Carlisle	and	FCF	subsidiaries	manage	alternative	investment	funds	and	exchange-traded	
funds	(“ETF”).	The	alternative	investment	funds	primarily	invest	in	insurance	policy	settlement	contracts	
that	cater	to	investors	seeking	risk-adjusted	returns	with	low	correlation	to	other	asset	classes.	The	ETFs	
primarily	invest	in	equity	securities	using	a	suite	of	core	and	thematic	free	cash	flow	equity	strategies	and	
offers	 over	 50	 customizable	 free	 cash	 flow	 index	 strategies	 covering	 eight	 global	 equities	 allocation	
categories	available	in	separately	managed	accounts.	Asset	Management	fees	are	based	on	a	percentage	
of	 total	 asset	 value	 under	management.	We	 also	 realize	 performance	 fees	 based	 on	 a	 percentage	 of	
returns	over	certain	hurdle	rates	for	the	managed	alternative	investment	funds.	

Technology	Services

The	Company,	through	ABL	Intel,	uses	its	proprietary	technology	based	on	health	and	longevity	data	sets	
to	provide	services	to	pension	funds,	government	agencies,	insurance-related	businesses,	as	well	as	other	
entities	 that	 benefit	 from	 real-time	 mortality	 verification,	 missing	 participant	 verification,	 and	 other	
services	 specific	 to	 the	 life	 insurance	 market.	 Technology	 Services	 fees	 are	 based	 on	 fixed	 annual	
contracts	 with	 clients	 including	 pension	 plans,	 life	 insurance	 companies,	 governmental	 agencies,	 and	
others.	

Results	of	Operations	for	Years	Ended	December	31,	2025	and	December	31,	2024

The	following	tables	set	forth	our	results	of	operations	for	the	periods	presented.	The	period-to-period	
comparison	of	financial	results	is	not	indicative	of	future	results:

REVENUES:
Asset	management $	 33,845,393	 $	 3,613,650	
Life	solutions 	 200,675,058	 	 108,276,508	
Technology	services 	 717,185	 	 33,628	

TOTAL	REVENUES 	 235,237,636	 	 111,923,786	

COST	OF	REVENUES	(excluding	depreciation	and	amortization	
stated	below):
Cost	of	revenue	(including	stock-based	compensation) 	 28,858,034	 	 11,371,733	

GROSS	PROFIT 	 206,379,602	 	 100,552,053	

Years	Ended	December	31,
2025 2024
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OPERATING	EXPENSES:
Sales	and	marketing 	 14,582,253	 	 9,063,384	
General	and	administrative	(including	stock-based	compensation) 	 87,796,971	 	 81,734,518	
(Gain)	loss	on	change	in	fair	value	of	debt 	 (3,362,103)	 	 4,835,351	
Unrealized	loss	on	equity	securities,	at	fair	value 	 —	 	 238,012	
Realized	gain	on	equity	securities,	at	fair	value 	 —	 	 (2,341,066)	
Depreciation	and	amortization	expense 	 18,605,114	 	 7,910,158	

TOTAL	OPERATING	EXPENSES 	 117,622,235	 	 101,440,357	
OPERATING	INCOME 	 88,757,367	 	 (888,304)	
OTHER	INCOME	(EXPENSE):
Loss	on	change	in	fair	value	of	warrant	liability 	 (1,704,193)	 	 (2,702,040)	
Interest	expense 	 (38,793,937)	 	 (18,279,686)	
Interest	income 	 3,860,997	 	 2,398,691	
Other	income,	net 	 625,839	 	 38,040	

TOTAL	OTHER	EXPENSE 	 (36,011,294)	 	 (18,544,995)	
NET	INCOME	(LOSS)	BEFORE	PROVISION	FOR	INCOME	TAXES 	 52,746,073	 	 (19,433,299)	
Income	tax	expense 	 15,434,121	 	 5,484,738	
NET	INCOME	(LOSS) 	 37,311,952	 	 (24,918,037)	
LESS:	NET	(LOSS)	INCOME	ATTRIBUTABLE	TO	NONCONTROLLING	 	 786,683	 	 (956,987)	

NET	INCOME	(LOSS)	ATTRIBUTABLE	TO	ABACUS	GLOBAL	
MANAGEMENT,	INC. $	 36,525,269	 $	 (23,961,050)	

Years	Ended	December	31,
2025 2024

Revenue

Asset	Management

Year	Ended	December	31,
2025 2024 Change %	Change

Asset	management	fees,	related	party $	 27,593,157	 $	 2,420,239	 $	25,172,918	 	1040.1	%
Asset	management	fees 	 4,007,673	 	 421,242	 	 3,586,431	 	851.4	%
Servicing	revenue,	related	party 	 2,075,518	 	 471,094	 	 1,604,424	 	340.6	%
Servicing	revenue 	 169,045	 	 301,075	 	 (132,030)	 	(43.9)	%

Total	asset	management	revenue $	 33,845,393	 $	 3,613,650	 $	30,231,743	 	836.6	%

Asset	management	revenue	increased	by	$30,231,743,	or	836.6%,	for	the	year	ended	December	31,	2025	
compared	to	the	year	ended	December	31,	2024.	The	increase	is	mainly	due	to	a	full	year	of	management	
fees	 of	 approximately	 $26.4	 million,	 approximately	 $4.0	 million,	 and	 approximately	 $1.2	 million	
generated	 from	 the	 Carlisle	 Funds	 (related	 party),	 the	 ETF	 Funds,	 and	 the	 LP	 Funds	 (related	 party)	
respectively,	 compared	 to	 one	 month	 of	 management	 fees	 of	 approximately	 $2.4	 million	 and	
approximately	 $0.4	 million	 generated	 from	 the	 Carlisle	 Funds	 and	 the	 ETF	 Funds	 in	 2024	 due	 to	 the	
timing	 of	 the	 Carlisle	 Acquisition	 and	 FCF	 Acquisition	 (December	 2,	 2024).	 Refer	 to	 Note	 3,	 Business	
Combinations	and	Note	19,	Related-Party	Transactions	for	additional	information.	The	Company	did	not	
record	significant	performance	fees	during	the	year	ended	December	31,	2025.	Refer	to	the	Assets	Under	
Management	section	below	for	the	change	in	total	assets	managed	and	refer	to	the	Key	Business	Metrics	
below	for	the	average	management	fees	charged.
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Life	Solutions

Year	Ended	December	31,
2025 2024 Change %	Change

Revenue	from	life	insurance	policies	held	
using	the	fair	value	method,	net $	154,070,697	 $	 85,048,829	 $	 69,021,868	 	81.2	%
Revenue		from	life	insurance	policies	held	
using	the	fair	value	method,	related	party,	
net 	 37,445,044	 	 3,312,202	 	 34,132,842	 	1030.5	%
Fee-based	services 	 —	 	 13,881,208	 	 (13,881,208)	 	(100.0)	%

Revenue	from	life	insurance	policies	held	
using	the	investment	method 	 4,967	 	 577,122	 	 (572,155)	 	(99.1)	%
Revenue	from	life	insurance	policies	held	
using	the	investment	method,	related	
party 	 57,414	 	 —	 	 57,414	 NM
Insurance	commissions 	 3,440,460	 	 —	 	 3,440,460	 NM
Originations 	 5,656,476	 	 5,457,147	 	 199,329	 	3.7	%

Total	life	solutions	revenue $	200,675,058	 $	108,276,508	 $	 92,398,550	 	85.3	%

Life	 solutions	 revenue	 increased	 by	 $92,398,550	 or	 85.3%	 for	 the	 year	 ended	 December	 31,	 2025	
compared	 to	 the	 year	 ended	 December	 31,	 2024.	 The	 increase	 is	 mainly	 due	 to	 an	 increase	 of	
$127,743,398	 in	 realized	 gains,	 partially	 offset	 by	 $(4,499,783)	 decrease	 in	 unrealized	 gains,	
$(20,088,905)	 in	 premiums	 paid,	 and	 $(13,881,208)	 fee-based	 revenue	 that	 did	 not	 recur	 related	 to	
policies	accounted	for	under	the	fair	value	method.	Fee-based	revenue	includes	a)	commissions	earned	
from	the	sale	of	insurance	policies,	both	in	the	first	year	the	policy	is	sold	and,	when	applicable,	when	the	
underlying	policyholder	renews	their	policy	in	subsequent	years;	and	b)	one-time	consulting	fees	that	can	
vary	 widely	 on	 a	 quarterly	 basis	 by	 identifying	 policies	 available	 for	 sale,	 valuing	 these	 policies,	 and	
negotiating	 terms	 with	 sellers	 and	 buyers.	 Refer	 to	 Note	 13,	 Fair	 Value	 Measures	 for	 additional	
information	on	the	composition	of	revenue	from	life	insurance	policies.	Insurance	commissions	revenue	
is	new	in	2025	due	the	Company	acquiring	NIB	and	AccuQuote.	Refer	to	Note	3,	Business	Combinations	
for	additional	information.

The	 realized	 and	 unrealized	 gain	 activity	 is	 mainly	 due	 to	 the	 Company’s	 expanded	 capital	 base	 and	
deployment	capacity	following	two	major	financing	events:	a	$90	million	equity	raise	in	November	2024,	
a	 $100	million	 debt	 facility	 acquired	 in	 December	 2024,	 and	 a	 $50	million	 delayed	 draw	 financing	 in	
September	 2025.	 The	 additional	 capital	 enabled	 the	 Company	 to	 acquire	 a	 larger	 portfolio	 of	 life	
insurance	policies,	with	a	substantial	portion	sold	during	the	year	ended	December	31,	2025	to	investors	
seeking	 uncorrelated	 assets.	 The	 average	 realized	 gain	 per	 policy	 sold	 also	 improved	markedly,	 rising	
from	24.9%	for	the	year	ended	December	31,	2024	to	32.5%	for	the	year	ended	December	31,	2025.	This	
reflects	increased	institutional	demand	for	life	settlement	policies	as	uncorrelated	assets,	creating	more	
favorable	 pricing	 conditions	 for	 the	 Company’s	 portfolio	 trades.	 During	 the	 year	 ended	December	 31,	
2025,	 the	 Company	 sold	 approximately	 68%	 of	 the	 policies	 that	 were	 on	 the	 balance	 sheet	 as	 of	
December	 31,	 2024	 and	 redeployed	 a	 majority	 of	 that	 capital	 to	 purchase	 additional	 policies.	 In	 the	
quarter	 ended	December	 31,	 2025,	 the	 Company’s	weighted	 average	 discount	 rate	was	13%,	which	 is	
based	 on	 the	 historical	 and	 current	 realized	 gains	 on	 policies	 sold,	 risk	 score,	 duration,	 and	 current	
demand	for	uncorrelated	assets.		Refer	to	Note	4,	Revenues	and	Note	13,	Fair	Value	Measurements	to	the	
consolidated	Financial	Statements	for	additional	information.

Technology	Services
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Year	Ended	December	31,
2025 2024 Change %	Change

Technology	services $	 717,185	 $	 33,628	 $	 683,557	 	2032.7	%
Total	technology	services	revenue $	 717,185	 $	 33,628	 $	 683,557	 	2032.7	%

Technology	services	revenue	increased	by	$683,557	for	the	year	ended	December	31,	2025	compared	to	
the	year	ended	December	31,	2024.	The	increase	is	mainly	due	technology	service	revenue	activity	having	
commenced	in	December	2024	and	the	increase	customers	and	corresponding	lives	tracked	increasing	to	
approximately	 2.8	million	 lives	 as	 of	 December	 31,	 2025	 compared	 to	 approximately	 0.7	million	 lives	
tracked	as	of	December	31,	2024.

Cost	of	Revenues	(Excluding	Depreciation	and	Amortization)	and	Gross	Profit

Year	Ended	December	31,
2025 2024 Change %	Change

Cost	of	revenue	(including	stock-based	
compensation) $	 28,858,034	 $	 11,371,733	 $	17,486,301	 	153.8	%

Cost	of	revenues	(including	stock-based	compensation)	increased	by	$17,486,301,	or	153.8%,	for	the	year	
ended	 December	 31,	 2025	 compared	 to	 the	 year	 ended	 December	 31,	 2024.	 The	 increase	 in	 cost	 of	
revenues	 is	 primarily	 due	 to	 $8,394,591	 asset	 management	 retrocession	 fees,	 $7,207,612	 increase	
related	to	compensation	expenses,	and	$1,576,859	in	origination	commissions	due	to	the	growth	in	life	
policy	activity	(refer	to	the	Key	Business	Metrics	section	below)	and	newly	acquired	businesses	(refer	to	
Note	 3,	 Business	 Combinations	 for	 additional	 information).	 Refer	 to	 Note	 2,	 Summary	 of	 Significant	
Accounting	Policies	for	the	composition	of	cost	of	revenues.

Year	Ended	December	31,
2025 2024 Change %	Change

Gross	Profit $	 206,379,602	 $	 100,552,053	 $	 105,827,549	 	105.2	%

Gross	profit	increased	by	$105,827,549,	or	105.2%,	for	the	year	ended	December	31,	2025	compared	to	
the	year	ended	December	31,	2024.	The	increase	in	gross	profit	is	primarily	due	to	the	increase	in	asset	
management	 revenue	 and	 life	 solutions	 revenue	driven	by	 an	 increase	 in	 policies	 purchased	 and	 sold.	
Refer	to	the	Results	of	Operations—Segment	Results	section	for	additional	information.

Operating	Expenses

Sales	and	Marketing	Expenses

Year	Ended	December	31,
2025 2024 Change %	Change

Sales	and	marketing $	 14,582,253	 $	 9,063,384	 $	5,518,869	 	60.9	%

Sales	and	marketing	expenses	increased	by	$5,518,869	or	60.9%,	for	the	year	ended	December	31,	2025	
compared	 to	 the	year	ended	December	31,	2024.	The	 increase	was	primarily	 related	 to	an	 increase	 in	
advertising	costs	to	support	our	life	solutions	growth	strategy	in	addition	to	our	acquired	businesses.

General	and	Administrative	(Including	Stock-Based	Compensation)	Expenses
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Year	Ended	December	31,
2025 2024 Change %	Change

General	and	administrative	(including	stock-
based	compensation) $	 87,796,971	 $	 81,734,518	 $	6,062,453	 	7.4	%

General	and	administrative	(including	stock-based	compensation)	 increased	by	$6,062,453,	or	7.4%,	for	
the	 year	 ended	December	 31,	 2025	 compared	 to	 the	 year	 ended	December	 31,	 2024.	 The	 increase	 is	
primarily	related	to	increases	in	payroll	expense	of	$14,331,899	mainly	due	to	increase	in	staffing	due	to	
acquisitions,	legal	and	professional	fees	of	$13,530,739	incurred	in	connection	with	various	projects,	and	
other	general	and	administrative	expenses	of	$7,133,714,	partially	offset	by	decreases	in	non-cash	stock-
based	compensation	expense	of	$28,208,452	due	to	the	early	vesting	of	the	CEO’s	restricted	stock	in	the	
fourth	quarter	of	2024.

Depreciation	and	Amortization	Expense

Year	Ended	December	31,
2025 2024 Change %	Change

Depreciation	and	amortization	expense $	 18,605,114	 $	 7,910,158	 $	10,694,956	 	135.2	%

The	 increase	of	$10,694,956,	or	135.2%,	 for	 the	year	ended	December	31,	2025	compared	 to	 the	year	
ended	 December	 31,	 2024	 in	 depreciation	 and	 amortization	 expense	 is	 primarily	 related	 to	 the	
amortization	of	acquired	businesses	intangible	assets.

Unrealized	Loss	(Gain)	on	Equity	Securities,	at	Fair	Value

Year	Ended	December	31,
2025 2024 Change %	Change

Unrealized	loss	on	equity	securities,	at	fair	
value $	 —	 $	 238,012	 $	 (238,012)	 	(100.0)	%

Unrealized	gain	on	 investments	decreased	by	$(238,012)	or	 (100.0)%	for	the	year	ended	December	31,	
2025,	compared	to	the	year	ended	December	31,	2024.	The	change	is	mainly	due	to	investments	in	S&P	
500	options	sold	in	2024.

Realized	Loss	(Gain)	on	Equity	Securities,	at	Fair	Value

Year	Ended	December	31,
2025 2024 Change %	Change

Realized	gain	on	equity	securities,	at	fair	
value $	 —	 $	 (2,341,066)	 $	2,341,066	 	(100.0)	%

Realized	 gain	 on	 investments	 decreased	 by	 $2,341,066	 or	 (100.0)%	 for	 the	 year	 ended	December	 31,	
2025,	 compared	 to	 the	 year	 ended	 December	 31,	 2024.	 The	 change	 is	 mainly	 due	 to	 the	 sale	 of	
investments	 in	S&P	500	options	 in	 June	and	December	2024	used	to	pay	off	 the	market-indexed	notes	
between	July	2024	and	January	2025.

(Gain)	Loss	on	Change	in	Fair	Value	of	Debt

Year	Ended	December	31,
2025 2024 Change %	Change

(Gain)	loss	on	change	in	fair	value	of	debt $	 (3,362,103)	 $	 4,835,351	 $	(8,197,454)	 	(169.5)	%

38



Gain	 on	 change	 in	 fair	 value	 of	 debt	 increased	 by	 $(8,197,454)	 or	 (169.5)%	 for	 the	 year	 ended	
December	31,	2025	compared	to	the	year	ended	December	31,	2024.	The	change	is	primarily	attributable	
to	the	payoff	of	the	market-indexed	notes.	The	Company’s	final	paid	amount	to	the	debt	holders	was	less	
than	 the	 fair	 value	amount	 reported,	 resulting	 in	 the	 reported	gain.	The	Company	had	 the	contractual	
right	to	pay	off	the	debt	at	par	value,	and	the	fair	value	of	the	debt	at	retirement	was	different	from	its	
par	value	(due	to	the	prevailing	interest	rate	at	the	end	of	each	reporting	period,	amongst	other	factors).	
Please	refer	to	Note	14,	Long-Term	Debt	for	further	information.

Other	Income	(Expense)

Year	Ended	December	31,
2025 2024 Change %	Change

Other	income,	net $	 625,839	 $	 38,040	 $	 587,799	 	1545.2	%
Interest	expense 	 (38,793,937)	 	 (18,279,686)	 	(20,514,251)	 	112.2	%
Interest	income 	 3,860,997	 	 2,398,691	 	 1,462,306	 	61.0	%
liability 	 (1,704,193)	 	 (2,702,040)	 	 997,847	 	(36.9)	%
Total	other	income	(expense) $	 (36,011,294)	 $	 (18,544,995)	 $	(17,466,299)	 	94.2	%

Other	 income	 increased	by	$587,799	or	1545.2%,	 for	 the	year	ended	December	31,	2025	compared	to	
the	year	ended	December	31,	2024.	The	change	is	primarily	related	to	lending	fees	discussed	in	Note	9,	
Other	Investments	and	Other	Assets,		partially	offset	by	losses	in	foreign	exchange	conversions.

Interest	expense	increased	by	$(20,514,251)	or	112.2%	for	the	year	ended	December	31,	2025	compared	
to	 the	 year	 ended	 December	 31,	 2024.	 The	 increase	 in	 interest	 expense	 is	 primarily	 related	 to	 the	
$100,000,000	 issuance	 of	 the	 Senior	 Secured	 Credit	 Facility	 borrowed	 in	 December	 2024,	 to	 the	
$50,000,000	 delayed	 draw	 borrowed	 in	 September	 2025	 that	was	 available	 under	 the	 Senior	 Secured	
Credit	Facility,	and	the	$72,727,075	increase	in	the	Fixed	Rate	Senior	Unsecured	Notes	in	connection	with	
the	Carlisle	Acquisition	borrowed	in	December	2024.

Interest	 income	increased	by	$1,462,306	or	61.0%	for	the	year	ended	December	31,	2025	compared	to	
the	year	ended	December	31,	2024.	The	increase	in	interest	income	is	related	to	interest	earned	on	our	
bank	deposits.

The	loss	on	change	in	fair	value	of	warrant	liability	decreased	by	$997,847	or	(36.9)%	for	the	year	ended	
December	31,	2025	compared	to	the	year	ended	December	31,	2024.	The	change	is	primarily	attributable	
to	the	redemption	of	all	the	Private	Placement	Warrants	offset	by	the	issuance	of	common	stock.	Refer	to	
Note	13,	Fair	Value	Measurements	for	additional	information.

Income	Tax	Expense

Year	Ended	December	31,
2025 2024 Change %	Change

Income	tax	expense $	 15,434,121	 $	 5,484,738	 $	9,949,383	 	181.4	%

Income	 tax	 expense	 increased	 by	 $9,949,383,	 or	 181.4%	 for	 the	 year	 ended	 December	 31,	 2025,	
compared	to	the	year	ended	December	31,	2024.	The	increase	was	primarily	driven	by	the	increase	in	net	
income.	 Our	 effective	 income	 tax	 rate	 for	 the	 year	 ended	 December	 31,	 2025	 and	 for	 the	 year	
December	31,	2024,	was	29.3%	and	(28.2)%,	respectively.

Results	of	Operations—Segment	Results

Asset	Management
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Year	Ended	December	31,
2025 2024 Change %	Change

Revenue $	 33,845,393	 $	 3,613,650	 $	30,231,743	 836.6%
Cost	of	revenue 	 13,856,483	 	 1,896,819	 	 11,959,664	 630.5%
Gross	profit $	 19,988,910	 $	 1,716,831	 $	18,272,079	 1064.3%

The	 change	 in	 revenue	 is	 explained	 above	 under	 Revenue.	 	 The	 composition	 of	 cost	 of	 revenue	 is	
described	in	Note	2,	Summary	of	Significant	Accounting	Policies.

Cost	of	revenue	from	our	asset	management	segment	increased	by	$11,959,664,	or	630.5%,	for	the	year	
ended	December	31,	2025	compared	to	the	year	ended	December	31,	2024,	primarily	due	to	retrocession	
fees	related	to	the	Longevity	and	ETF	Funds.

The	change	of	gross	profit	is	a	product	of	the	change	of	revenue	and	cost	of	revenue.

Assets	Under	Management

Year	Ended	December	31,	2025
Longevity	Funds ETF	Funds Total

BALANCE	AS	OF	DECEMBER	31,	2024	-	Fee	
Paying	AUM $	 1,815,438,972	 $	 778,641,321	 $	 2,594,080,293	
Inflows 	 604,005,578	 	 272,642,863	 	 876,648,441	
Outflows 	 (54,413,715)	 	 (264,717,640)	 	 (319,131,355)	
Change	in	value 	 (128,370,181)	 	 64,040,459	 	 (64,329,722)	

Value	of	all	policies	on	the	balance	sheet	
related	to	LMA	Income	Series	II,	LP[1] 	 191,197,799	 	 —	 	 191,197,799	

BALANCE	AS	OF	DECEMBER	31,	2025	-	Fee	
Paying	AUM 	 2,427,858,453	 	 850,607,003	 	 3,278,465,456	

OTHER	POLICY	BALANCE	SHEET	ASSETS	-	
Non-Fee	Paying 	 278,578,435	 	 —	 	 278,578,435	

TOTAL	ASSETS	UNDER	MANAGEMENT	AS	
OF	DECEMBER	31,	2025 $	 2,706,436,888	 $	 850,607,003	 $	 3,557,043,891	

[1]	Recurring	revenues	generated	are	eliminated	in	consolidation.

The	Company	did	not	have	assets	under	management	until	the	fourth	quarter	of	2024.

Longevity	 Funds—The	 change	 in	 inflows	 are	 related	 to	 new	 subscriptions	 of	 approximately	 $604.0	
million.	The	outflows	are	related	to	redemptions	of	approximately	$54.4	million.	The	change	in	value	of	
approximately	$(128.4)	million	is	the	result	of	realized	and	unrealized	gains	generated	by	the	funds,	net	
of	operating	expenses.

ETF	Funds—The	change	in	inflows	are	related	to	new	subscriptions	of	approximately	$272.6	million.	The	
outflows	 are	 related	 to	 redemptions	 of	 approximately	 $264.7	 million.	 The	 change	 in	 value	 of	
approximately	 $64.0	million	 is	 the	 result	 realized	 and	 unrealized	 gains	 generated	 by	 the	 funds,	 net	 of	
operating	expenses.

Life	Solutions
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Year	Ended	December	31,
2025 2024 Change %	Change

Revenue $	200,675,058	 $	108,276,508	 $	92,398,550	 85.3%
Cost	of	revenue 	 12,896,503	 	 9,241,922	 	 3,654,581	 39.5%
Gross	profit $	187,778,555	 $	 99,034,586	 $	88,743,969	 89.6%

The	 change	 in	 revenue	 is	 explained	 above	 under	 Revenue.	 	 The	 composition	 of	 cost	 of	 revenue	 is	
described	in	Note	2,	Summary	of	Significant	Accounting	Policies.

Cost	of	revenue	from	our	 life	solutions	segment	 increased	by	$3,654,581,	or	39.5%,	for	the	year	ended	
December	 31,	 2025,	 compared	 to	 the	 year	 ended	 December	 31,	 2024,	 mainly	 due	 to	 an	 increase	 in	
compensation	related	expenses.

The	change	of	gross	profit	is	a	product	of	the	change	of	revenue	and	cost	of	revenue.

Technology	Services

Year	Ended	December	31,
2025 2024 Change %	Change

Revenue $	 717,185	 $	 33,628	 $	 683,557	 2032.7%

Cost	of	revenue 	 2,105,048	 	 232,992	 	 1,872,056	 803.5%

Gross	loss $	 (1,387,863)	 $	 (199,364)	 $	(1,188,499)	 596.1%

The	 change	 in	 revenue	 is	 explained	 above	 under	 Revenue.	 	 The	 composition	 of	 cost	 of	 revenue	 is	
described	in	Note	2,	Summary	of	Significant	Accounting	Policies.

Cost	of	revenue	from	our	technology	services	segment	increased	by	$1,872,056,	or	803.5%, for	the	year	
ended	 December	 31,	 2025,	 compared	 to	 the	 year	 ended	 December	 31,	 2024,	 mainly	 due	 to	
compensation	 related	 expenses.	 Our	 technology	 service	 revenue	 and	 related	 cost	 of	 revenue	 activity	
commenced	in	December	2024.

The	change	of	gross	loss	is	a	product	of	the	change	of	revenue	and	cost	of	revenue.

Non-GAAP	Financial	Measures	and	Key	Business	Metrics

The	consolidated	financial	statements	of	the	Company	have	been	prepared	in	accordance	with	the	rules	
and	 regulations	 of	 the	 Securities	 and	 Exchange	Commission	 and	 are	 prepared	 in	 accordance	with	U.S.	
GAAP.	We	monitor	key	business	metrics	and	non-GAAP	financial	measures	that	assist	us	in	evaluating	our	
business,	 measuring	 our	 performance,	 identifying	 trends	 and	 making	 strategic	 decisions.	 We	 have	
presented	 the	 following	 non-GAAP	measures,	 their	most	 directly	 comparable	 GAAP	measure,	 and	 key	
business	metrics:

Non-GAAP	Measure Comparable	GAAP	Measure

Adjusted	Net	Income,	Adjusted	EPS
Net	Income	attributable	to	common	stockholders	and	

EPS

Adjusted	EBITDA Net	Income

Adjusted	Net	Income,	Adjusted	EPS,	Adjusted	EBITDA		and	Adjusted	EBITDA	Margin,	are	not	measures	of	
financial	 performance	 under	 GAAP	 and	 should	 not	 be	 considered	 substitutes	 for	 GAAP	measures,	 net	
income	 (loss)	 (for	 Adjusted	 EBITDA	 and	 Adjusted	 EBITDA	 Margin),	 net	 income	 (loss)	 attributable	 to	
common	stockholders	 (for	Adjusted	Net	 Income)	or	earnings	 (loss)	per	 share	 (for	Adjusted	EPS),	which	
are	considered	to	be	the	most	directly	comparable	GAAP	measures.	These	non-GAAP	financial	measures	
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have	 limitations	as	analytical	 tools,	 and	when	assessing	Company’s	operating	performance,	 these	non-
GAAP	financial	measures	should	not	be	considered	in	isolation	or	as	substitutes	for	net	income	(loss),	net	
income	 (loss)	 attributable	 to	 common	 stockholders,	 earnings	 (loss)	 per	 share	 or	 other	 consolidated	
statements	of	operations	and	comprehensive	income	(loss)	data	prepared	in	accordance	with	GAAP.	

Adjusted	 Net	 Income	 is	 presented	 for	 the	 purpose	 of	 calculating	 Adjusted	 EPS.	 The	 Company	 defines	
Adjusted	 Net	 Income	 as	 net	 income	 (loss)	 attributable	 to	 common	 stockholders	 adjusted	 for	 non-
controlling	interest	income,	amortization,	change	in	fair	value	of	warrants,	business	acquisition	costs	and	
special	 legal	 costs,	 and	non-cash	 stock-based	 compensation	 and	 the	 related	 stock-based	 limitation	 tax	
effect	before	the	estimated	tax	effect.	The	estimated	tax	effect	to	adjusted	net	income	is	based	on	the	
Company’s	 U.S.	 based	 federal	 and	 state	 statutory	 tax	 rates.	 We	 believe	 that	 Adjusted	 Net	 Income	
provides	an	additional	measure	of	operating	performance	that	eliminates	the	impact	of	expenses	that	do	
not	relate	to	business	performance.

Adjusted	 EPS	 measures	 our	 per	 share	 earnings	 and	 is	 calculated	 as	 Adjusted	 Net	 Income	 divided	 by	
adjusted	weighted-average	shares	outstanding.	We	believe	that	Adjusted	EPS	may	be	useful	to	investors	
because	it	enables	them	to	better	evaluate	per	share	operating	performance	across	reporting	periods	by	
eliminating	the	impact	of	expenses	that	do	not	relate	to	the	Company’s	business	performance.

Adjusted	Net	Income	and	Adjusted	EPS

The	 following	 table	 presents	 a	 reconciliation	 of	 Adjusted	 Net	 Income	 to	 the	 most	 comparable	 GAAP	
financial	measure,	net	income	(loss)	attributable	to	common	stockholders	and	Adjusted	EPS	to	the	most	
comparable	GAAP	 financial	measure,	earnings	per	 share,	on	a	historical	basis	 for	 the	periods	 indicated	
below:

Year	Ended	December	31,	2025 Year	Ended	December	31,	2024

Gross
Estimated	
Tax	[2] Net Gross

Estimated	
Tax	[2] Net

NET	INCOME	(LOSS)	
ATTRIBUTABLE	TO	ABACUS	
GLOBAL	MANAGEMENT,	INC. $	36,525,269	 $	 —	 $	36,525,269	 $	(23,961,050)	 $	 —	 $	 (23,961,050)	

Net	income	(loss)	attributable	to	
noncontrolling	interests 	 786,683	 	 —	 	 786,683	 	 (956,987)	 	 —	 	 (956,987)	

Amortization	expense 	 17,335,728	 	 (4,393,741)	 	 12,941,987	 	 7,748,269	 	 (1,963,799)	 	 5,784,470	

Stock-based	compensation 	 15,519,382	 	 (3,933,387)	 	 11,585,995	 	 43,435,215	 	 (11,008,656)	 	 32,426,559	

Allowance	for	credit	losses 	 1,245,575	 	 (315,691)	 	 929,884	 	 —	 	 —	 	 —	

Business	acquisition	and	special	
legal	costs 	 11,788,498	 	 (2,987,795)	 	 8,800,703	 	 8,403,065	 	 (2,129,757)	 	 6,273,308	

Loss	on	change	in	fair	value	of	
warrant	liability 	 1,704,193	 	 (431,928)	 	 1,272,265	 	 2,702,040	 	 (684,832)	 	 2,017,208	

Tax	impact	[1] 	 755,305	 	 —	 	 755,305	 	 9,151,161	 	 —	 	 9,151,161	

ADJUSTED	NET	INCOME $	85,660,633	 $	 (12,062,542)	 $	73,598,091	 $	 46,521,713	 $	(15,787,044)	 $	 30,734,669	

WEIGHTED-AVERAGE	STOCK	
OUTSTANDING—BASIC 	 96,141,753	 	 96,141,753	 	 96,141,753	 	 70,761,830	 	 70,761,830	 	 70,761,830	

WEIGHTED-AVERAGE	STOCK	
OUTSTANDING—DILUTED 	 99,230,950	 	 99,230,950	 	 99,230,950	 	 70,761,830	 	 70,761,830	 	 70,761,830	

ADJUSTED	EPS	-	BASIC $	 0.89	 $	 (0.13)	 $	 0.76	 $	 0.66	 $	 (0.22)	 $	 0.44	

ADJUSTED	EPS	-	DILUTED $	 0.86	 $	 (0.12)	 $	 0.74	 $	 0.66	 $	 (0.22)	 $	 0.44	

[1]	Tax	impact	represents	the	permanent	difference	in	tax	expense	related	to	the	restricted	stock	awards	
granted	to	certain	executives	due	to	IRC	162(m)	limitations.

[2]	The	estimated	tax	is	based	on	the	net	federal	and	state	statutory	rate.
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Note:	Totals	may	not	add	up	due	to	rounding.

The	 change	 in	 adjusted	 net	 Income	was	 primarily	 a	 result	 of	 the	 factors	 described	 in	 connection	with	
operating	revenues	and	operating	expenses	and	the	items	listed	above.

Adjusted	EBITDA	and	Adjusted	EBITDA	Margin

Adjusted	EBITDA	is	net	income	adjusted	for	depreciation	expense,	amortization,	interest	expense,	income	
tax,	business	acquisition	costs	and	special	legal	costs,	non-cash	expenses,	and	certain	other	items	that	in	
our	 judgment	 significantly	 impact	 the	 period-over-period	 assessment	 of	 performance	 and	 operating	
results	 that	do	not	directly	 relate	 to	business	performance	within	 the	Company's	control.	These	 	 items	
may	include	payments	made	as	part	of	the	Company's	expense	support	commitment,	change	in	fair	value	
of	debt,	change	in	fair	value	of	warrant	liability,	S&P	500	options	that	were	entered	into	as	an	economic	
hedge	 related	 to	 the	 debt	 (described	 as	 the	 realized	 and	 unrealized	 gain	 on	 equity	 securities,	 at	 fair	
value),	non-cash	stock	based	compensation,	and	other	items.	Adjusted	EBITDA	should	not	be	determined	
as	 substitution	 for	 net	 income	 (loss),	 cash	 flows	 from	 operating,	 investing,	 and	 financing	 activities,	
operating	income	(loss),	or	other	metrics	prepared	in	accordance	with	U.S.	GAAP.

We	 believe	 that	 Adjusted	 EBITDA	 assists	 investors	 in	 understanding	 the	 Company’s	 ongoing	 operating	
performance	by	presenting	comparable	financial	results	between	periods.	We	believe	that	by	removing	
the	impact	of	depreciation	and	amortization	and	excluding	certain	non-cash	charges,	amounts	spent	on	
interest	 and	 taxes,	 and	 certain	 other	 charges	 that	 are	 variable	 from	 year	 to	 year.	 We	 believe	 that	
Adjusted	EBITDA	provides	our	investors	with	performance	measures	that	reflect	the	impact	to	operations	
from	trends	in	changes	in	revenue,	policy	values,	and	operating	expenses	that	provides	a	perspective	not	
immediately	 apparent	 from	 net	 income	 (loss)	 and	 operating	 income	 (loss).	 Adjusted	 EBITDA	 excludes	
items	which	we	 believe	may	 cause	 short-term	 fluctuations	 in	 net	 income	 (loss)	 and	 operating	 income	
(loss)	which	we	do	not	consider	to	be	the	primary	drivers	of	the	Company’s	business.

The	following	table	presents	a	reconciliation	of	Adjusted	EBITDA	and	Adjusted	EBITDA	margin	to	the	most	
comparable	GAAP	financial	measure,	net	income	(loss),	on	a	historical	basis:

NET	INCOME	(LOSS) $	 37,311,952	 $	 (24,918,037)	
Depreciation	and	amortization	expense 18,605,114 7,910,158
Income	tax	expense 	 15,434,121	 	 5,484,738	
Interest	expense 	 38,793,937	 	 18,279,686	
Other	income,	net 	 (625,839)	 	 (38,040)	
Interest	income 	 (3,860,997)	 	 (2,398,691)	
Loss	on	change	in	fair	value	of	warrant	liability 	 1,704,193	 	 2,702,040	
Stock-based	compensation 	 15,519,382	 	 43,435,215	
Business	acquisition	and	special	legal	costs 	 11,788,498	 	 8,403,065	
Allowance	for	credit	losses 	 1,245,575	 	 —	
Unrealized	gain	on	equity	securities,	at	fair	value 	 —	 	 238,012	
Realized	gain	on	equity	securities,	at	fair	value 	 —	 	 (2,341,066)	
Loss	(gain)	on	change	in	fair	value	of	debt 	 (3,362,103)	 	 4,835,351	

Adjusted	EBITDA $	 132,553,833	 $	 61,592,431	
TOTAL	REVENUE $	 235,237,636	 $	 111,923,786	
Adjusted	EBITDA	Margin 	56.0	% 	55.0	%
Net	Income	(Loss)	Margin 	16.0	% 	(22.3)	%

Year	Ended	December	31,
2025 2024
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The	 change	 in	 adjusted	 EBITDA	 was	 primarily	 a	 result	 of	 the	 factors	 described	 in	 connection	 with	
operating	revenues	and	operating	expenses	and	the	items	listed	above.

Pro	Forma	Non-GAAP	Financial	Measures	and	Segment	Results

Non-GAAP	Measure Comparable	GAAP	Measure

Pro	Forma	Adjusted	Net	Income,	Pro	Forma	
Adjusted	EPS

Net	Income	(Loss)	Attributable	to	Common	
Stockholders,	

EPS
Pro	Forma	Adjusted	EBITDA Net	Income	(Loss)	for	Common	Stockholders

Pro	Forma	Adjusted	Net	Income	and	Pro	Forma	Adjusted	EPS

Refer	 to	 the	 Adjusted	 Net	 Income	 and	 Adjusted	 EPS	 section	 for	 the	 description	 of	 this	 measure	 and	
comparable	GAAP	measures.	The	year	ended	December	31,	2024	includes	Carlisle’s	historical	information	
prior	to	the	Carlisle	Acquisition.

The	following	table	presents	a	reconciliation	of	Pro	Forma	Adjusted	Net	Income	to	the	most	comparable	
GAAP	financial	measure,	net	income	(loss)	attributable	to	the	Company	and	Pro	Forma	Adjusted	EPS	to	
the	 most	 comparable	 GAAP	 financial	 measure,	 earnings	 (loss)	 per	 share	 combined	 with	 Carlisle	 on	 a	
historical	basis	for	the	periods	indicated	below:

Year	Ended	December	31,	2025 Year	Ended	December	31,	2024

Gross
Estimated	
Tax	[2] Net Gross

Estimated	
Tax	[2] Net

NET	INCOME	(LOSS)	
ATTRIBUTABLE	TO	ABACUS	
GLOBAL	MANAGEMENT,	INC. $	36,525,269	 $	 —	 $	36,525,269	 $	(10,350,706)	 $	 —	 $	(10,350,706)	

Net	income	(loss)	attributable	to	
noncontrolling	interests 	 786,683	 	 —	 	 786,683	 	 (956,987)	 	 —	 	 (956,987)	

Amortization	expense 	 17,335,728	 	 (4,393,741)	 	 12,941,987	 	 8,738,141	 	 (2,214,682)	 	 6,523,459	

Stock-based	compensation 	 15,519,382	 	 (3,933,387)	 	 11,585,995	 	 43,435,215	 	 (11,008,655)	 	 32,426,560	

Allowance	for	credit	losses 	 1,245,575	 	 (315,691)	 	 929,884	 	 —	 	 —	 	 —	

Business	acquisition	and	special	
legal	costs 	 11,788,498	 	 (2,987,795)	 	 8,800,703	 	 342,628	 	 (86,839)	 	 255,789	

Loss	on	change	in	fair	value	of	
warrant	liability 	 1,704,193	 	 (431,928)	 	 1,272,265	 	 2,702,040	 	 (684,832)	 	 2,017,208	

Tax	impact	[1] 	 755,305	 	 —	 	 755,305	 	 9,151,161	 	 —	 	 9,151,161	

PRO	FORMA	ADJUSTED	NET	
INCOME $	85,660,633	 $	(12,062,542)	 $	73,598,091	 $	 53,061,492	 $	 (13,995,008)	 $	 39,066,484	

PRO	FORMA	WEIGHTED-AVERAGE	
STOCK	OUTSTANDING—BASIC 	 96,141,753	 	 96,141,753	 	 96,141,753	 	 61,548,095	 	 61,548,095	 	 61,548,095	

PRO	FORMA	WEIGHTED-AVERAGE	
STOCK	OUTSTANDING—DILUTED 	 99,230,950	 	 99,230,950	 	 99,230,950	 	 61,548,095	 	 61,548,095	 	 61,548,095	

PRO	FORMA	ADJUSTED	EPS
—BASIC $	 0.89	 $	 (0.13)	 $	 0.76	 $	 0.86	 $	 (0.23)	 $	 0.63	

PRO	FORMA	ADJUSTED	EPS
—DILUTED $	 0.86	 $	 (0.12)	 $	 0.74	 $	 0.86	 $	 (0.23)	 $	 0.63	

[1]	Tax	impact	represents	the	permanent	difference	in	tax	expense	related	to	the	restricted	stock	awards	
granted	to	certain	executives	due	to	IRC	162(m)	limitations.

[2]	The	estimated	tax	is	based	on	the	net	federal	and	state	statutory	rate.
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Note:	Totals	may	not	add	up	due	to	rounding.

The	pro	forma	change	in	adjusted	EBITDA	was	primarily	a	result	of	the	non-pro	forma	factors	described	in	
connection	 with	 operating	 revenues	 and	 operating	 expenses	 and	 the	 items	 listed	 above	 adjusted	 to	
remove	approximately	$8	million	 in	 incurred	business	acquisition	costs	 incurred	and	approximately	9.2	
million	common	shares	issued	in	connection	with	the	Carlisle	Acquisition	and	add	back	approximately	$4	
million	in	Carlisle	net	income	for	the	year	ended	December	31,	2024.

Pro	Forma	Adjusted	EBITDA

Refer	 to	 the	 Adjusted	 EBITDA	 section	 for	 the	 description	 of	 this	 measure	 and	 comparable	 GAAP	
measures.	 The	 year	 ended	 December	 31,	 2024	 combines	 Carlisle	 historical	 information	 prior	 to	 the	
Carlisle	Acquisition.	

The	 following	 table	 presents	 a	 reconciliation	 of	 Proforma	 Adjusted	 EBITDA	 and	 Proforma	 Adjusted	
EBITDA	 Margin	 to	 the	 most	 comparable	 GAAP	 financial	 measure,	 net	 income	 (loss)	 for	 common	
stockholders	combined	with	Carlisle	on	a	historical	basis	for	the	periods	indicated	below:

PRO	FORMA	NET	INCOME	AVAILABLE	TO	COMMON	
STOCKHOLDERS $	 37,311,952	 $	 (11,307,693)	
Depreciation	and	amortization	expense 18,605,114 8,900,030
Income	tax	expense 	 15,434,121	 	 6,354,321	
Interest	expense 	 38,793,937	 	 21,531,033	
Other	income,	net 	 (625,839)	 	 (855,383)	
Interest	income 	 (3,860,997)	 	 (2,704,240)	
Loss	on	change	in	fair	value	of	warrant	liability 	 1,704,193	 	 2,702,040	
Stock-based	compensation 	 15,519,382	 	 43,435,215	
Business	acquisition	and	special	legal	costs 	 11,788,498	 	 342,628	
Allowance	for	credit	losses 	 1,245,575	 	 —	
Unrealized	gain	on	equity	securities,	at	fair	value 	 —	 	 (122,021)	
Realized	gain	on	equity	securities,	at	fair	value 	 —	 	 (2,989,479)	
Loss	(gain)	on	change	in	fair	value	of	debt 	 (3,362,103)	 	 4,835,351	

PRO	FORMA	ADJUSTED	EBITDA $	 132,553,833	 $	 70,121,802	
PRO	FORMA	REVENUE $	 235,237,636	 $	 137,226,971	
PRO	FORMA	ADJUSTED	EBITDA	MARGIN 	56.0	% 	51.0	%
PRO	FORMA	NET	INCOME	MARGIN 	16.0	% 	(8.0)	%

Year	Ended	December	31,
2025 2024

The	pro	forma	change	in	adjusted	EBITDA	was	primarily	a	result	of	the	non-pro	forma	factors	described	in	
connection	 with	 operating	 revenues	 and	 operating	 expenses	 and	 the	 items	 listed	 above	 adjusted	 to	
remove	approximately	$8	million	 in	 incurred	business	acquisition	costs	and	approximately	$3	million	 in	
additional	 interest	 expense	 incurred	 in	 connection	 with	 the	 Carlisle	 Acquisition	 and	 add	 back	
approximately	$4	million	in	Carlisle	net	income		for	the	year	ended	December	31,	2024.

Pro	Forma	Segment	Revenue

The	 table	 below	 summarizes	 the	 combined	 results	 of	 operations	 for	 the	 Company	 and	 Carlisle	 in	
connection	 with	 the	 Carlisle	 Acquisition	 as	 if	 the	 Companies	 were	 combined	 for	 the	 year	 ended	
December	 31,	 2024.	 The	 unaudited	 supplemental	 pro	 forma	 financial	 information	 related	 to	 the	 asset	
management	 segment	 as	 presented	 below	 is	 for	 illustrative	 purposes	 only	 and	 does	 not	 purport	 to	
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represent	what	the	results	of	operations	would	actually	have	been	if	the	business	combinations	occurred	
as	of	the	date	indicated	or	what	the	results	would	be	for	any	future	periods.	

Revenue $	 33,845,393	 $	 28,916,835	
Cost	of	revenue 	 13,856,483	 	 8,248,164	
Gross	profit $	 19,988,910	 $	 20,668,671	

Year	Ended	December	31,
2025 2024

Key	Business	Metrics

We	monitor	the	following	key	business	metrics:

• Revenue	 generated	 from	 life	 policies:	 (i)	 policies	 sold,	matured,	 and	 bought,	 (ii)	 realized	 gains,	 (iii)	
revenues	 from	maturities,	 (iv)	 net	 death	 benefit	 value	 of	 policies	 held,	 (v)	 turnover	 ratio,	 and	 (vi)	
holding	 period.	 The	 number	 of	 policies	 sold	 and	 purchased	 helps	 us	 measure	 the	 level	 of	 trading	
activity	for	the	period	that	leads	to	realized	and	unrealized	gains,	respectively.	Realized	gains	on	sold	
policies	 and	 revenues	 from	 maturities	 is	 used	 to	 measure	 our	 profit	 optimization.	 The	 net	 death	
benefit	 of	 policies	 represents	 the	maximum	potential	maturity	 revenue	 realization	on	policies	 held.	
The	 turnover	 ratio	 measures	 our	 capital	 efficiency	 with	 a	 higher	 number	 generally	 correlating	 to	
growth	in	realized	gains.	The	holding	period	is	based	on	the	weighted	average	age	of	life	settlement	
policies,	which	tracks	our	ability	to	make	hold	or	trade	decisions	that	enhance	realized	gains.

• Asset	management	revenue:	(i)	assets	under	management	also	referred	to	as	the	net	asset	value	of	
funds	(“AUM”	or	“NAV”).	AUM	drives	management	fees	and	performance	fees	generated	by	the	
Company.

• Servicing	 revenue:	 (i)	 number	 of	 policies	 serviced,	 (ii)	 face	 value	 of	 policies	 serviced,	 and	 (iii)	 total	
invested	 dollars.	 Servicing	 revenue	 involves	 the	 provision	 of	 services	 for	 maintaining	 the	 policy,	
managing	processing	of	claims	in	the	event	of	death	of	the	insured,	and	ensuring	timely	payment	of	
optimized	premiums	computed	to	derive	maximum	return	on	maturity	of	the	policy.	The	number	of	
policies	and	the	face	value	of	policies	serviced	represents	the	volume	and	dollar	face	value	of	policies	
over	which	the	above	services	are	performed.	Total	invested	dollars	represent	the	acquisition	cost	plus	
premiums	paid	for	serviced	policies	and	is	used	to	determine	servicing	fees.

• Origination	revenue:	Origination	revenues	represent	fees	negotiated	for	each	purchase	and	sale	of	a	
policy	with	an	 investor.	The	number	of	policy	originations	 (i)	 represents	 the	volume	of	policies	over	
which	 the	 above	 origination	 services	 are	 performed.	 The	 number	 of	 policy	 originations	 directly	
correlates	 with	 origination	 revenues	 allowing	 management	 to	 evaluate	 fees	 earned	 upon	 each	
transaction.

Information	regarding	policies	accounted	for	under	the	fair	value	method	is	as	follows:

Fair	Value	Method:
Policies	bought 	 1,188	 914 	 274	 	30.0	%

Policies	bought	from	related	
parties 	 73	 304 	 (231)	 	(76.0)	%

Policies	originated	for	
external	investors	[1] 	 122	 124 	 (2)	 	(1.6)	%

Year	Ended	December	31,

2025 2024 Change %	Change
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Policies	sold 	 1,059	 466 	 593	 	127.3	%

Policies	sold	to	related	
parties 	 828	 73 	 755	 	1034.2	%
Policies	matured 	 33	 21 	 12	 	57.1	%
Turnover	ratio	[2] 2.6 [2] NM NM

Holding	period	on	existing	
policies	(in	days) 	 269	 [2] NM NM

Holding	period	on	sold	
policies	(in	days) 	 254	 [2] NM NM

Weighted	average	realized	
gain	(loss)	on	policies	sold 	32.5	% 	24.9	% 	7.6	% 	30.5	%
Number	of	external	counter	
parties	that	purchased	
policies 	 26	 25 	 1	 	4.0	%
Total	lifetime	realized	gains,	
net	of	lifetime	premiums	
paid $	 153,655,279	 $	 35,701,906	 $	 117,953,373	 	330.4	%
Total	lifetime	realized	gains	
from	maturities,	net	of	
lifetime	premiums	paid $	 29,003,302	 $	 5,596,927	 $	 23,406,375	 	418.2	%

Year	Ended	December	31,

2025 2024 Change %	Change

[1]	-	2025	includes	5	policies	and	2024	includes	7	policies	within	the	rescission	period	that	are	recorded	in	
contract	 liabilities	 on	 the	 Company’s	 consolidated	 balances	 sheets.	 Refer	 to	 Note	 4,	 Revenue	 for	
additional	information.

[2]	-	The	Company	will	report	the	turnover	ratio	and	holding	periods	on	a	prospective	basis.

Note:	Realized	gains	represent	the	difference	between	the	sale	price	of	life	insurance	policies	or	the	net	
death	 benefit	 of	 matured	 life	 insurance	 policies,	 net	 of	 the	 original	 cost	 of	 the	 corresponding	 life	
settlement	 policy	 plus	 related	 lifetime	 continuing	 costs	 (e.g.,	 premium	 costs)	 (together	 all	 costs	
associated	with	life	insurance	policies	are	“Lifetime	Carrying	Costs”).	The	average	realized	gain	on	policies	
sold	 represents	 realized	 gains	 as	 a	 percentage	 of	 related	 Lifetime	Carrying	 Costs	 of	 sold	 life	 insurance	
policies.	There	were	no	significant	differences	in	the	weighted	average	realized	gains	from	life	settlement	
policies	sold	to	external-	or	 related-parties	 for	 the	years	ended	December	31,	2025	and	2024.	Refer	 to	
Note	19,	Related-Party	Transactions	for	additional	information.

Information	regarding	policies	accounted	for	under	the	investment	method	is	as	follows:

Investment	Method:
Policies	bought 	 —	 	 —	 	 —	 NM
Policies	sold 	 2	 	 3	 	 (1)	 	(33.3)	%

Policies	sold	to	related	
parties 	 1	 	 —	 	 1	 NM
Policies	matured 	 —	 	 1	 	 (1)	 	(100.0)	%

Average	realized	gain	(loss)	
on	policies	sold 	22.5	% 	63.1	% 	(40.6)	% 	(64.3)	%

Year	Ended	December	31,
2025 2024 Change %	Change
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Number	of	external	counter	
parties	that	purchased	
policies 	 1	 	 2	 	 (1)	 	(50.0)	%
Total	lifetime	realized	gains,	
net	of	lifetime	premiums	
paid $	 49,301	 $	 292,051	 $	 (242,750)	 	(83.1)	%
Total	lifetime	realized	gains	
from	maturities,	net	of	
lifetime	premiums	paid $	 —	 $	 218,280	 $	 (218,280)	 	(100.0)	%

Year	Ended	December	31,
2025 2024 Change %	Change

Note:	Realized	gains	represent	the	difference	between	the	sale	price	of	life	insurance	policies	or	the	net	
death	 benefit	 of	 matured	 life	 insurance	 policies,	 net	 of	 the	 original	 cost	 of	 the	 corresponding	 life	
settlement	 policy	 plus	 related	 lifetime	 continuing	 costs	 (e.g.,	 premium	 costs)	 (together	 all	 costs	
associated	with	life	insurance	policies	are	“Lifetime	Carrying	Costs”).	The	average	realized	gain	on	policies	
sold	 represents	 realized	 gains	 as	 a	 percentage	 of	 related	 Lifetime	Carrying	 Costs	 of	 sold	 life	 insurance	
policies.	

Information	regarding	originations	revenue,	management	fees,	and	servicing	revenue	is	as	follows:

Assets	under	management $	3,087,267,657	 $	2,594,080,293	 $	 493,187,364	 	19.0	%

Average	management	fee	on	
Longevity	Funds 	1.36	% 	1.60	% 	(0.24)	% 	(15.0)	%

Average	management	fee	on	
ETF	Funds 	0.49	% 	0.65	% 	(0.16)	% 	(24.6)	%
Number	of	policies	serviced	[1] 	 3,628	 	 2,105	 	 1,523	 	72.4	%

Face	value	of	policies	serviced	
[1] $	7,821,780,432	 $	5,474,356,066	 $	2,347,424,366	 	42.9	%
Total	invested	dollars	[1] $	3,141,549,277	 $	2,263,013,213	 $	 878,536,064	 	38.8	%

Number	of	policies	serviced,	
related	party 	 2,357	 	 1,077	 	 1,280	 	118.8	%

Face	value	of	policies	serviced,	
related	party $	5,340,496,606	 $	2,934,053,045	 $	2,406,443,561	 	82.0	%

Total	invested	dollars,	related	
party $	2,276,732,506	 $	1,392,898,021	 $	 883,834,485	 	63.5	%

Number	of	policy	originations	
to	external	parties 	 122	 	 124	 	 (2)	 	(1.6)	%
Number	of	policy	originations	
to	subsidiaries	eliminated	in	
consolidation 	 559	 	 513	 	 46	 	9.0	%

Year	Ended	December	31,
2025 2024 Change %	Change

[1]	 For	 the	 year	 ended	 December	 31,	 2025,	 LMA	 and	 LMA	 subsidiaries	 comprised	 836	 of	 the	 policies	
serviced,	$1,116,976,458	 face	value	of	 the	policies	 serviced,	and	$396,408,458	of	 the	 total	 invested	
dollars.	 For	 the	 year	 ended	 December	 31,	 2024,	 LMA	 and	 LMA	 subsidiaries	 comprised	 692	 of	 the	
policies	 serviced,	 $1,256,687,123	 face	 value	 of	 the	 policies	 serviced,	 and	 $301,311,031	 of	 the	 total	
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invested	 dollars.	 All	 servicing	 revenues	 related	 to	 LMA	 or	 LMA	 subsidiaries	 are	 eliminated	 in	
consolidation.

Liquidity	and	Capital	Resources

The	Company	finances	its	operations	primarily	through	cash	generated	from	operations	and	net	proceeds	
from	debt	or	equity	financing.	The	Company	actively	manages	its	working	capital	and	the	associated	cash	
requirements	 when	 servicing	 and	 originating	 policies	 while	 also	 effectively	 utilizing	 cash	 and	 other	
sources	 of	 liquidity	 to	 purchase	 additional	 life	 settlement	 policies.	 As	 of	 December	 31,	 2025	 and	
December	31,	2024,	our	principal	source	of	liquidity	was	cash	and	cash	equivalents	totaling	$38,112,332	
and	$131,944,282,	respectively.

Our	 future	 capital	 requirements	will	 depend	on	many	 factors,	 including	 our	 revenue	 growth	 rate.	 The	
Company.	may,	in	the	future,	enter	into	arrangements	to	acquire	or	invest	in	complementary	businesses,	
products,	and	technologies.	The	Company	may	seek	additional	equity	or	debt	financing.

In	 December	 2023,	 April	 2025,	 June	 2025,	 and	 November	 2025	 the	 Company’s	 Board	 of	 Directors	
approved	a	$15,000,000,	$15,000,000,	$20,000,000,	and	$10,000,000	repurchase	plans,	respectively,	that	
will	expire	 in	May	2027.	As	of	December	31,	2025,	$4,191,405	remains	available	for	repurchases	under	
the	approved	plan.	Refer	to	Note	15,	Convertible	Preferred	Stock	and	Stockholders’	Equity	for	additional	
information.

Refer	to	Note	13,	Fair	Value	Measurements	and	Note	15,	Convertible	Preferred	Stock	and	Stockholders’	
Equity	for	disclosures	related	to	the	Company’s	conversion	of	all	Private	Placement	Warrants	and	Public	
Warrants	in	a	non-cash	exchange	for	the	Company’s	common	stock,	respectively.

We	believe	that	our	current	cash	and	cash	equivalents	as	well	as	cash	generated	from	operations	will	be	
sufficient	to	support	our	operating	and	debt	service	needs	for	the	12	months	following	the	filing	of	this	
Yearly	Report	on	Form	10-K.

Cash	Flows	from	our	Operations

The	following	table	summarizes	our	cash	flows	for	the	periods	presented:

Year	Ended	December	31,

2025 2024 Change
Net	cash	used	in	operating	activities $	 (25,680,465)	 $	 (208,810,444)	 $	183,129,979	
Net	cash	used	in	investing	activities 	 (23,278,737)	 	 (4,955,290)	 	 (18,323,447)	
Net	cash	(used	in)	provided	by	financing	
activities 	 (44,872,748)	 	 320,121,348	 	 (364,994,096)	
Net	change	in	cash	and	cash	equivalents $	 (93,831,950)	 $	 106,355,614	 $	(200,187,564)	

Operating	Activities

During	 the	 year	 ended	 December	 31,	 2025,	 our	 operating	 activities	 used	 $(25,680,465)	 of	 net	 cash	
compared	 to	 $(208,810,444)	 of	 net	 cash	 used	 from	 operating	 activities	 during	 the	 year	 ended	
December	 31,	 2024.	 The	 decrease	 of	 $183,129,979	 in	 net	 cash	 used	 from	 operating	 activities	 was	
primarily	 due	 to	 $138,273,092	 decrease	 in	 net	 life	 settlement	 purchases,	 $62,229,989	 increase	 in	 net	
income,	 and	$12,089,507	 related	 to	 change	 in	 various	 operating	 asset	 and	 liability	 accounts,	 offset	 by	
$(22,422,020)	increase	in	interest	paid	and	$(7,040,589)	increase	in	taxes	paid.

Investing	Activities
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During	the	year	ended	December	31,	2025,	investing	activities	used	$(23,278,737)	of	net	cash	compared	
to	$(4,955,290)	net	cash	used	during	the	year	ended	December	31,	2024.	The	increase	of	$(18,323,447)	in	
net	cash	used	in	investing	activities	was	primarily	related	to	$(12,499,569)	purchases	of	investments	and	
to	$(6,217,105)	in	business	acquisitions	net	of	cash	acquired.	Refer	to	Note	3,	Business	Combinations	for	
additional	information.

Financing	Activities

During	the	year	ended	December	31,	2025,	financing	activities	used	$(44,872,748)	of	net	cash	compared	
to	 $320,121,348	 of	 net	 cash	 provided	 during	 the	 year	 ended	 December	 31,	 2024.	 The	 decrease	 of	
$(364,994,096)	in	net	cash	provided	by	financing	activities	is	primarily	due	to	$(181,702,400)	decrease	in	
net	proceeds	received	from	our	follow-on	stock	issuances	that	did	not	reoccur,	$(122,426,686)	decrease	
in	issued	debt,	$(33,041,383)	increase	in	share	repurchases,	$(20,121,464)	increase	in	debt	repayments,	
$(19,550,571)	 payment	 of	 dividends,	 $(6,852,206)	 decrease	 in	 cash	 received	 from	 public	 warrant	
conversions	 that	 did	 not	 reoccur,	 partially	 offset	 by	 $11,339,341	 decrease	 in	 stock	 issue	 costs	 and	
$6,000,374	decrease	in	debt	issue	costs.

Contractual	Obligations	and	Commitments

Refer	to	the	following	notes	in	our	Interim	Financial	Statements	for	a	list	of	contractual	obligations	and	
commitments:

• Note	12,	Commitments	and	Contingencies	for	a	list	of	commitments	and	contingencies.

• Note	14,	Long-Term	Debt	for	a	list	of	outstanding	debt,	related	interest	rates,	and	maturity	dates.

• Note	20,	Leases	for	our	outstanding	lease	obligations.

Critical	Accounting	Policies	and	Estimates

The	Company	prepared	its	consolidated	financial	statements	in	accordance	with	GAAP.	Our	preparation	
of	these	financial	statements	requires	us	to	make	estimates,	assumptions	and	judgments	that	affect	the	
reported	amounts	of	assets,	liabilities	and	related	disclosures	at	the	date	of	the	financial	statements,	as	
well	as	revenue	and	expense	recorded	during	the	reporting	periods.	The	Company	evaluates	its	estimates	
and	 judgments	 on	 an	ongoing	basis.	 The	Company	bases	 its	 estimates	 on	historical	 experience	 and	or	
other	relevant	assumptions	that	the	Company	believes	to	be	reasonable	under	the	circumstances.	Actual	
results	 may	 differ	 materially	 from	management’s	 estimates.	 Refer	 to	 Note	 2,	 Summary	 of	 Significant	
Accounting	Policies	to	our	consolidated	financial	statements	for	further	information	related	to	our	critical	
accounting	policies	and	estimates,	which	are	as	follows:

Valuation	 of	 Life	 Insurance	 Policies—including	 how	 the	 Company	 accounts	 for	 its	 holdings	 of	 life	
insurance	 settlement	 policies	 at	 fair	 value	 in	 accordance	 with	 ASC	 325-30,	 Investments	 in	 Insurance	
Contracts	 and	 ASC	 820,	 Fair	 Value	 Measurements	 and	 Disclosures.	 The	 Company's	 valuation	 of	 life	
settlements	are	considered	Level	3,	as	there	is	currently	no	active	market	where	the	Company	is	able	to	
observe	quoted	prices	for	identical	assets.	The	Company’s	valuation	model	incorporates	significant	inputs	
that	 are	 not	 observable.	 Refer	 to	 Note	 5,	 Life	 Insurance	 Settlement	 Policies	 and	 Note	 13,	 Fair	 Value	
Measurements	to	the	consolidated	financial	statements	for	further	discussion.

Valuation	 of	 Goodwill	 and	 Other	 Intangible	 Assets—including	 how	 the	 Company	 determines	 the	 fair	
value	 of	 goodwill	 and	 other	 intangible	 assets	 and	 reporting	 units,	 and	 how	 the	 Company	 determines	
when	 an	 impairment	 loss	 should	 be	 recorded.	 During	 the	 fourth	 quarter	 of	 2025,	 we	 conducted	 our	
annual	goodwill	impairment	test	and	did	not	record	any	impairment	charges.	The	estimated	fair	values	of	
our	reporting	units	exceeded	their	carrying	amounts	at	the	date	of	their	most	recent	estimated	fair	value	
determination.	During	2025,	we	evaluated	our	other	intangible	assets	for	impairment	and	did	not	record	
any	 impairment	 charges.	 Refer	 to	 Note	 3,	 Business	 Combinations	 and	 Note	 7,	 Goodwill	 and	 Other	
Intangible	Assets	to	the	consolidated	financial	statements	for	further	discussion.
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Recent	Accounting	Pronouncements

See	Note	2,	Summary	of	Significant	Accounting	Policies	to	the	consolidated	financial	statements.

*****

Item	7A.	Quantitative	and	Qualitative	Disclosures	About	Market	Risk

Not	required	for	smaller	reporting	companies.

Item	8.	Financial	Statements	and	Supplementary	Data

Financial	Statements

Report	of	Independent	Registered	Public	Accounting	Firm	(PCAOB	ID	#248)

Financial	Statements	of	Abacus	Global	Management,	Inc.

Consolidated	Balance	Sheets

Consolidated	Statements	of	Operations	and	Comprehensive	Income	(Loss)

Consolidated	Statements	of	Changes	in	Stockholders’	Equity

Consolidated	Statements	of	Cash	Flows

Notes	to	Consolidated	Financial	Statements
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REPORT	OF	INDEPENDENT	REGISTERED	PUBLIC	ACCOUNTING	FIRM

Board	of	Directors	and	Stockholders
Abacus	Global	Management,	Inc.	

Opinion	on	the	financial	statements	
We	have	audited	the	accompanying	consolidated	balance	sheets	of	Abacus	Global	Management,	Inc.	(a	
Delaware	corporation)	and	subsidiaries	(the	“Company”)	as	of	December	31,	2025	and	2024,	the	related	
consolidated	statements	of	operations	and	comprehensive	income	(loss),	changes	in	stockholders’	equity,	and	
cash	flows	for	each	of	the	two	years	in	the	period	ended	December	31,	2025,	and	the	related	notes	
(collectively	referred	to	as	the	“consolidated	financial	statements”).	In	our	opinion,	the	consolidated	financial	
statements	present	fairly,	in	all	material	respects,	the	financial	position	of	the	Company	as	of	December	31,	
2025	and	2024,	and	the	results	of	its	operations	and	its	cash	flows	for	each	of	the	two	years	in	the	period	
ended	December	31,	2025,	in	conformity	with	accounting	principles	generally	accepted	in	the	United	States	of	
America.

Basis	for	opinion
These	consolidated	financial	statements	are	the	responsibility	of	the	Company’s	management.	Our	
responsibility	is	to	express	an	opinion	on	the	Company’s	consolidated	financial	statements	based	on	our	
audits.	We	are	a	public	accounting	firm	registered	with	the	Public	Company	Accounting	Oversight	Board	
(United	States)	(“PCAOB”)	and	are	required	to	be	independent	with	respect	to	the	Company	in	accordance	
with	the	U.S.	federal	securities	laws	and	the	applicable	rules	and	regulations	of	the	Securities	and	Exchange	
Commission	and	the	PCAOB.	

We	conducted	our	audits	in	accordance	with	the	standards	of	the	PCAOB.	Those	standards	require	that	we	
plan	and	perform	the	audit	to	obtain	reasonable	assurance	about	whether	the	financial	statements	are	free	of	
material	misstatement,	whether	due	to	error	or	fraud.	The	Company	is	not	required	to	have,	nor	were	we	
engaged	to	perform,	an	audit	of	its	internal	control	over	financial	reporting.	As	part	of	our	audits	we	are	
required	to	obtain	an	understanding	of	internal	control	over	financial	reporting	but	not	for	the	purpose	of	
expressing	an	opinion	on	the	effectiveness	of	the	Company’s	internal	control	over	financial	reporting.	
Accordingly,	we	express	no	such	opinion.	

Our	audits	included	performing	procedures	to	assess	the	risks	of	material	misstatement	of	the	financial	
statements,	whether	due	to	error	or	fraud,	and	performing	procedures	that	respond	to	those	risks.	Such	
procedures	included	examining,	on	a	test	basis,	evidence	regarding	the	amounts	and	disclosures	in	the	
financial	statements.	Our	audits	also	included	evaluating	the	accounting	principles	used	and	significant	
estimates	made	by	management,	as	well	as	evaluating	the	overall	presentation	of	the	consolidated	financial	
statements.	We	believe	that	our	audits	provide	a	reasonable	basis	for	our	opinion.

Critical	audit	matter
The	critical	audit	matter	communicated	below	is	a	matter	arising	from	the	current	period	audit	of	the	
consolidated	financial	statements	that	was	communicated	or	required	to	be	communicated	to	the	audit	
committee	and	that:	(1)	relates	to	accounts	or	disclosures	that	are	material	to	the	consolidated	financial	
statements	and	(2)	involved	our	especially	challenging,	subjective,	or	complex	judgments.	The	communication	
of	critical	audit	matters	does	not	alter	in	any	way	our	opinion	on	the	financial	statements,	taken	as	a	whole,	
and	we	are	not,	by	communicating	the	critical	audit	matter	below,	providing	a	separate	opinion	on	the	critical	
audit	matter	or	on	the	accounts	or	disclosures	to	which	it	relates		

Life	settlement	policies,	at	fair	value	
As	described	further	in	note	13	to	the	financial	statements,	for	life	settlement	policies	reported	at	fair	value,	
the	valuation	is	based	on	Level	3	inputs	that	reflect	management’s	assumptions	about	what	factors	market	
participants	would	use	in	pricing	the	asset.	Fair	value	is	determined	using	a	discounted	cash	flow	with	Monte	
Carlo	simulation	to	determine	the	fair	value	of	each	policy.	This	model	uses	discount	rates	applied	to	the	
policies	in	inventory	analyzed	by	risk	category.	Each	policy	is	assigned	a	proprietary	risk	score	from	1	to	5,	with	
5	being	higher	risk,	based	on	multiple	factors	including	insured	age,	life	expectancy,	life	expectancy	extension	
ratio,	survival	probability	at	breakeven,	maturity	probability,	and	risk-adjusted	return	on	capital	metrics.	As	of	
December	31,	2025,	the	fair	value	of	life	settlement	policies	was	$468,857,929.	We	identified	the	
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determination	of	the	discount	rates	used	in	the	model	to	estimate	the	fair	value	of	life	settlement	policies	as	a	
critical	audit	matter

The	principal	considerations	for	our	determination	that	the	discount	rate	used	in	the	model	to	estimate	the	
fair	value	of	life	settlement	policies	is	a	critical	audit	matter	are	that	the	discount	rates	used	in	the	fair	value	
model	are	subjective	inputs	determined	by	management	which	can	have	material	impacts	to	the	fair	value	
estimated	by	the	Company.	The	selection	and	application	of	discount	rates	requires	management	to	use	
significant	judgement.	Evaluating	the	reasonableness	of	management’s	judgements	in	the	selection	and	
application	of	the	discount	rates	required	a	high	degree	of	auditor	subjectivity.

Our	audit	procedures	related	to	the	discount	rates	used	in	the	model	to	estimate	the	fair	value	of	life	
settlement	policies	included	the	following,	among	others:

• We	obtained	an	understanding	of	the	design	of	the	Company’s	controls	around	the	development	of	
the	discount	rates

• We	involved	firm	valuation	specialists	to	evaluate	the	reasonableness	of	management’s	judgments	in	
selecting	and	applying	discount	rate	assumptions,	including	examining	internal	portfolio	metrics	and	
relevant	available	external	information.

• We	involved	firm	valuation	specialists	to	independently	recalculate	the	fair	value	of	the	portfolio	of	life	
settlement	policies	based	on	the	discount	rate	assumptions	determined	by	management

• We	tested	the	accuracy	and	completeness	of	key	inputs	used	to	assign	policy-level	risk	scores	for	a	
sample	of	life	settlement	policies,	which	are	used	in	determining	risk	score-specific	discount	rates.

• We	performed	a	lookback	analysis	by	comparing	prior-year	fair	value	estimates	and	related	
assumptions	to	actual	experience	during	the	current	period	to	assess	the	reasonableness	of	
management’s	estimation	process.

/s/	GRANT	THORNTON	LLP

We	have	served	as	the	Company’s	auditor	since	2022.

Philadelphia,	Pennsylvania	
March	13,	2026
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ASSETS
CURRENT	ASSETS:
Cash	and	cash	equivalents $	 38,112,332	 $	 131,944,282	
Accounts	receivable 	 18,082,473	 	 15,785,531	
Accounts	receivable,	related	party 	 9,320,103	 	 7,113,369	
Income	taxes	receivable 	 411,055	 	 2,099,673	
Prepaid	expenses	and	other	current	assets 	 3,646,850	 	 2,621,791	

Total	current	assets 	 69,572,813	 	 159,564,646	
Property	and	equipment,	net 	 1,597,896	 	 1,025,066	
Intangible	assets,	net 	 66,360,444	 	 79,786,793	
Goodwill 	 252,779,884	 	 238,296,200	
Operating	right-of-use	assets 	 4,561,692	 	 4,722,573	
Management	and	performance	fee	receivable,	related	party 	 14,800,140	 	 13,379,301	
Life	settlement	policies,	at	fair	value 	 468,857,929	 	 370,398,447	
Life	settlement	policies,	at	cost 	 918,305	 	 1,083,977	
Available-for-sale	securities,	at	fair	value;	net	of	allowance	for	credit	
losses	of	$1,245,575	and	$—	at	December	31,	2025	and	2024,	
respectively 	 3,108,750	 	 2,205,904	
Other	investments 	 18,253,585	 	 1,850,000	
Other	assets 	 1,428,820	 	 1,851,845	

TOTAL	ASSETS $	 902,240,258	 $	 874,164,752	
LIABILITIES,	MEZZANINE	EQUITY,	AND	STOCKHOLDERS'	EQUITY
CURRENT	LIABILITIES:
Current	portion	of	long-term	debt,	at	fair	value $	 114,424,000	 $	 37,430,336	
Current	portion	of	long-term	debt 	 1,500,000	 	 1,000,000	
Accrued	expenses 	 10,935,292	 	 6,139,472	
Current	operating	lease	liabilities 	 720,186	 	 515,597	
Contract	liabilities,	deposits	on	pending	settlements 	 169,184	 	 2,473,543	
Accrued	transaction	costs 	 2,336,177	 	 483,206	
Other	current	liabilities 	 15,853,016	 	 14,423,925	
Income	taxes	payable 	 2,653,366	 	 —	

Total	current	liabilities 	 148,591,221	 	 62,466,079	

2025 2024

ABACUS	GLOBAL	MANAGEMENT,	INC.

CONSOLIDATED	BALANCE	SHEETS
AS	OF	DECEMBER	31,
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